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INTERSTATE TO REINSURE 


TO BE TAKEN BY THE FEDERAL 





Life Company of Indianapolis Will 
Hold Meeting Dec. 31 to Vote 
on the Proposition 





The Interstate Life of Indianapolis 
has called a policyholders’ meeting for 
Dec. 31 to vote on a proposition to re- 
insure in the Federal Life of Chicago, 
the directors unanimously recommend- 
ing the deal. 

The Interstate has something like 
$6,000,000 in force, $1,320,000 in assets 
and $151,756 in surplus. It was or- 
ganized in 1897. It has no capital 
stock but a guaranty fund was raised in 
the way of scrip certificates, which 
were to be redeemed on or after ten 
years from issuance and on which 7 
percent interest was guaranteed. Af- 
terwards the redemption feature was 
eliminated. This guaranty fund is not 
carried as a liability. It amounts to 
$414,577. Scrip was sold to provide an 
expense fund and to secure the influ- 
ence of scrip holders. 

Wrote High Pressure Business 

During its heyday period under for- 
mer President Charles A. Sudlow, it 
pushed for business by high-pressure 
methods. In 1905 it wrote $4,476,000 of 
business and in 1906, $10,713,384. In 
1907 it fell to $1,910,000, and last year 
its new business was $392,260. Its busi- 
ness in force at one time was $17,643,- 
000. It had the “bond,” “dated back” 
and “guarantor’s certificate” schemes to 
stimulate its production. Its manage- 
ment was extravagant. The stimulated 
busirtess has sloughed off. The present 
regime introduced many economies and 

(CONTINUED ON PAGE 17) 
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The National Association of Credit Men, in one of its “Burning Subject” 


pamphlets, lays down a standard for the guidance of its members in reference 
to fire insurance as follows: 


“The points to consider in order to determine how sure is the guarantee against fire for 
which you are paying your good money are much the same as one follows in investigating a con- 
cern or individual to whom he is to extend credit. 

“1. What is the net surplus above capital and all other liabilities? 

“9. Has it (the insurance company) a record of paying it debts (losses) promptly and 

without unjust deductions? 

“3. Are the men who manage its affairs men of character and 

munity, upholding the principles of busi 





high standing in the com- 
which assurea long and honorable existence?” 





The Aetna Insurance Company of Hartford, with an honorable record of 
ninety years, complies with these requirements to as great an extent as any 
Insurance Company in existence. 


THOS. E. GALLAGHER, General Agent 


159 LA SALLE ST. 
L. O. KOHTZ, Ass’t General Agent 
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Re-insurance Reserve, 


Reserve for Outstanding Losses, 450,440.38 
Reserve for all other Claims, - 247,159.23 
NET SURPLUS, - 2,169,174.658 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers Agencies in all cities and towns 








IRREGULARITIES IN PHENIX 


WRONG DOING OF PRESIDENT 





Henry Evans of the Continental Be- 
Comes the Guiding Influence in 
Company Under Fire 





Dec. 7.—To Phenix Agents: 
information conveyed 
through the papers regarding matters at 
the home office of the company, though 
most deplorable, need not cause any 
anxiety to its agents and patrons. I am 
assured that the company will continue 
strong and reliable, th ample financial 
backing, warranting the unqualified en- 
dorsement and support of its friends. 
Now is the opportune time to manifest 
the old time loyalty of Phenix agents. 
We're all right. wae in the Ph 
. &. 


New York, Dec. 6, 1909. 
To the Agents of the Phenix Insurance 

Company: 

Gentlemen:—It is with regret that I 
announce to — the retirement of George 
PR. Sheldon from the presidency of this 
company. Mr. Sheldon has been known 
to you for many years, and you will be 
sorry to learn of his illness. 

A crisis has come in the affairs of the 
Phenix, and I have been called on b 
prominent stockholders to de the af. 
fairs of the company for a e at least— 
a task that I undertake in the hope that 
the result may be for the benefit of the 
insuring public, the agents of the com- 
pany and stockholders. 

E. W. T. Gray, today elected president 
of the company, has for some years 
auditor o the Continental Insurance 
Company and will cooperate with the In- 
surance Department of New York State 
in arriving at the facts and making a 
full and true statement of the condition 
of the company at the earliest possible 
moment. 

At this time I can say, after consulta- 
tion with Mr. Hotchkiss, Superintendent 
of Insurance for the State of New York, 
whose examiners have been in the Phenix 
office since Oct. 13, the vice-president, 
Mr. Ingraham, and the directors of the 
company, that, in m en. the capital 
of the company, $1, , is intact, and 
there is besides a net surplus of some 

’ Under such circumstances you 
will realize that your interests and those 
of your customers are safeguarded. I 
confidently call on you to show your 
loyalty to the Phenix, and am, yours very 
truly, HENRY EVANS, 

Chairman of the Executive Committee. 


New York, Dec. 8—(Special)—Presi- 
dent Evans of the Continental had no 
knowledge of the condition of the Phe- 
nix until Monday forenoon, when he 
was urged by E. C. Converse, a director 
both in the Phenix and Fidelity and a 
warm personal friend of Mr. Evans, to 
take charge of the affairs of the Phenix 
and put them on a firm basis. Mr. 
Evans thinks he is perfectly safe in 
asserting that the capital of the Phenix 
is intact and that it has a net surplus of 
at least $500,000. He declared em- 
phatically that his interest is purely a 
friendly one and under no condition 
will the Phenix be taken over by the 
Continental. Reinsurance is very un- 
likely, he asserts, the company’s plant 
being a most valuable one. Vice-Presi- 
dent Ingraham and former Secretary 
Koster were interrogated closely by Mr. 
Evans concerning Phenix affairs. The 
first intimation the underwriting de- 
partment of the Phenix had that any- 
thing was wrong was about 5 o’clock 
Monday night, when its head was 
introduced to the new president and 
given a copy of the circular letter to 
mail to all agencies of the company. 


Many company managers have as- 
sured General Agent Lenehan of their 
(CONTINUED ON PAGE 23) 


SMAI, 








2 


THE WESTERN 











CHANGES IN THE FIELD 


GEO. C. MAIN HAS RESIGNED 





Leaves North America in Minnesota 
to Go Into Independent Adjusting 
in Pacific Northwest 





George C, Main of Minneapolis, state 
agent of the North America and Phila- 
delphia Underwriters in Minnesota, 
has tendered his resignation, to take ef- 
fect Jan. 1. Mr. Main will open an 
office for independent adjustment work 
for the Pacific Northwest at Seattle, 
Wash. He will leave for his new des- 
tination about Jan. 15. He will go 
out on a two weeks’ preliminary trip 
before that time to visit Spokane, Se- 
attle, Tacoma, Portland, Vancouver 
and San Francisco. He has already 
been assured the clientage of a num- 
ber of companies and general and local 
agencies. 

On Aug. 10 next Mr. Main would 
have completed twenty years of service 
with the North America, under West- 
ern General Agent Downing, the last 
fifteen of which as state agent for Min- 
nesota and the Dakotas. 

Mr. Main has paid special attention 
to loss adjustments and is well fitted 
for his new line of work. 

For two years Mr. Main has been 
most loyal grand gander of the Blue 
Goose, being a pioneer in the con- 
structive work of the order. 

He served his own Minnesota nest 
as most loyal gander. Mr. Main has 
been prominent in the Minnesota and 
North Dakota State Board and in fact 
all cooperative work for the good of 
the business in the northwest. 

A. R. Gress, state agent of the North 
America and Philadelphia Under- 
writers for North and South Dakota 
will move to Minneapolis Jan. 1, and 
become Minnesota state agent to suc- 
ceed Mr. Main. The North America 
will not make any selection of a suc- 
cessor of Mr. Gress in the Dakotas for 
some weeks. Mr. Gress is a very strong 
man and has done splendid work in the 
Dakotas. He is the logical successor 
to Mr. Main and will be a factor in the 
Minnesota field. He is one of the most 
active of the Minnesota & North Da- 
kota State Board. 


F. J. Dudley 


F. J. Dudley, superintendent of the 
loss department of the western depart- 
ment of the Security of Connecticut, 
has been appointed Wisconsin special 
agent, to succeed H. W. Getzlaff, de- 
ceased. He will make his headquarters 
until spring at Rockford, IIl., and will 
then move to Milwaukee. Mr. Dudley 
was superintendent of the loss depart- 
ment when the American and Security 
operated jointly. Prior to that he was 
connected with the western department 
of the Continental. 








Thomas F. Barrett, Jr. 

Thomas F., Barrett, Jr., has been ap- 
pointed special agent of the Hanover in 
the South Dakota field, effective Jan. 1. 
His headquarters have not yet been 
decided. Mr. Barrett was formerly con- 
nected with the Indianapolis Inspection 
Bureau. Mr. Barrett for some months 
has been in the western department of 
the Aetna. He will assist State Agent 
C. S. Whittlesey. 


Edgar D. Elder 

Edgar D. Elder, of Sedalia, Mo., spe- 
cial agent of the Franklin of Philadel- 
phia, will, for the present at least, han- 
dle Iowa and Nebraska, relinquished by 
Dr. J. F. McSween of Omaha, who is 
transferred by the company to Ken- 
tucky and Tennessee. 


Ray Q. Smith 
Ray Q. Smith, connected with the 
western office of the Niagara, has been 
appointed Oklahoma special agent, suc- 
(CONTINUED ON PAGE 21.) 





TANGLE IS GETTING WORSE 





New Tricks Come to Light in Ohio 
German Case—Juggling with 
Checks and Passbooks 





Toledo, Ohio, Dec. 7—(Special Cor- 
respondence)—New developments in 
the affairs of the Ohio German case 
have just come to light through the dis- 
covery by the trustees of a claim of 
$67,500 against the failed Citizens State 
Bank of Napoleon. 

The latest claim is based upon a de- 
posit in the bank subject to the check- 
ing account of the Ohio German. 
Checks of $15,000, $27,000 and $25,000 
were issued to Judge Donnelly and 
charged by Donnelly to bond account 
in the company’s books, although the 
bonds, so far as the trustees have been 
able to discover, were never bought. 
The checks were cashed, but the insur- 
ance company never received any bene- 
fit therefrom. 

Another discovery made by the trus- 
tees is in relation to a claim of $58,000, 
which the bank is supposed to have 
against the Ohio German. The insur- 
ance company’s books show that early 
in 1905 a pass book which had been 
sent to the bank for correction was re- 
turned and a charge of $58,000 was en- 
tered. No checks for any such amount, 
were issued by the insurance company. 
Shortly after this the department ex- 
aminers while going through the com- 
pany’s books asked for the pass book, 
but it had disappeared and a few days 
later a new pass book was sent to To- 
ledo by the Napoleon bank, but the 
$58,000 was omitted. 

As nearly as may be learned this 
amount of $58,000 is composed of two 
separate charges to the Ohio German 
account, which were credited as part 
payment on two notes of $75,000 each, 
these notes being the personal ones of 
Judge Donnelly and F. D. Prentice. 
The two notes of $75,000 each were, it 
is believed, given by Donnelly and 
Prentice when the company was first 
started, the money received from them 
being used in the concern. In order to 
relieve themselves of these obligations 
they are supposed to have had each 
note charged as follows: $29,000 checked 
to the Ohio German; $25,000 bond ac- 
count, and $21,000 real estate and mort- 
gage account. No record can be found 
of any such checks having been issued, 
neither can it be discovered what bonds 
were purchased with the $25.000 nor 
what mortgages with the $21,000. The 
two credits of $29,000 each, making 
$58,000 in all, are believed by the trus- 
tess of the Ohio German to be fictitious 
and they will not be recognized as a 
claim. 


Clayton W. Everett on Wednesday 
was appointed by the circuit court as 
referee to determine the facts and the 
law in the claims of James and Peter 
Donnelly to $112,000 in bonds, which, it 
is alleged, were held as collateral for 
loans. 





Asks for Instructions 


Rater Eldridge of Kansas has writ- 
ten companies for instructions as to 
how they desire local tariffs filed in 
view of Superintendent Barnes’ ruling 
that they do not indicate the reductions 
ordered. As he understands it the local 
tariffs must agree with the general 
schedules. It will require a reprinting 
of many local tariffs to comply with the 
ruling. 





Bloodhound to Track Firebug 


Fire Marshal Craft, of North Dakota, 
has purchased a bloodhound for $200 
which will be kept in Mitchell to be 
used to track incendiaries in any part of 
the state. 





The Niagara has transferred from W. Farnam 
Smith & Co. to R. C. Peters & Co., at Omaha. 





The Phoenix of London takes the Niagara’s 
place in the Farnam Smith agency. 
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You need the Agency for Another Company, 


PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU’LL FURNISH THE RIGHT AGENT 


The Shawnee Fire Insurance Co. 
TOPEKA, KANSAS 
Insures against Fire, Lightning, Tornado, Cyclone and Wind 
Storm—Assets over one million five hundred thousand dollars— 
Losses paid over three million five hundred thousand dollars. 
Established Oyer a Quarter of a Century 
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Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105-87 

Established in 1864 


W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 


Western Department, Erie, Pa. 
J. F. Downrnc, Gen’l Agt. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 


New York Office, 45 William St. Northwestern Departm 


ent: 
205 La Salle Street - CHICAGO 
J.M. DE CAMP, General Agent WILLIAM S. WARREN, Resident Secy, 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, GEO. H. MOORE, Assistant Sec 
West Virginia at Cincinnati. HUGH R. LOUDON, Deputy Ass’t Becy. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——- 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 


CEE ci rctnenhipbenincbeeins on «+» $2,532,353.26 
Liabilities, except Capital .......... «+++. 1,647,866.07 


Policyholders’ Surplus ........--..----884,487.19 
F. M. GUND, Manager Western Department 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 
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NEWS ABOUT COMPANIES 
CONSOLIDATED’s NEW PLANS 





Will Remove to Minneapolis, Increase 
Capital and Apply for Member- 
ship in Western Union 





The Consolidated Fire & Marine, of 
Albert Lea, will remove to Minneapolis, 
increase its capital stock to $200,000 and 
apply for membership in the Western 
Union. John H. Griffin, secretary and 
underwriter, will move to Minneapolis 
and continue in the same office. 
southern Minnesota department will be 
continued at Albert Lea. 

In 1905 the company began to in- 
crease its capital from $100,000 and in 
its last annual statement showed $168,- 
800 paid up capital. Recently two Min- 
neapolis capitalists—F. E. Kenaston, a 
manufacturer, and O. A. Robertson, a 
lumber and land man—have become in- 
terested and are understood to have 
purchased part of the stock holdings of 
President C. W. Ransom and also to 
have taken all or part of the new stock 
necessary to bring the paid-up capital 
up to $200,000. They insisted, however, 
that the company be moved to Minne- 
apolis. President Ransom will continue 
to make his home in Albert Lea. 

The company for some time has op- 
erated in Minnesota, Wisconsin and 
South Dakota, in which states it has 
about 600 agents. After the change it 
may increase this territory a little, but 
it does not plan any considerable exten- 
sion. 

The Consolidated was started as a 
mercantile mutual in 1894. Three years 
later some other mutuals were consoli- 
dated with it and it was capitalized at 
$100,000. John H. Griffin, who has been 
the active man in it, is a careful under- 
writer and a man of high standing and 
may be depended upon to follow a con- 
servative course. 





Pacific Coast Fire 

The Pacific Coast Fire, of Vancouver, 
B. C., has decided to enter the United 
States in the near future under the man- 
agement of the People’s National Fire 
for the territory east of the Rocky 
Mountains. President L. S. Amonson 
and Secretary C. G. Yates have been 
appointed United States managers, and 
the company will have its headquarters 
in the office of the People’s National. at 
Philadelphia after the necessary deposit 
has been completed. 

The Pacific Coast Fire has had an ex- 
cellent record for the past twenty years 
in its home territory. The company is 
now increasing its full paid capital to 
$1,000,000, from $275,000, and as soon 
as this is completed it will apply for 
admission to the various states. Sec- 
retary C. G. Yates has been attorney 
for the company during the past year 
for the writing of select surplus line 
business, and this arrangement will con- 
tinue until the company is ready to en- 
ter the agency field direct. 





Acme of Iowa 

A stockholders’ meeting of the Acme 
of Iowa will be held Dec. 13. It is 
Stated that action may be taken to in- 
Crease its surplus. Since Secretary G. 
A. Doerfler assumed the management, 
he has had to get rid of the undesir- 
able business put on by the old regime 
and pay off claims on its surplus line 
holdings. Mr. Doerfler has brought the 
company around in good shape. It may 
enter Illinois Jan. 1. The business put 
on the books since the new manage- 


ment assumed control shows a very low 
loss ratio. 





Minnesota Fire 
Commissioner Hartigan of Minnesota 
has licensed the Minnesota Fire of 
Chatfield, to do business in the state. 
he company which has recently been 
Organized has a paid up capital of 
$100,000 and a surplus over all liabili- 
tes of $41,770. Its backers are the 








SUN 


Ba 






FOUNDED A. D. 1710 


UNITED STATES BRANCHg 


54 Pine Street, New York 
J. J. Gaile A. M, Thorburn 
MANAGER SECRETARY 





INSURANCE OFFICE 


© London 


TWO HUNDREDTH YEAR 


OF ACTIVE BUSINESS EXISTENCE 


The policy of the SUN INSURANCE OFFICE recommends itself. 
The oldest insurance company in the world furnishes the longest 


tried indemnity. 





OLDEST INSURANCE COMPANY IN THE WORLD 


WESTERN DEPARTMENT 
171 La Salle Street, Chicage 
Hi. N. Kelsey, P. T. Kelsey, 


MANAGER ASS’T MANAGER 


Sansome & Sacramento Sts., San Francisco 


PACIFIC COAST DEPARTMENT) 


C. A. Henry é Ce., 


GENERAL AGENTS 











same men who are behind the Security 
Mutual of Chatfield. 





Pittsburg 
The Pittsburg will hold a meeting 
Feb. 8 to vote to increase its capital 
from $100,000 to $200,000. The stock 
will be sold at $75, thus adding $50,000 
to surplus. 





Dixie Fire 


E. E. Hall of New York, general agent of 
the Dixie Fire in the east, states that the com- 
pany will continue in Massachusetts, Connecticut 
and Rhode Island. It only reinsured its Maine, 
New Hampshire and Vermont business in_ the 
Providence Washington and also reinsured in 
that company the liability it took over from the 
North State Fire in all the field in which the 
latter was operated. 





American of Newark 


After American of Newark discontinues its 
southwestern department, Cochran, Thomas & 
Co., managers, on January 1, it will continue 
business in the principal cities of Texas, and the 
agents there will report direct to the home office. 
The American will withdraw from Arkansas and 
the Oklahoma agents will report to the western 
department at Rockford. 





Commissioners Are in Session 

Six committees of the National Con- 
vention of Insurance Commissioners 
are meeting this week to precede the 
opening of the legislatures. The com- 
mittees include the executive commit- 
tee, William H. Hotchkiss, New York, 
chairman; laws and legislation, C. C. 
Lemert, Ohio, chairman; fraternal in- 
surance, Reau E. Folk, Tennessee, 
chairman; special committee to inves- 
tigate expenses of fire insurance com- 
panies, James V. Barry, chairman; ex- 
aminations, B. F. Crouse, Maryland, 
chairman; valuation of securities, Wil- 
liam H. Hotchkiss, chairman. 

John A. Hartigan of Minnesota, pres- 
ident of the convention, is present and 
it is announced that at least twenty 
states are represented. Among the 
subjects to be considered are: A uni- 
form bill regulating fraternal insur- 
ance; state regulation of fire insurance 
rates, and the suggested uniform bill 
providing for standard clauses in the 
accident and health policy forms. 

It was announced that the next na- 
tional insurance convention would be 
held at Mobile, Ala., Sept. 27, 28, 29 
and 30, 1910. Definite co-operation be- 
tween the various state departments 
was discussed and it was agreed to have 
at stated periods systematic examina- 
tions of all the insurance companies of 
the country. 

Much time was devoted to discussing 
the preparation of a bill regulating fra- 
ternal insurance and what is needed to 
bring it up to a higher standard. 





The “big noise” about his work usually draws 
a “soft pedal” pay envelope. 





AS VIEWED FROM CHICAGO 


PEOPLES NATIONAL’S PROGRESS 

President Louis S. Amonson of the 
People’s National was in Chicago last 
week, when he held a conference with 
the western field men and some of the 
prominent local agents of the company. 
Mr. Amonson states that the com- 
pany’s capital of $1,000,000 is now fully 
paid up; in fact, it is overpaid about 
$70,000, and it is a question whether 
this amount will be returned to sub- 
scribers or additional stock voted. The 
premium income of the company for 
the year will be about a million dollars 
net, with a loss ratio up to the present 
time of 17 to 18 percent. 

The western business of the company 
is developing rapidly and satisfactorily. 
The agency plants in the states which 
will be under the western department’s 
control have been about doubled since 
June and agents now number nearly 
500, divided among the states as fol- 
lows: Ohio, 5; Indiana, 32; Illinois, 90; 
Michigan, 44; Wisconsin, 103; Minne- 
sota, 27; Iowa, 95; Nebraska, 54; Mis- 
souri, 22. President Amonson _inti- 
mates that the western department may 
not be opened promptly on Jan. 1. The 
company does not consider that there 
is any urgent need of haste in this re- 
gard, as the business is going on very 
well under present arrangements. 

The Pacific Coast Fire of Vancouver, 
B. C., whose proposed entrance to the 
United States has been announced, will 
be managed by the Peoples National 
management, the two companies being 
handled together. The Pacific Coast 
will not enter until some time in the 
spring. 

On Saturday President Amonson 
gave a luncheon at the Union League 
club to the special agents and members 
of the agency of Moore, Case, Lyman 
& Hubbard, who represent the com- 
pany in Chicago. In the evening at 
the La Salle Mr. Amonson had as 
guests at dinner Charles J. Hedwall, 
of Minneapolis, a director in the com- 
pany; Special Agents Knudtson, Nolan 
and Brooks and two or three friends. 
On this occasion Mr. Amonson an- 
nounced that steps would be taken to 
add $1,000,000 each to the capital and 
surplus. Various plans for pushing the 
company to the front were also dis- 
cussed. 





+ * - 

WILL HAVE CHRISTMAS ROUND-UP 
Fire insurance men belonging to the 

Union League Club of Chicago have 

for several years been in the habit of 

taking lunch together and have become 

known as the round table club. It has 





been decided to make a round-up of all 
past and present members during the 
Christmas season each year and Dec. 18 
has been selected as the date for the 
dinner this year. 
* + * 
HAVE MADE A CLEAN-UP 

Henry P. Magill & Co. of Chicago, 
general agents of the Monongahela for 
several western states, now have the 
business well in hand. In Iowa they 
took over about 25 percent of the 
agents of the Commonwealth, which 
was merged in the Monongahela, and 
in Illinois they also dropped a number 
of the Commonwealth’s agents. They 
went over the business carefully and 
canceled out considerable which came 
over to the Commonwealth from the 
Illinois Bankers. 

Magill & Co. have treated the agency 
plant and business of the Standard of 
Keokuk, which company they represent 
as general agents in Illinois, in much 
the same manner. 

* * * 
HAS HAD A GOOD YEAR 

The Central National of Chicago, 
which began business in March, will 
close its first calendar year very suc- 
cessfully, barring unusual losses during 
the remainder of this month. Its pre- 
mium income amounts to about $200,- 
000, on which the loss ratio up to this 
time has been less than 15 percent. So 
far 85 percent of its business is on an 
annual basis, thus holding the reinsur- 
ance reserve down to a reasonable fig- 
ure. As it made money on its hail 
business for the season, it expects to 
show only a small decrease in net sur- 
plus, notwithstanding the expense of 
getting started and planting the com- 
pany over a considerable territory. 

The company expects to enter Iowa 
very shortly, probably this month. 
Early next year it plans to enter New 
York, and during the year three or 
four other states will be added. It is 
also planned to increase the capital and 
surplus each $100,000 in the near fu- 
ture. 

& * * 

INSURANCE SOCIETY'S PROGRAM 

The program of the Insurance Soci- 
ety of New York for the year is: 

Oct. 26, 1909—Willis O. Robb, secretary, com- 
mittee on losses and adjustments, New York 
Board Fire Underwriters. Subject: “Fraud in 
Fire Insurance Claims.” 

Nov. 23, 1909—William L. Beers, fire marshal, 
Boroughs of Brooklyn and Queens. Subject: 
“The Terrors of the Torch.” 

Jan. 25, 1910—F. O. Affeld. Subject: “The 
Standard Policy—some Important Clauses.” 

March 22, 1910—Charles L. Case, manager, 
London Assurance. Subject: “What a Fire In- 
surance Man Should do to Get His Salary 
Raised.” 

May 24, 1910—William B. Medlicott, general 
agent, New York state, Atlas Assurance. Sub- 
ject: “The Fieldman’s Greatest Opportunity.” 
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OHIO AND WEST VIRGINIA 


COMMENT ON TOBACCO LINE 








Field Men Think Business Is Being 
Lost to the Regular Agency 
Companies 





The controversy over the United Ci- 
gars Manufacturies Company ware- 
houses at Miamisburg, Ohio, is still on 
and some of the field men claim the 
attitude of the National Local Agents’ 
Association has caused business to be 
lost to agency companies. Fargeon, 
Ballin & Co. of New York, who con- 
trol the line, offered 5 percent broker- 
age to Montgomery county agents. Un- 
der the rules of that county association 
no member is allowed to write for less 
than 7% percent on a line hitherto con- 
trolled by a member. Some of the field 
men hold it is an inconsistent rule, as 
it would not prohibit 5 percent on a 
line newly created in the county. 

Hooven & Son of Dayton controlled 
the line when it was wrested from 
them by New York brokers. Most of 
it was placed by Hooven & Son in 
Dayton. John C. Myers of Miamisburg 
had the line before the Hooven office. 

Field men state the charges that the 
New York brokers cut the rate are not 
correct and claim the whole issue 
hinges on the 5 percent brokerage. In 
adjacent counties the New York brok- 
ers say but 5 percent is paid, and it is 
accepted without protest. The opinion 
of field men is that the expiring lines 
are written in outside companies. 

Some of the field men tried to get 
their Miamisburg agents to write it, 
but the 744 percent brokerage rule was 
sprung on them and naturally they did 
not advise their agents to evade the 
rules. 

The contention of Secretary Putnam 
of the National Agents’ Association is 
that the business in part was offered to 
agency companies at tariff, but enough 
was to be placed in outside companies 
at a cut to reduce the average rate. 





Reinsures Business in Three Cities 

The Bluefield, Princeton and Ma- 
tooka, W. Va., business of the London 
Assurance, Hamburg-Bremen and Wil- 
liamsburg City, has been reinsured in 
the Phoenix of Hartford. 





Banquet on Feb. 12 

The committee on the banquet of the 
Cleveland Fire Insurance Exchange to 
be held Feb. 12 expects to have the 
best in its history, and it has had some 
good ones. The committee has invited 
Insurance Commissioner Barry of 
Michigan, Manager Geo. W. Law of 
the Royal, Vice-President Cofran of 
the Hartford, Federal Judge Tayler and 
others to speak. 


Field Men Hold Meetings 

Three of the four Ohio state organi- 
zations of field men, the Fire Under- 
writers Field Club, the Ohio League of 
Fire Underwriters, and the Blue Goose 
held meetings in Columbus Tuesday. 
All were well attended. The league, 
which met at the Hotel Hartman, 
adopted resolutions on the death of 
Ira W. Canfield of Chardon, for many 
years special agent of the American of 
New Jersey. Nothing but routine 





business was transacted at the meeting 
of the field club. 

At the meeting of the Blue Goose, 
held Tuesday night at the A. I. U. Tem- 
ple, four goslings were taught how to 
swim in the pond. They were Hugh L. 





Meek of the Hartford, J. H. Bonney of 
the Citizens of Charles Town, W. Va., 
O. G. Parker of the West Virginia In- 
spection Bureau at Charleston, W. 
Va., and George M. Winwood of the 
Phoenix of Hartford. 


Much interest was shown in the proposal that 
an effort be made to secure better and more 
commodious quarters for the field club. It was 
thought that quite likely some arrangement 
might be made whereby the Blue Goose and 
the Ohio Fire Prevention Association could join 
with the field club, thus enabling each organi- 
zation to have a more satisfactory meeting place 
at the same or perhaps less cost. A committee 
was appointed to take up this matter. 

The conference committee reported that the 
use of the objectionable mortgage clause at 
Massillon, which has given all companies so 
much trouble for so long is now in a fair way 
to be satisfactorily disposed of. 

E. B. Underhill, formerly state agent of the 
Westchester, who has removed to New York 
city, tendered his resignation, which was ac- 
cepted, and he was unanimously elected an 
honorary member. The application for member- 
ship of Eugene Cameron, who succeeds Mr. 
Underhill in Ohio, was favorably acted upon. 


EFFECT OF EFFORT IS SEEN 








Fire Prevention Work in Ohio Along 
Various Lines Has Reduced the 
Loss Ratio 





It is believed that the average loss 
ratio for Ohio this year, unless unusual 
losses occur during the balance of the 
year, will be under 50 percent. 

This will be undoubtedly due in large 
part to fire preventive methods, which 
probably have reached a higher stage 
of organization in Ohio than in any 
other western state. For many years 
Ohio was for many companies an un- 
profitable field. 

There are perhaps more forces at 
work in Ohio that reduce the loss ratio 
than anywhere else. Ohio was the first 
western state to establish a fire marshal 
bureau. It was also the first state in 
which the field men organized a fire 
prevention association. The Ohio In- 
spection Bureau, which handles the 
state with the exception of Cleveland 
and Cincinnati, has given a vast deal of 
attention to reducing the hazard both 
in cities and towns as a whole and in 
individual risks. The result is seen in 
a steadily decreasing loss ratio. Before 
the fire marshal was installed whole 
communities were infected with the no- 
tion that it was a clever thing to over- 
insure property and burn it. The fire 
marshal cleaned out nests of these in- 
cendiaries in a dozen different counties. 
The fire marshal bureau is now doing 
good work in using its authority to ob- 
tain improvements suggested by the 
field men and the inspection bureau, 
when the suggestions are not acted 
upon. It is reasonable to suppose that 
there will be a still further reduction in 
the loss ratio if the concerted move- 
ment for improvement of risks is kept 
up. 





Charges Against Hy D. Davis 

Governor Judson Harmon of Ohio 
has been having an investigation of 
public offices made and on Sunday it 
was developed that the governor’s evi- 
dence showed grave irregularities .in 
the state fire marshal’s department dur- 
ing the incumbency of Hy D. Davis, 
predecessor of D. S. Creamer, now 
treasurer of state. 

These irregularities are said to con- 
sist of excessive purchases of supplies, 
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few or none of which could be found by 
his successor, excessive payments for 
supplies, and the payment of commis- 
sions to members of his force, on sup- 
plies purchased by and for the depart- 
ment, by the firms selling them. One 
example is cited of the payment of $100 
commission on a purchase of $274.75 of 
supplies. When Davis was informed of 
the charges all he would say was “It’s 
a lie.” 

Mr. Davis was recently appointed 
United States marshal at Cleveland, but 
his appointment has not yet been con- 
firmed. 





Report on Keyser, W. Va. 

The West Virginia Inspection Bureau 
has issued advisory estimates on Key- 
ser, Mineral county, W. Va., of the 
fourth class. Several conflagration haz- 
ards are described, in which the main 
defects are walls deficient in thickness, 
unprotected openings and few substan- 
tial fire stops. Wiring also is said to be 
defective, most of it: being done with 
lamp cords. Water system is described 
as good, but distribution should be re- 
inforced. The fire department is criti- 
cised for lack of drills. 


se 


Gets Western of Utah 

Walter C. Farrar of Cincinnati has 
been appointed general agent of the 
Western Fire of Ogden, Utah, for the 
middle western states for surplus lines. 
He has taken a silent partner and will 
do business as W. C. Farrar & Co., with 
offices at 909 and 910 Gerke building. 
Mr. Farrar has negotiations on with 
several other companies and expects to 
run a regular surplus line office. 





Oellers to Visit Ohio 

R. G. Oellers, Jr., secretary of the 
organization committee of the Ameri- 
can Union Fire, which is organizing in 
Philadelphia with a million capital and 
a million surplus, will visit the princi- 
pal cities in Ohio, starting this week, 
and will call on the leading agents. 





Standard Enters Ohio 
The Standard Fire of Trenton, N. J., has been 
granted an Ohio license. John C. Bloomfield 
of Akron is the first agent appointed. 





Ohio Agency Appointments 


Queen—A. J. Bright, Christiansburg; G. W. 
Friedley, Bellevue; H. E. Lininger, Celina; 
Kenneth Little, Bradford. 


Lag City—O. C. Voelknor, Massillon; E. L. 
McDole, Fostoria. 

Spring Garden—P. I. Turner, Union City; 
> McCoppin, Ada; Henry Kear, Upper San- 
usky. 


Security, Ct—J. W. Lanning, Dresden; 
Beckett & Gray, McConnellsville. 

Pe Eng.—R. L. Freudenberger, Steuben- 
ville. 

Aetna—C. E. Bennett, Glouster; Shinkle & 


Steele, Higginsport; E. C. Manning, Bethel. 
Allemannia—C, H. Towson, Lancaster. 
Atlas, Eng.—Houston Bros., South Charles- 
ton; Brennan & McQueen, Wellsville; H. V. 
Spicer, Richwood. 


Boston—O. M. Stafford & Goss Company, 
Cleveland. 
Calumet—L. B. Berry, Urbana; Wm. L. 


Clemans, Cedarville. 
Camden—B. O. Durand, Oberlin. 
Hartford—Mrs. Elizabeth Gove, Milan; J. 

Benigar, Jamestown; G. W. Friedley, Bellevue; 

Wm. H. Romer, St. Henry; E. N. Moore, Ft. 

Recovery; B. B. Beck, Thornville; H. S. Ben- 

nett, South Vienna; Fritz Buckie, Woodsfield; 

J. B. Billingsby, Zanesville; Geo. P. Kneipp, 

Gibsonburg. 


Georgia Home—Coulter & Co., Lorain. 


Ww. 





OHIO NOTES 


Michael J. Zmujdzinowiecz has been appointed 
a solicitor for the Royal at Cleveland. 


Swihart & Fulton of Germantown, Ohio, who 
recently acquired the F. T. Austin Agency, also 
took over that of Josiah Catrow. 

W. S. Heckle & Co. of Cincinnati have trans- 
ferred their business to George W. Neare, Gibbs 
& Co., the companies being the Firemens Fund, 
New Brunswick and Girard. 

The Cincinnati Fire Underwriters Club held a 
meeting Dec. 2 and talked over the proposed 
amendments. A meeting will have to be cailed 
giving thirty days notice before a vote can be 
taken, 
Bone offices of the Cleveland Fire Insurance 
Exchange in the Chamber of Commerce build- 
ing have been entirely overhauled and furnished 
ng: new desks, tables and fixtures throughout. 
n addition a collection of photographs has been 
- gy that presents almost a complete history of 
Sm Organization. Another interesting feature 

at has been secured recently is a table of rates 
established in 1846 by the agents who controlled 
all the business at that time. Eight agencies rep- 
resenting eleven companies signed the rate sheet. 





MICHIGAN AND INDIANA 


WANTS TO KNOW THE WORST 











Indiana Attorney-General Asks the 
Companies to Tell All—What Is 
Hatch’s Full Name? 





Indianapolis, Ind—(Special Corre- 
spondence.)—The complaint of the In- 
dianapolis attorney, representing the in- 
surance companies in the anticompact 
suit filed by the state in May, has been 
that Attorney-General Bingham is al- 
ways springing something. The suit 
itself was “sprung” and an injunction 
obtained before the defendants could 
have a say. Things have been quiet in 
this litigation for several weeks. When 
the court decided in favor of Manager 
Sellers of the Indiana Inspection Bu- 
reau and Manager McMurray of the In- 
dianapolis bureau, whom the state 
charged with contempt of court in con- 
tinuing the practices they were en- 
joined from doing by the restraining 
order, several phases of the questions 
at issue in the original suit seemed to 
be settled. Some people have been 
wondering if the state had seen the 
hopelessness of its case and was not 
pursuing it further. The attorney-gen- 
eral, however, was merely getting ready 
to spring something again. This some- 
thing turned out to be 236 interroga- 
tories which he asks the 208 defending 
insurance companies to answer under 
oath by order of the court. He adds, 
mercifully, however: 

“If defendant corporations desire to make 
answer to each interrogatory jointly and consent 
of record in said cause to do so and be bound 
thereby, they may so make answer thereto. If 
the union and nonunion companies cannot 
answer each of such inferrogatories jointly and 
answer them truthfully, then each of said classes 
of companies by indicating the class to which it 
belongs may answer each of said interrogatories 
jointly upon the terms aforesaid.” 

* * * 


The first seven questions ask if there was a | 


Western Union in 1909, how long it had been 
in existence, what its purpose was, if it is still 
in existence, and what companies were members. 

he next series of questions asks how the 
business of the Union was managed, where its 
headquarters were on and prior to the date of 
the filing of the suit, also the headquarters of 
the governing committee, how long it had been 
there, who the members of the committee were, 
its officers, officers also of the Western Union, 
what relation W. W. Dudley sustained to them 
prior to May 8, 1909, and before Dec. 1, 1906; 
what relation did Mr. Hatch sustain to them on 
same dates (also please give Mr. Hatch’s full 
and correct name). 

Further questions pertain to the membership 
of the State Board and Indiana League, how 
long they had been in existence, who their officers 
were, where were their headquarters, what kind 
of organizations they were and what their pur- 
pose. 

“Was one of the functions (on and prior to 
Dec. 1, 1906) the making of advisory rates?” 
is question No. 44, and No. 45 asks: “‘Did you 
use exclusively in your business the rates ad- 
vised by the Indiana Association of Underwriters 
applicable to risks taken by you?” And then: 
“If you did not use the rates exclusively, to 
what extent did you use them? What authority 
had you given the association to advise rates to 
be used by your agents and what authority had 
you given your agents to use these rates? State 
the method of remunerating the association for 
this service, and the amount.” 

* * ” 


Question 51 and following: “Did you cease 
to remunerate directly or indirectly the associa- 
tion upon the formation of the Sellers Bureau? 
To whom did such remuneration subsequently 
go? When did you transfer your patronage? 
What advices did you receive from the Western 
Union or governing board with reference to 
transferring your support? Did yon know 
Sellers had been secretary of the State Board? 
Attach a copy of any written instructions to 
agents or representatives relative to the estab- 
lishment of the Sellers bureau.” 

The questions then enter into the extent to 
which companies accepted risks on the Sellers 
rates, or refused them, and by what authority the 
agents use them or how they become aware of 
the companies’ consent to use them, to what 
extent the companies objected to the use of 
oo and what agents were instructed not to use 
them. 

Question 70: “Name the rate-fixing officer of 
final authority for your company in Indiana?” 
Question 71: “What officer, agent, or employe 
of yours has fixed any rates on mercantile risks 
or special hazards in territory covered by the 
Indiana association during the year prior to 
May 8, 1909?” Further questions are: ““Were 
you ever supplied with new advisory estimates 
of rates and changes in former estimates by 
W. W. | or anyone else acting as the 
secretary of the governing board? Did you 
cease to receive such advices as the territory 
became covered by tariffs of the Sellers bureau? 
What remuneration did you render for advices 


PITTSBURGH INSURANCE COMPANY °*“:3°"° 


1808-11 Commonwealth Bidg., Pittsburgh, Pa. 


Caghhcensececesecscesese sees eecee se» $100,000.00 Net Surplap...-20:2,.000 00+ 02000 +++yceeSh44AG8.94 
Asets, January 1, 1909 ......------. 000 375,250.59 Surplus to Policyholders........---. 6... +: 244,465.34 
Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 
R. J. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas. 


W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


ALLECHENY FIRE INSURANCE Co. 


1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


AGENTS WANTED i.2t%:tistian THOS. ©. PARSONS, Special Agent 


and Pennsylvania Cleveland, Ohio 
INCORPORATED 1849 


GERMAN FIRE 
WESTERN 


Insurance Company 
ot Wheeling, West Va. 
INSURANCE COMPANY 
of Pittsburgh 


ORGANIZED IN 1867 
FIRE AND TORNADO 








Cash Capital $200,000.00 Net Surplus $237,557.58 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 





CAPITAL - - < « «= $300,000.00 

SURPLUS TO POLICY HOLDERS 406,162.75 | WILLIAMSON BLDG. CLEVELAND. OHIO 
ASSETS | © 2©= © © @ 881,944.34 Special Agent for 

LOSSES PAID TO DATE < «+ 4,453,215.00 Ohio, Indiana and Michigan 





Th Pittsburgh Casualty Company 


4 its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
tate at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 


| Apply to JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 








PrirTrsBURG UNDERWRITERS 
IRVAN NEGKERMAN, Manager. Commonwealth Bidg. PITTSBURG, PA. 
ERWRITTEN BY COMBINED STATEMENT 





Allemannia, Fire Ins, Co., . Pa. : a . e * 
| "Humboldt Fire Ins. Co.. of Allegheny. Ps i ay or 
Ben Franklin Ins. Co.. of Pa. ae nd . _ 7 . 
| Teutonia Fire Ins. Co., of A y. Pa. Assets, © - - - 5.632.724.06 
National Ins. Co., of . Pa. Surplus to policyholdera . - 2,924 ,334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 





Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
All of Pittsburgh, Pa. 


Capital (si aeeh ae vues seed baksth ease eeshebaeeeen 700,000.00 
Ca dint « 1+ insisnasansdens scbbecthesen oaeteast 2,107,872.81 
Surplus to Policyholders...... ............s.+s005: 1,187,282.90 


HENRY WACHTER, Manager 
218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 


FIRE INSURANCE (BROKERAGE COMMISSION 


Lohmeyer & Gosh orn Allowed en Cincinnati Business Placed with 


us by Outside Agents 
General Agents for West Virginia EARLS & JOHANSING 
Charleston-on-Kanawha, W. Va. 


First National Bank Building, Cincinnati 
AGENTS WANTED IN UNOCCUPIED TERRITORY 





Representing Aetna and Connecticut; General Agents 
Southern Ohio Empire State Surety Co. for Bonding 
and Burglary. Agents wanted. 


lOHIO FARMERS INSURANCE COMPANY 
LEROY; OHIO 

FIRE, LIGHTNING AND TORNADO INDEMNITY 

STATEMENT JANUARY 1, 1909 

$1,487,930.64 











Reserve for Reinsurance - 


Reserve for Losses - - 49,554.79 
Reserve for Contingencies - 125,000.00 
Net Cash Surplus -_ - 637,926.86 

Total Assets, - = $2,300,412.29 


JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 


Organized in 1848 
Losses Paid More Than $14,000,000.00 























6 


THE WESTERN UNDERWRITER. 


December 9, 1909. 








concerning rates received by you or your agents 
from the secretary of the governing board? 

“Who has prescribed the form used by you in 
stating special terms and conditions in policies 
accepted by you in Indiana for substantially all 
of your business? By whose authority was this 
done?” 

There is a series of questions about the Dean 
schedule, as to who owns it, how long it has 

en so owned or controlled, to what extent it 
has been used in Indiana, by what companies 
and how long, was the system copyrighted, was 
there a transfer of the right to use it and 
what was the consideration and to whom was it 
transferred, did the defendants all have the 
right to use it? Other questions pertain to the 
plan of paying Mr. Sellers for his advisory rates 
and how each company’s subscription was fixed. 
All the questions asked about the Sellers Bureau, 
rates, etc., are repeated concerning the Indian- 
apolis Inspection Bureau and its manager, Thos. 
S. McMurray, Jr. 

Beginning with No. 110, several queries are 
put concerning the constitution, by-laws, agree- 
ment, contract, articles of compact, etc., of the 
Western Union and governing board, its form 
of organization, if rules, etc., were published, 
who got copies, what relation the State Board 
sustained to the Union and governing board, 
and did it have bylaws, rules, etc.; the same 
about the Indiana ague; was there an agree- 
ment or understanding between the State Board 
and Indiana League that agents should write 
fire insurance at an established rate and what 
was it? 

* + * 


As to local boards the questions are: “Has 
it been the policy of union companies to re- 
quire their local agents in Indiana to organize 
into local boards? Was it the policy of the 
defending companies to require their agents to 
unite with local boards? Same with nonunion 
companies? Were the local boards a with 
forms of constitution, etc.? What relation did 
the State Board hold to stamping clerks, and 
was it different to what it is now? Same as to 
Indiana League?’ 

Question 152 is: “What class of risks was 
written by you at rate other than the Sellers 
rate in cases where the risks had been inspected 
by Sellers?” 

The attorney-general asks if the companies 
have, since the suit was begun, been writing on 
estimates made by Sellers and if they were sub- 
scribers for Sellers’ estimates for the twelve 
months immediately preceding May 8, 1909 (the 
date the suit was Bm and on that date and 
since that date. The same questions are re- 
peated concerning the Indianapolis Bureau and 
its rates. He also asks what the rates of these 
bureaus were, what the object was in securin 
them and what the companies themselves dic 
and are doing in the way of furnishing rates 
to their local agents, at which mercantile risks 
should be written; in what manner they deter- 
mined at what rates insurance should be written 
by their local agents, what use they made of 
Seliers’ and McMurray’s estimates in making 
rates and what was the manner of instructing 
their local agents what rate they should use for 
any particular risk or risks and what instruc- 
tions had actually been given to local agents. 

‘hat commissions were paid agents for the 
different classes of risks, what to those repre- 
senting both union and nonunion companies and 
to those representing only nonunion companies. 

* * * 


He asks the defending companies if they de- 
pended on Sellers and McMurray to inspect 
special hazards and mercantile risks, and what 
particular classes, if any, of such risks they 
did not depend upon him to inspect. He asks 
for the names of the state agents, special 
agents and field men of the companies, in addi- 
tion to the local agents in Indiana; what ser- 
vice they performed and what salaries and com- 
missions they received; if the local agents re- 
ported the business they write direct to the 
companies or to others and to whom, whether 
there were other agents or representatives and 
what salaries they got; if the companies paid 
anything to stamping clerks or local secretaries 
and what service they were paid for and how 
much they got, and how was the payment made. 

uestion 218 is: “Did you on May 8, 1909, 
and for the years immediately prior thereto that 
you did business in Marion county, Ind. (Indi- 
anapolis), have property, moneys, credits and 
effects belonging, to you in said county?” The 
next one is: “Were your agents at that time 
duly authorized and licensed to do insurance 
business for you and on your behalf?” Then 
follow questions as to the amount of business 





done in the state by each company in 1907 
and 1908, the premiums collected, the business 
in force Dec. 81, 1907, and Dec. 31, 1908. 

. ” * 


Question 228: “On and prior to May 8, 1909, 
in writing fire insurance in the state a Indiana, 
did you require your agents to write all policies 
ote any one risk in the same form and terms 
of policy as were written by all other companies 
writing fire insurance upon such risks?” (This 
would be a damning admission.) Question 229: 
“If not, state in whet particulars you permitted 
policies to be written that were different in form 
and terms from those written upon the same 
risks by other companies.” The companies are 
then asked if they did not write practically all 
their business in Tedions at the Sellers advisory 
rates, and if not, in what particulars the 
varied from these rates, and the same wit 
regard to the McMurray rates in the city of 
Indianapolis. Question 233: ‘On and_ prior 
to May 8, 1909, in writing fire insurance in the 
state of Indiana, were your policies submitted 
to local stamping clerks or secretaries or some 
other person as representative who acted for 
the other fire insurance companies writing fire 
insurance in the particular locality where such 
policies were written, to see that the form of 
your policy and its terms were the same as 
those written by other companies, upon the 
same class of property in the same locality?” 
The question is repeated as regards policies 
issued in Indianapolis and inspected by Mc- 
Murray’s bureau. 

Question 286 (the last one): “If on and 
prior to May 8, 1909, your policies of fire 
insurance written by you in the state of Indiana 
were submitted to any one other than your 
agents writing such policies, for inspection, who 
was a common representative of other fire 
insurance companies, please state why such 
policies were so submitted for inspection?” 


The court on Tuesday gave the de- 
fending companies twenty days in 
which to answer the questions. 





Hoit Goes to Grand Rapids 

W. E. Hoit, who has been associated 
with J. R. Sutton in the Policy Holders 
Service & Adjustment Company, of De- 
troit, has sold out his interest in the 
company to Mr. Sutton. Mr, Hoit will 
open an office in Grand Rapids as an 
adjuster. He has had large experience 
and his friends among the company 
specials are many. In Grand Rapids 
there is no one who has made the ad- 
justing of losses a business. This open- 
ing appealed to Mr. Hoit as a good 
one and one more suited to his tastes. 


Indiana Tornado Losses 
A tornado struck Terre Haute, Ind., 
Sunday and companies are having many 
claims made from that section. At 
Yorktown, Ind., Evansville, Vincennes, 
Greenfield and other points there was 
much damage. 


Here’s a Remedy 
Some agents see trouble ahead 
throughout Indiana now that there are 
no stamping offices to keep things 
straight. Conditions are said to be bad 


at Lafayette and getting worse. There ; 


is considerable trouble at Frankfort. 
Lebanon and Bluffton have been bad 
so long no one pays any attention. 
Lafayette has many buildings that are 
old. The owners just peddle them 
around among the agents to get the 
lowest rate. The poor agents, not hav- 
ing guardians, are thus led into bad 
practices. 

A correspondent suggests a remedy 
for such a condition. Most towns im- 





ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
STATEMENT JULY Ist, 1909 


aS ee 
Losses Paid - - - 


ASSETS 

Cash on hand and in bank $ 22,336.17 
City and County Bonds ... 518,690.10 
Mortgages on Real Estate . 488,833.00 
Real Estate ..... osanaesess Gee 
Interest due and accrued... 12,545.74 

Due from Agents and 
GERBIS ccccccsesccccece 99,346.21 
$1,224,888.95 


MM. W. OtBRIEN F, H. WHITNEY 
President Vice-President 


$1,224,888.95 
400, . 
5,760,000. 
LIABILITIES 
Capital Stock.............$ 
Amount required to rein- 
sure all outstanding 
TE. ocsiccvcccccncacse 
Losses unadjusted and 
ROE GUS . cccccecececes 
Net surplus .....00-..ccce0 


400,000.00 


472,762.07 


29,682.43 
322,444.45 


$1,224,888.95 


E. P. WEBB 


E. J. BOOTH 
Secretary Ass’t Secretary 














FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets + . . $1,338,923.18 
Surplus to Policy Holders . 481,083.02 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass*t Secretary Ralph Rawlings, Ass*t Secretary 








~MONONGAHELA | 


Insurance Company 
OF PITTSBURGH, PA. 
INCORPORATED 1854 


has entered Indiana and desires agents in all towns and cities. 


Address 
GEO. M. COBB & CoO. 


INDIANAPOLIS, IND. General Agents 











MICHIGAN OHIO WISCONSIN KENTUCKY MINHESOTA ILLINOIS 
GENERAL ACENTS, DETROIT, MICH. 

COMPANIES REPRESENTED TERRITORY 
CON IN CE. CO., of Milwaukee, Wis. Michigan & Ohio 
NORTH RIVER INSURANCE CO., of New Yor Michigan & Wisconsin 
GERMAN FIRE. INSURANCE, CO.” . Penn. Michigan & Wisconsin 
JEFFERSON FIRE INSURANCE CO., of i Michigan, Wisconsin, Ohio, Minnesota 
NASSAU FIRE INSURANCE CO., of Brooklyn Michigan ‘ : 
BEN INRUINSURENGE COC or Aion” Mee Oh Wencnn & Ninoeese 
COMMONWEALTH FIRE INSURANCE CO” of Ottumwa, la. Michigan, Ohio, Wise.. lils., & Ky. 











We write a general class of business and desire agents in every City, Town or Village where we are not represented. 


SPECIAL AGENTS 
F. M. SAGE, .T. KIRK WOOD, GEO. B. SEDGWICK 
Detroit, Mich. Bldg., Cleveland, Ohio 612 Pabst Bldg., Milwaukee, Wis. 


Address applications for agencies to 


BIERCE @ SAGE, Detroit, Mich. 


NATIONAL LUMBER Coy orn 


* 
COMPANY 
LUMBER SPRINKLERS WOODWORKERS WAREHOUSES 


M. WEIR, 
- Springheld, [lt 





Agents controlling special hazards wanted at points in Indiana, Illinoif 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 





Home Office: BUFFALO, N. Y. 


(OHN J. HENRY, Pres. 





GEORGE F. REEVE, Vice-P res. 
“THE OLDEST NEWARK COMPANY” 


A Girt 


ft ¢ INSURANCE CO. 


NEWARK WN. J. 


Being desirous of increasing its western agency plant, invites correspondence 
from responsible agents. This company is nearly a century old, liberal in its under- 
writing policy, conservative in financial management. It would be a valuable 
addition to any union agency. Address 


CARROLL L. DeWITT, General Agent, 153 La Salle St., Chicas? 


CHARLES M. HENRY, Se 
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pose a license fee on peddlers and 
owners who peddle their insurance 
should be charged a good stiff figure. 


DETROIT GETS MORE LOSSES 








Companies Can Pay About $50,000 for 
Blaze That Started Presumably in 
Shipping Room 





Detroit, Mich., Dec. 6—(Special Cor- 
respondence.)—The fellow who sees 
big fires in threes got his innings. 
First the Cass school, then the Biddle 
house, the next in order came last week 
in the Bowles building, formerly the 
Young Men’s Christian Association 
building. About $10,000 will fix this 
job all right. Here is a building on 
which $35,000 has been spent in altera- 
tions; none but the best workmen em- 
ployed, and up to this time not fully 
occupied, yet without any known 
cause, early in the morning a fire breaks 
out on the fourth floor. At one time 
it looked mighty serious, as this build- 
ing is surrounded by a class of build- 
ings that would be very costly to the 
insurance companies should the fire 
spread. 


Freeman, Delamater & Co., whole- 
sale hardware dealers, by a fire which 
started at 5 o’clock Friday, start a 
new series of three. The insurance 
amounts to $180,000, with a loss that 
will probably use about 30 percent of 
the insurance. The fire is supposed to 
have started in the shipping room. No 
reason is given, but probably the pack- 
ing used, being of a highly inflammable 
nature, came in contact with a match. 
There is no service an agent can render 
his company that will prove so profit- 
able as a thorough inspection of a risk 
with a view of eliminating the rubbish 
pile. A few weeks ago a firm on Wood- 
ward avenue whose stock looks fine 
removed from the basement four big 
wagon loads of rubbish. If a match 
had got mixed up with any part of this 
it would have burned half the block. 
Of course the proprietor was aston- 
ished and that condition will not exist 
on his premises again. . 


We all rejoice with the agents of 
Kalamazoo. They are getting together 
and promise from now on to be good. 
It is encouraging to the fraternity when 
conditions such as existed in Kalama- 
zoo for so long can be changed and 
the lion and the lamb lie down in peace 
together. We do not think the agents 
are altogether to blame for the con- 
ditions that have been disturbed so 
long. The specials have had their hands 
in the pie and if the companies’ managers 
did not encourage the fight it would 
not go on. Now, gentlemen, that the 
dove of peace has settled in your city, 
you have cause for congratulation. Do 
not forget your mission in life is to 
conduct your business so that your 
companies and yourselves can antici- 
pate a little profit from your work. 
The dear people have had their full 
measure of profit, so from this time 
on lay up some treasure on earth for 
the benefit of your widow and father- 
less children. 


Oklahoma has got to be a great coun- 
try because the citizens of that fair 
State are everlastingly booming it. A 
man can become so thoroughly satisfied 
with his own or his country’s greatness 
that he in time fills the other fellow up 
with his enthusiasm. They are getting 
up a big fire insurance company in Ok- 
lahoma, capitalized at $1,000,000. In 
order that the company may be a suc- 
cess from the start, they propose inter- 
esting as many local agents as possi- 
ble in the enterprise as stockholders. 
The more stockholders they get from 
the working field, of course, the more 
business. But read the wonderful 
chances for money making. Fire insur- 
ance stocks are great money makers. 

€y quote one company whose stock, 
Par value, is $100, now selling at $1,470; 





another, par value $10, selling for 
$1,500; another, par value, $100, selling 
for ‘$530. We have been studying the 
insurance problem for a long time and 
have wondered why companies make on 
an average so little money. Annual 
statements are published and in ninety 
cases out of one hundred, the under- 
writing profit does not amount to 6 per- 
cent. I imagine they have a banking 
proposition behind them that is awfully 
profitable. Loaning the money re- 
ceived for premiums, and the com- 
pany’s capital, gives them a lot of cash 
to handle, so that they can run two big 
financial institutions on one capital. 
All over the country we hear of low 
rates and big losses. Nobody in the 
business seems happy. Perhaps they 
are a selfish lot of fellows and have a 
good thing and do not want the others 
to get next so they cry, “wolf.” A cus- 
tomer of mine who looks at his policies 
when he gets them and also keeps in- 
formed as to the make-up of the com- 
panies which carry his ftmsurance, got 
hold of a chart. He astonished me 
with the knowledge he possessed. He 
said, “Half of the companies doing busi- 
ness in this country eat up the larger 
percent of their premium in expenses. 
It doesn’t take much of the premiums 
collected to pay losses. The larger 
amount is thrown away in management 
and other expenses.” 

“Of course,” I said, “the manager 
who looks after the whole business can 
afford to do his work without pay. The 
large force of clerks in the home office 
work for love. The special agents, who 
are at it night and day, engage in the 
business for the love they have for the 
dear people. The local agent follows 
the business just because he wants 
some thing to employ his time and to 
do a little visiting.” 

My friend seemed to realize after a 
time that it cost money to do business 
as in his own case, and this cost had 
to be paid by the parties who purchased 
the product. 

The question of excess commissions, 
however, is one that will be thrashed 
out sooner or later. The people are 
getting posted and, as stated by a very 
prominent insurance commissioner in a 
public meeting, when a company could 
pay 45 percent commission on pre- 
ferred business and all other expenses 
connected with the business and show 
a surplus or profit, it was evident the 
people were paying too much and the 
companies would have to reduce rates 
on this class at least. Preferred busi- 
ness makes a lot of trouble for the 
agents. A good many real good agents 
think there should be no preferred busi- 
ness. A good many real good up-to- 
date managers think there should be. 
The managers being more powerful 
than the agents, get the best of the ar- 
gument and there is preferred business. 
However, things will adjust themselves 
in time and we will all be happy. 

Otp Detroiter. 





Indiana Agency Appointments 
American—H. H. Raber, Wadesville. 
Continental—W. Q. Watkins, West Lebanon. 
Fire Assn.—E. R. Shoemaker, Indianapolis. 
North Amer.—E. R. Shoemaker, Indianapolis; 

W. Hanmore, Jonesboro. 
L. & L. & G.. Eng.—L. B. Mayhall, Ladoga. 
Western Reserve—G. C. Ball, Richmond. 


G. 





Michigan Agency Appointments 
Aachen & M.—W. H. Marshall, Adrian. 
uff. Ger.—Wm. H. Murray, Ann Arbor. 
California—Geo. A. Kimball, Owosso; F. E 
Watkins, Pontiac. 
Cent. Natl.—F. C. page, Bay City. 
Columbia, N. J.—H. F. Marx Company, Port 
Huron. 
Concordia—O. J. McBride, Dundee. 
Granite State—Marquette National Bank In- 
surance Agency, Marquette. 
Hartford—K. M. Barbour, North Branch. 
L. & L. & G., N. Y.—W. J. Garrod, Holland. 
L. & L. & G., Eng.—J. M. Smith & Co., 
Vicksburg 
Monongahela—F. J. Cook, Grand Rapids. 
N. B. & M., Eng—E. A. Wright & 
i 


W. Natl.—Mrs. E. T. and C. O. Loring, 
Owosso. 
Pennsylvania—J. C. Predmore & Son, Orion. 
Royal—Milo Owens, Belleville. 
St. Paul—C. H. Snedicor, Howell; E. A. 
Wright & Son, Pentwater; Geo. Barie, Pincon- 


ning. 
Springfeld—G. A. Rumsey, Grand Rapids; J. 
C. Predmore, Orion. 


Son, 





ROLLINS & BURDICK 
INSURANCE 


169 La Salle Street 
Long Distance 


Chicago 


Phone Central 4076 


insurance in 


Exceptional facilities for writing and ope seme 
et is exhaus 


admitted companies on risks when the local mar 


anywhere in the United States and Canada. 


Also Binding Contract at Lloyds, London 
Immediate Binders given 
10% Commission 


Floating Insurance Written. Automobile Insurance Written 














Individual Fire Underwriters of St. Louis 





DECEMBER 3ist, 1908 


Surplus to Policy Holders.... .... 2... 0.22.00: sccesee sees cecceceeseeeees 
Additional Responsibility of Underwriters 





Our policy is the best indemnity obtainable on 


high grade surplus lines. Ample facilities. 


W.H. MARKHAM & CO., Attorneys and Managers 
Pierce Bulliding, ST. LOUIS 


D. H. DUNHAM, President 


FIREMEN’S 





CHARLES COLYER, Vice-Pres. 


A. H. HASSINGER, Secy 
INSURANCE 
COMPANY OF 


& 
ORGANIZED 14855 


Assets, $5,395,530.02 
Capital, $1,000,000 Net Surplus, $2,531,404.56 
Surplus to Policy Holders, $3,531,404.56 


NEAL BASSETT, General Agent, 159 La Salle St., Chicago. 


illinois, Wisconsin, Minnesota, lowa, Nebraska, Missouri, nsas, Colorado, Oklahoma, 
tah, Kentucky, Tennessee, Arkansas. 


A. F. McKAY, Special Agent, Columbus, Ohio 
Ohio, Indiana, Michigan, West Virginia, Western Pennsylvania. 


SuoRPLUS LINES 
zs 
EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 
LLOYDS LONDON. cxspotering’me to tind wp Yo $12,500 on risks fn the 
n ates an nada. 
FLOATERS. a.ESdlcimiudranpliyciean 


Your patronage invited. 








Prompt and careful attention assured. 
Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 
Long Distance Phone Central 18. Cable Address ‘‘Thomarian."! 








Fire Insurance Company ? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 
Capital, potty aie pasos 1868 
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Scott. Union—E. R. Beers, Coldwater. 
Sovereign—C. K. Hoyt & Co., Grand Haven. 





Svea—Wm. J. Garrod, Holland. 
West. Reserve—Superior Insurance Agency, 
Menominee. 
MICHIGAN NOTES 
The Michigan Fire Underwriters Club will 


meet at the Ponchartrain, Detroit, Dec. 14. 
The F. Corcoran Insurance Agency, Lim- 
ited, o "Crystal Falls, Mich., has been incor- 


porated; capital $1,000. 

Frank E. Bowen has purchased the interest of 
his partner in the Bowen & Thompson agency at 
Cadillac, Mich., and now conducts the agency in 
his own name. 


The C. Meilleur Agency has been incorporated 
at Ontonagon, Mich., to take over the agency of 
Cleophas Meilleur. Mr. Meilleur is manager and 
is also manager of the Negaunee National Bank 
agency at Negaunee. 

Sherman village in Wexford county, Mich., 
formerly the county seat, suffered another 
severe fire loss Dec. 1, which wiped out nearly 
all the business places that were spared from 
the conflagration of six months ago. The hand 
engine and bucket brigade saved three buildings 
after a hard fight. 


—__—— 


INDIANA NOTES 


George H. Pullman ape putin’ the agency 
of Walter G. Shaddy at Jeffersonville, Ind. 


At Seymour, Ind., Harry Everbach, former city 
clerk, intends entering the fire insurance busi- 
ness and will probably buy an existing agency. 


Henry Aikman has taken over the companies 
formerly represented by L. L, Clark at Wash- 
ington, Ind., Mr. Clark was obliged to go west 
for his health. 


It is stated that the McCoy, Beckman & Co. 
agency at Vincennes, Ind., will be sold shortly. 
Mr. McCoy has been appointed adjutant-general 
of Indiana and Mr. Beckman has not the time 
to look after the agency. 


F. M. Bear of the Vincennes Agency Com- 
pany, Vincennes, Ind., has sold his interest to 
L. N. Jackman, G. M. Grason and Charles 
Unverforth. Mr. Jackman, who has an agency 
at St. Francisville, Ill., will also manage the 
Vincennes agency. 

The December meeting of the Indianapolis 
Fire Insurance Club will be held next Monday, 
when the chief item on the program will be an 
address on “Adjustments,” by H. H. Friedley, 
recognized as an expert in that line by the fire 
insurance men of Indiana. 





LINES TO W. T. BENALLACK 
Our Ben is gone, he’s left the road, 

He thinks he has a job that’s right, 
No more will he the agents goad, 

No more will he take up the fight. 
Another S. A, now will strand 

His mug within our sanctum door, 
Another bunch of “cons” he'll hand 

And scatter over office floor. 


The stable boy and grocery clerk, 
However, won't be overlooked; 
*The manager his thumb will jerk, 
For surely business must be booked. 
The tin-clad door perchance looks good, 
Though all the nails are plain in sight, 
And everything around it wood, 
The companies have an appetite. 


So even to the blase gaze 
Of fair Detroit’s heart’s desire 
Don't wonder should Ben start a blaze, 
And then rush in and douse the fire. 
Well, good-bye Ben, don’t take it hard, 
Because you have to change your lot, 
Perhaps you'll like the chair of Bard 
And Publisher, and in it squat 
For many, many years to come 
And thus escape the “tall grass town,” 
The Pullman car and poker bum, 
And be a Dean of real renown. 
For now you're in a Pirate game, 
If ever one there dared to te, 
And “one-eyed Pete” would walk off lame 
Should he but chance your shape to see. 
We only hope with added care, 
You won't neglect, from time to time, 
To occupy the Poet chair 
And pen an “Underwriter” rhyme. 
Lansing, Mich. O. A. Jenison. 








IN ILLINOIS AND WISCONSIN 


LEVIES A HEAVY ASSESSMENT 








Receiver of Waterloo Mutual Calls on 
Policyholders to Make Good on 
the Indebtedness 





R. W. Lueck, receiver of the Water- 
loo Mutual Fire of Waterloo, Wis., has 
levied an assessment of four times the 
annual premium. The company went 
into the hands of a receiver Feb. 11, 
1909. He now has in his possession 
$639 to meet $3,386 liabilities. 

The policyholders in this mutual find 
the cost of its insurance is at high- 
water mark. 

For a $500 policy on a stock of goods 
it charged $4.50 premium, which at that 
time looked mighty good to the as- 
sured. On July 15 last the same policy 
was called on for $16.75 assessment. 
Now another assessment of $26 is 
levied, total $47.25 for a $500 policy. 
But the end may not be yet. Some as- 
sessments cannot be collected, so the 
rest of the policyholders will be called 
on to make good all deficit. 





Kankakee Board Banquet 


The following is the program for the 
Kankakee, IIl., board banquet next Fri- 
day evening: 

Address of Welcome and Introducing the 
Toastmaster—D. H. Durham, president Kanka- 
kee Board of Fire Underwriters. 

Preliminary Skirmish—C. M. 
toastmaster. 

The Bag-pipe as an Efficient Fire Extinguisher 
. R. Monroe, assistant manager Queen Insur- 
ance Company. 

Seen From the Examiner’s Desk—John Gal- 
lagher, department examiner, Aetna Insurance 
Company. 

Line Upon Line—H. H. Rassweiler, state 
agent Insurance Company of North America and 
Philadelphia Underwriters. 

Associated Effort—W. A. Blodgett, assistant 
manager Springfield Fire & Marine Insurance 
Company. 

A Few Things State Control Might do for the 
Fire Insurance Business—O. B. Ryon, special at- 
torney Illinois insurance department. 


Cartwright, 


Plans of Iowa Manufacturers 


The Iowa Manufacturers of Water- 
loo, Ia., will for the present handle the 
Illinois field through its Iowa special 
agents. Later on it may seem desirable 
cng an independent field man for 

inois. 





Wisconsin Agency Appointments 

American, N. J.—H. E. Bareis, Eureka; A 
E. Dwinell, Amherst; i 
Henry Valkmann, Jr., 
backer, Ellsworth. 

Boston—L. J. Brehm, Burlington 

Caledonian—V. T. Williams, Dodgeville; B. J. 
Davey, Platteville. 

California—Hobbins Insurance Agency, Madi- 
son; Henry Johnson, Edgerton; A A. Seca, 
Stoughton: aul Rix, Hartford. 

Cent. Natl—L. Brockway, Wauwatosa. 

Columbia—Miss Belle Ady, Sparta. 

Coml. Union, Eng.—R. H. Sage, Delavan; F. 
B. Gesler, Bangor. 

Connecticut—W. S. Bardwell, as a 

Cooper—A,. L. Leudholm and j. M. & E. P. 
Boland, Green Bay. 

North Amer.—C. J. . & 
Stilmacher, Van Dyke. 


Leon Rivard, Waukau; 


Kingston; Gratia Com- 


Hogg, Melrose; 




















Capital Stock - 
Liabilities . 


Net Surplus - 


Philemon L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


Total Assets 





CHAS. E. SHELDON, 
Manager Western Department 
Rockford, Il. 


* 


$ 750,000.00 
4,743,032.63 
300,000.00 
1,954,999.45 


$7,748,032.08 


C. Weston Bailey, Seo’y. 


























PAID-UP CASH CAPITAL - . 


NET SURPLUS AS TO POLICYHOLDERS, ° ° 


INCORPORATED 1886 


The Commonwealth Insurance Co. 


of Tew Work 


TOTAL ASSETS, - - ° ° 


$1,834,336.77 
500,000.00 
1,401,577.50 





E. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JAMES F. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 





Organized 1850 


Fire Insurance Company 
OF NEW YORK 
mR 
WESTERN DEPARTMENT 


159 La Salle Street CHICAGO 


W. L. Steele, 


- P. Singleton 
Manager J te : 


Asst. Managey 





"THE See WITH THE PYRAMID 


eps Pee, 3) 














NEWHAMPSHIRE: 





California Insurance Company 
OF SAN FRANCISCO - 


CHARTERED 1861 
W.E. Dean, Pres. Gro. W. Brooks, Secy 


Capital Stock $400,000 
Assets $1,000,465.27 
Surplus to Policyholders $623,837.30 


Losses Paid in San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 


Agents wanted in Illinois, Indiana, 
Michigan, Wisconsin, Minnesota, 
Missouri and Ohio 








L 2,561,210.46 | 624,347.45 624.347.45 \ 


L 2,937,319.76 | 840,940.17 \ 


FIRE INSURANCE CO. 


3. |. 67, 
3.OMANCHES! 
3.911,743.34 
[__4,069.140.67 
[ 4,310, 836.19 
4.500,404.12 


L 
| 4.861,149.81 




















287, 058.25 
}-322.978 .14 


1408,.681.54 | 


TOTAL LIABILITIES $2,352,468.27~ 
POLICY-HOLDERS SURPLUS $2,508,681.54~ 


























WESTERN SPECIAL AGENTS—M. 5S. 
Moore, Terre Howe, Ind.; Grorce K. 
cates, Mich. ; ZERCHER, Kansas city 


Mo.; eveoes, eb.; 
BaILey, «Denver, Colo.; Ww. Jonrs, Columbus, 
Ohio; W. C. Masten ie “A. D: YEATON, Minne- 


apolis, Minn. 





EASTERN DEPARTMENT 
PROVIDENCE, R. I. 


Home Office: 
H. S. WILSON, Managing Director 


|THE SOVEREIGN FIRE 


Assurance Company of Canada 


TORONTO 


UNITED STATES BRANCH 


WESTERN DEPARTMEN1 
153 La Salle Street 





















Starkweather & Shepley, Inc., Mgrs. CHICAGO 
SAN FRANCISCO: DALLAS: 
Conroy & Grim, —== J. S. Aldehoff & Co., 
Managers. yeN : General Agents. 
LS MUN. 
. Fill RE:— 
INSURANCE COMPANY, 
OF AIX-LA-CHAPELLE ,GERMANY. 
\ 
CHICAGO: ATLANTA: 
Harvey W. Murray, Dan B. Harris 
General Agent. Manager. 
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Firemens—G, B. Reedal, Phillips. 

Hartford—W. S. ——s,, Jefferson; R. H. 
Dodge, = j City; C. H. Kalvelage, Milwaukee; 
Bliesner Emerson, Spring Valley; 
Swanson, Baldwin; R. Emmert, Avoca; C. H. 
Vogl, Aniwa; C. R. Olson, Lodi. 

Home—C. E. Smith, Milladore; Bliesner & 
Emerson, “pring Valley; H. C. Fitch, Nekoosa. 

L. & L. & G., Eng.—C. A. Nicolaus, Cudahy; 
W. H. Pierstorff, Middleton; Henrietta E. 
Hanscom, Mineral Point; W. Raman, 
Marshall. 

Mech, & Traders—William Sweet, Kilbourn. 

Milwaukee—Coon & Ross, Milton Junction; 
M. E. Williams, Fox Lake. 


Milw. Mech.—Adam Orth, Milwaukee; L. 
Fernhaber, Wauwatosa. 

Monengshele-—7. {; Doherty, Odanah; G. H. 
Guenther, J. 4 runs, Sheboygan; C. H. 
Paulus, Manitowoc; John Shepeck, Green Bay; 
. S. MacNichol, Oshkosh; J. J. McGillis, 
Marinette. 

Palatine—A. F. Kellogg, Portage. . 

Phoenix, Eng.—Henrietta E. Hanscom, Min- 
eral Point. 

Prov. Wash.—L. D. Russell, Medford. 

Rhode Island—Steele & Boreham, Fond du 
Lac; G. R. Brereton & Son, Oshkosh. 

Shawnee—R, Bulkley, Whitewater; Wil- 


liam Sweet, Kilbourn. 

Sun, Eng.—L. D. Russell, Medford. 

U. S. Lloyds—Albert Smith and Gustav Hoff- 
man, Milwaukee. 





Illinois Agency Appointments 

Ger. Amer., N. Y.—C. A. Combs, Kinmundy; 
Dymond & Austin, Libertyville; . Car- 
penter, Rochelle; Wm. H. Woods, Monmouth. 

Glens Falls—Cicero Ogle, Collinsville; Cotter 
& Hagler, ee ge ok J. W. Asbury, O’Fallon. 

Hawkeye—Elliott Girswold, Prophetstown; A. 
L. Wolfe, Warren; T. A. Little, Rantoul. 

L. & L. & G., Eng.—J. H. Duffy, Highland 
Park; H. S. Drum, i C. W. Binns, New 
Holland; H. C. Barton, Hyde Park. 

Metropolitan—Cahill McMahon, Chicago. 

Milw. Mech.—G. A. Stiasen, Lake Forrest. 
New Hampshire—D. W. Cooper, Newton; Arm- 
strong & Van Patten, Chillicothe; Jacob Miller, 
Marissa; G. A. Penner, Chicago. 

Northern, N. Y.—W. J. David, Casey. 

Norwich Union—L. B. Tuthill, Anna. 

Prov. Wash.—J. H. Smith, Plano. 

Palatine—Cotter & Hagler, Murphysboro. 


_ Peoples Natl—Aaron H. Miller & Co., Sul- 
livan; Reid Baumberger Realty Company, 
Greenville. 

Queen—Perry & Hollis, Heyworth; P. S. 
Hanna, Noble; C. B. Long, Collinsville; Hugh 
Daily, Brocton; F. A. High, Havanna; C. D. 

i 


Duft, Clay City; W. R. htingale, Crescent 
City; C. A. Leatherman, Woodland; G. W. Cum. 
mings, Chicago; C. R. Skarin, Lemont; H. F. 
Hoehn, Witt; K. R. Snyder, Moweaqua. 
Royal—L. B. Tuthili, Anna; M. D. Powell, 
Collinsville; Willis E. Skiff. Watseka. 
Aetna—H. S$ illiams, Woodland; Joseph 
Burt, Cissna Park; M. M. Fell, Thomasboro; 
J. O. Applebee, Cuba; T. F. Hoopes, Sumner; 
C. S. Printz, Wheeler; W. A. Young, Witt; 
D. M. Stump, Avon; Virgil McMullen, Ipava; 
E. G. Schmitt, New Baden; L. P. Brubaker, 
Waggoner; L. B. Tuthill, Anna; J. V. McCon- 
nell, Taylor Ridge; G. F. Arvedson, Carpenters- 
ville; J. F. Mackey, Grand Chain. 
American—N. J.—O. F. Ulitsch, Gibson City; 


Cotter & = Murphysboro; Alex Beach, 
Stronghurst; E. J. Ellison, Vermont. 
Atlas, Eng.—J. M. Allen, Decatur; H. R. 


Crawford, Hillsboro. 
Ben Franklin—G. P. Norin and E. J. Fia- 
herty, Chicago. 
Connecticut—Arthur Dawes, Broughton. 


Coml. nion—C. T. Coe, Hinsdale; F. J. 
Hendricks, Woodstock. 
Cent. Natl—J. F. Coulter, Paxton; W. K. 


Davison, Monticello. 
Delaware—Wm. M. Umbdenstock, Chicago. 
Far, & Merch—Dr. E. S. Fry, Naperville; 

Guthrie & Herman, Mattoon. 
Fidelity—J. E. Riggs, Pittsfield. 

Franklin, Pa.—L. W. Tuesburg, Pontiac. 
Fire Assn.—E. O. Newman, Paxton. 

Ger. All.—Irving Shuman, Sullivan. 

Georgia Home—Smith & Kelso, Marseilles. 
Ham.-Brem.—C. R. Conklin, Kankakee. 
Hawkeye—Hardin McLaughlin, Winchester; 

I. E. Van Petten, Chillicothe; H. L. John- 

son, Jerseyville. 

State of Pa.—Goggin & Daily, Peoria. 
Joliet Mut.—Joseph Boehmer, Bloomington; 
H. M. Crosbie, Joliet. 





ILLINOIS NOTES 


Oo & Colp start an agency at Johnson City, 


_At Grand Chain, Ill., J. F. Mackey succeeds 
Copeland & Mackey. 

ce ie see of Golconda, Ill., who recently 
went to Salt Lake City, will start a general 
agency there, taking the Calumet as his first 
company. 

The sprinklered line of the Kingman Plow 
Company, at Peoria, amounting to $650,000, 
which has been with the mutuals, has been trans- 


ferred to the Western Factory Insurance Asso- 
ciation. 





WISCONSIN NOTES 

On the charge that he set fire to his baker 
shop in order to secure the insuran.e, Hugo 
Parb has been sentenced by Judge Kirwan in the 
circuit court at Sheboygan, Wis., to three years 
in the state prison at Waupun. A motion for a 
new trial was denied. 

Milwaukee fire insurance men are beginning 
to make plans for the annual convention of the 
National Fire Marshals’ Association of America 
which will be held in Milwaukee sometime next 
May. At least 3,000 delegates are expected to 
attend and the insurance companies will also 
ave many muerte at the gathering. The 
exact dates of the convention have not been de- 
cided upon as yet. 





THE WEST AND NORTHWEST 


DON’T KNOW WHAT IS WANTED 








Companies Do Not Understand Super- 
intendent Barnes’s Letter About 
Failure to Comply with Law 





Superintendent Barnes of Kansas has 
notified the companies doing business 
in that state that they have failed to 
comply with the rating law, inasmuch 
as they have failed to file schedules 
showing the 12 percent reduction or- 
dered last summer. The companies do 
not know what the superintendent 
means by his letter, nor what his in- 
terpretation of the law is. When the 
law went into effect copies of the print- 
ed tariff were filed with the insurance 
department and when the 12 percent 
reduction was ordered agents were in- 
structed to grant the reductions, copies 
of these instructions being filed with 
the department. The companies also 
have been very strict in allowing the 
reduction, and when agents sent in 
risks without deducting the 12 percent 
from the rate, as happened in many 
cases, a correction was always made. 
If Mr. Barnes wants schedules filed 
showing the rates with the 12 percent 
deducted it will be necessary to reprint 
all the rate books in Kansas. 

So far there is no indication that the 
companies will oppose the latest reduc- 
tion. Mr. Barnes announced that a 
hearing would be granted, but the com- 
panies as yet have not decided to offer 
any objections. 

Superintendent Barnes, it is stated, 
in his instructions as to eliminating the 
charge for farm tenant occupancy, does 
not mean to force the companies to re- 
duce the tenant rate to that paid by the 
owner when the latter lives on the 
farm. For example, an owner pays 50 
cents if he occupies the house. If he 
leases it, the owner is charged 75 per- 
cent because he does not occupy it him- 
self. The new Kansas edict simply 
forbids a company charging a tenant 
any more for insurance than it would 
the owner after the owner ceases to 
reside on the premises. Therefore a 
tenant can be called on to pay 75 
cents. 


Topeka, Kan., Dec. 8—(Special)— 
Superintendent Barnes directs the com- 
panies to hereafter publish specific rates 
on all classes. The practice heretofore 
has been to publish the rates without 
considering the 12 percent reduction or- 
dered some weeks ago. It thus be- 
came the duty of the agent to apply the 
12 percent reduction. Under the plan 
contemplated by Mr. Barnes, the in- 
spector would publish the rate, and the 
12 percent reduction would be included 
in making the specific published esti- 
mate, the same as any other credit. 

This will also remove any difference 
of opinion as to what constitutes a spe- 
cial hazard, for the rater will deter- 
mine this in issuing the book or pub- 
lishing the supplement. This will avoid 
any confusion that may exist in refer- 
ence to such risks, for the company files 
a specific rate on all classes of business, 
and the agents are relieved of the ne- 
cessity of applying any tables, whether 
for reductions or increases. The action 
of Mr. Barnes will simplify the situa- 
tion; at least, such is the conclusion 
here. 

Mr. Barnes was petitioned to take 
this action by the local agents of 
Salina, Wichita, and other cities in the 
state. 

The antitrust suits in Kansas are set 
for Dec. 15 and it is understood that 
the attorneys are agreed there will be 
no continuance. 





Breach Doesn’t Affect Mortgagee 

The Iowa Supreme Court decided an 
important point in the case of the Peo- 
ples Savings bank of Des Moines vs. 
the Retail Merchants Mutual. F. A. 
Frank held a policy in the company and 





AMERICAN 


Insurance 


Proposed Capital, $1,000,000 


Correspondence invited from Agents 





UNION FIRE 


Company 


OF PHILADELPHIA 


Proposed Surplus, $1,000,000 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 


331-337 Walnut Street, Philadelphia, Pa. 


(Union) where not already committed 








ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


SPECIAL AGENTS: J.T. KIRKWOOD, Cleve- 
; FRANK M. SAGE, Detroit; GEO. B. 
SEDGWICK, Ishpeming, Michigan. 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 
BIERCE & SAGE, General Agqute for Michi 
and Ohio, Whitney Opera House Block, Be- 
troit, Michigan. 








CASH CAPITAL 


It is recognized generally that at | 


this drain on the National Resources c 
campaign of education in which the 

Insurance Press must cooperate with 
and Daily Newspapers. 


and agents, who realize that a Cash Ca 


LOUIS 





PEOPLES’ N 


FIRE INSURANCE COMPANY 
PHILADELPHIA 


ATIONAL 


ONE MILLION DOLLARS 


east 90% of all fires in America can be 
attributed to ignorance, carelessness or dishonesty. Why should 
our losses by fire be ten times greater than that of civilized countries abroad? 


A Quarter of a Billion Dollars goes up in smoke annually, because 
the American people have not as yet been thoroughly aroused to the fact that 
an be largely done away with through a 
Company Managers, Local Agents and 
the Insurance Departments, Legislatures 


To this important work our Company will contribute its full share. We 
will also continue to furnish high grade indemnity to prudent property owners 
pital of One Million Dollars and a 
surplus to policy holders, larger than 90% of existing companies, gives our 


policies **The Quality of Strength.” 


S. AMONSON, President 


Moore, Case, Lyman & Hubbard, 
Cook County Managers, 
No. 159 La Salle Street, Chicago 





171 La Salle Street, Chicago, Ill. 
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the bank held a mortgage on the in- 
sured policy. When the bank attempt- 
ed to collect the insurance following a 
fire, the company set up a defense of 
breach of contract on the part of Frank. 
The supreme court held that the mort- 
gage clause attached to the policy was 
a contract between the insurance com- 
pany and the mortgagee and that a 
breach on the part of the mortgagor 
did not affect the rights of the mort- 
gagee. 


SAVED BY PECULIAR RULING 








Facts in the Nebraska Arson Case— 
Lawyers Got the Insurance 
Money 





Whether a tenant occupying a build- 
ing under lease, or the landlord hold- 
ing the deed thereof, is the owner, is a 
question that has been passed up to the 
supreme court of Nebraska for an opin- 
ion, following the acquittal in one of 
the district courts of that state of a 
man under trial for arson, specifically 
charged with setting fire to his land- 
lord’s building to burn his personal 
property, the court ruling that his lease 
made him the owner of the building for 
the time being. Though the acquittal 
now puts the defendant out of further 
consideration, the state has made an 
appeal on the law point to secure an 
adjudication for use in future prosecu- 
tions. 

Bert Martin, a jeweler at Belden, a 
village of 250 people, was the defend- 
ant. He had pegged away for several 
years in a little watch cobbling estab- 
lishment with a line of cheap jewelry 
on the side, paying taxes on an assess- 
ment of $500. He lived above the store 
and paid taxes on a small amount of 
household goods. Suddenly one day 
he applied to the village insurance 
agent for $5,000 insurance on his stock 
and $1,500 on his household goods. 
The astonished insurance agent doubt- 
ed Martin’s estimate of value, but 
finally compromised on a $3,000 policy 
on the stock and a $1,000 policy on the 
household goods. A few days later 
the town assessor, who had made the 
same round for several years, appeared 
with pen poised in air, and asked if 
the usual $500 assessment would be 
about right. But Martin insisted upon 
$5,000, and not until after a long argu- 
ment and the production of his insur- 
ance policies to back up his statements 
did the assessor consent to raise the 
assessment on stock to $3,500, and to 
somewhat increase the usual assess- 
ment on household goods.. 

The next remarkable movement in 
that locality was a fire in Martin’s store 
the night of July 4, but late celebrators 
of the natal day discovered it, 
into the store, and put it out. The next 
night, however, the fire was sure 
enough, for it spread in all directions, 


and burned a row of seven store build- | 


ings before the village bucket brigade 
stopped it. 

The new fire commissioner’s depart- 
ment in Nebraska had just begun busi- 
ness, and Deputy Commissioner A. M. 
Gallagher of Omaha was sent to inves- 
tigate the Belden fire. He caused the 


arrest and prosecution of Martin. The 
county attorney drew a complaint of 
seven counts, charging Martin with ar- 
son for each building burned. In dis- 
trict court at Hartington last month, 
the court ordered the state to elect 
upon which count it would prosecute, 
and it chose the one charging Martin 
with setting fire to the building of 
Mrs. Nelson, his lessor, for the purpose 
of burning his own stock. 

After Mrs. Nelson had been permit- 
ted to introduce her deed in evidence, 
she was not permitted to swear to her 
ownership of the building at the time 
it was burned. Then the defense 
proved that the defendant held a lease 
on it at the time of the fire, and set up 
that, in law, he was therefore the owner 
at the time, and, being the owner, he 
could not be convicted of setting fire 
to Mrs. Nelson’s building, because she 
did not own it. The court ruled for 
the defense on this point, and instruct- 
ed the jury to bring in a verdict of ac- 
quittal. 

Then Martin gave one if his lawyers 
a note for $1,000 and the other one a 
note for $500. The next day his civil 
action against the insurance company 
for the collection of his $4,000 insur- 
ance came up, and after a half-day 
spent in the trial, a settlement was 
made out of court for $3,000. He gave 
the high priced lawyer another $1,000, 
the lower priced one another $500, took 
up his notes of the day before, and thus 
quit with all other expenses, loss of 
stock, household goods, time, and other 
troubles to the bad. 





Effect of Crusade Seen 

Auditor of State J. L. Bleakly has 
made a ruling in regard to the com- 
pulsory holding of licenses by solicitors 
in the state that has caused not a little 
consternation amongst general agents 
in Iowa. The auditor has decreed that 
agents must purchase a license for each 
solicitor employed by it for each com- 
pany for which he solicits. If an agen- 





broke | 


cy represents twenty companies the so- 
licitor in the employ of the agency 
must take out twenty licenses, which 
at $2 apiece for each company of an- 
other state is an amount worth consid- 
ering. The campaign inaugurated by 
fire insurance agents in Des Moines 
against solicitors who have been work- 
ing without licenses has, however, borne 
good fruit. At the office of the au- 
ditor it was stated that up to Dec. 1 
more than 100 licenses have been issued 
to men who have been soliciting insur- 
ance prior to the agitation without 
licenses. The laws of Iowa permit the 
auditor to revoke a company’s certifi- 
cate of authority if its agents solicit 
without the state license, but such dras- 
tic steps will not be necessary, Mr. 
Bleakly thinks, judging from the way 
in which the applications are being re- 
ceived. 





Boosters Club Banquet 

| The Boosters Club of the Century 
| Fire will be given a banquet at the 
Savery hotel, Des Moines, Dec. 28. 
The officers of the Century will de- 
liver addresses at the banquet as usual. 
| Each of the special agents will have 
| something of particular interest to say 








Do you want 
to represent a 


Life Insurance Company 











Canada. Earn Over 7% 


ments. 





that is writing the Largest Business of Any Company in 


Combined Death and Expense Rate is 1.45%. 
Have been doing business for 17 years. 


Pay Liberal Commissions to Good Men. 


Net Interest on Their Invest- 








WE WANT GOOD MEN-—IF INTERESTED WRITE 


M. N. HATCHER, state Agent, Fargo, N. Dak. 


GREAT WEST LIFE ASSURANCE COMPANY of Winnipeg, Canada 





NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3ist, 1908 


Total Assets, $610,698.28 Capital, $300,000.00 
Net Surplus, $32,457.08 
OFFICERS: 
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JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 





First Class Agents wanted in Illinois, Michigan, Wisconsin, Minnesota, the Dakotas 
and Kansas, 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 


HAWKEYE 


INSURANCE CO. 


DES MOINES, IOWA 








_ORGANIZED 1865. 


!ASSETS . . . . .« « 877,496.93 

} RESERVE... . . . 647,971.26 

| CAPITAL . . . « « « 100,006.06 

SURPLUS . . .«. . « « 106,674.60 
H. R. HOWELL, President 

‘W. D. SKINNER, See’y. GEO. A. HOWELL, Asst. Sec. 





Geo. A. Brown, Illinois State Agent, 3548 Fifteenth St., Chicag 


A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO. 


EDGAR M. DAVIS, President 





BERNARD B. SAWYER, Secretary 


CAPITAL $100,000 
C. W. DAVIS, Mgr. Cook County Dept., 159 La Salle St., Chicago, Ill. 
J. EDGAR LYONS, Special Agt., Ohio and Michigan, Tuller Hotel, Detroit, Mich. 


C. C. BOWERSOX, Special Agent, Missouri and Southern Illinois, Home Office. 
——. a. ROBERTSON, Special Agt., No. Ill., Wis., Minn., 159 La Salle St., 


CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


ALBERT LEA, MINN. 





JANUARY I, 1909 


Gross Assets...... 


cee eeer eer eee eee eee eeeeeeeer serene 


$303,388.95 
seccbeoees 191,863.55 
44,640.08 


Surplus to Policyholders..... 


Increase in Assets.......... 





Increase in Net Surplus.............e00.0--+-+. 9,925.18 
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to the club relative to the work in the 
field. 

A number of the agency members of 
the club will enter the lists and com- 
pete, in a friendly spirit, for one of the 
three prizes offered by the Century to 
the three members who will in five 
minute addresses give the best reasons 
why the Iowa property owner should 
insure his property in the Century Fire. 
The following have consented to act 
as judges in this contest: A. H. Hul- 
ing, editor of Underwriters Review; E. 
T. Meredith, publisher Successful 
Farming, and H. B. Hawley, president 
Great Western Accident. 

To be a member an agency must 
have written at least $1,000 in premiums 
during 1909. 

Langfeld & Meyhaus of Durant, 
who wrote $871 in premiums in Novem- 
ber, lead for the month. 





Little Improvement This Year 

The management of the Des Moines 
Fire believes that the insurance ex- 
perience in Iowa for the year 1909 will 
be but little better than that for last 
year. The disastrous rate cutting had 
its effect last year. While this condi- 
tion has improved this year and in fact 
insurance men say there is little or no 
rate cutting generally throughout Iowa, 
still there has been an unusually large 
number of small losses. Many of these 
were due to lightning, which was espe- 
cially damaging in the early summer. 
There has also been an unusually large 
number of bad wind storms in Iowa 
this year. 





Fire Marshal Siegel Wins Suit 

Louis Siegel, formerly fire marshal 
in Des Moines before the city council 
wiped out the office, recently won his 
case in the district court at Des Moines 
when he was sued for false arrest by a 
party whom he caused to be arrested as 
an incendiary. 





Minnesota Agency Appointments 
Aetna—F, S. Graham, Callaway. 
Amer. Cent.—C. M. Marcuson, Granite Falls; 
.. © Miller, Mertha; A. J. Nestrud, Lakefield. 
Caledonian—F. H. Snure, Wayzata. 
Camden—W. A. Bauman and F. F. 
Winona. 
Connecticut—H. I. Bedell, International Falls. 
Far. & Merch.—Chas. Rebek, Chisholm; John 
Smrekar, Eveleth. 
Ham.-Brem.—M. F. Nugent, Glenwood; V. 
W. Knapp, Bovey; J. D. Boyle, Pine City. 
Hartford—V. . Jenniges, Wanda; R. M. 
Neely, St. Paul; M. C. Engelking, Northome. 
L. & L. & G., N. Y.—The Winsor & Deshaw 
“ys. Grand Rapids. 
L. L. & G., 3 


Gordon, 


ble; V. W. Knapp, Bovey. 

Milw. Mech.—G. J. Morton, St. Paul; C. G. 
Johnson, Minneapolis. 

Natl. Union—L. M. Bolter, Grand Rapids; 


G. G. Luhman, Howard Lake. 
N. B. & M.—J. A. Allen, Milaca. 
Pennsylvania—F, D. Mitchell, Jr., Brewster; 

Hiram Johnson, Fountain. 

Peoples Natl—A. J. FOWLER, Lake City. 


Prov. Wash.—G. G. Hastings and R. L. 
Baumbach, Wadena. 
Queen—M. C. Engelking, Northome. 


Security, Ct.—O. J. Dysthe, Chandler. 
Spring Garden—V. W. Knapp, Bovey; D. L. 
Rowe, Clitherall. 
estern, Pa.—E. O. Hagen, Crookston; T. 
a Hamre, Thief River Falls; H. P. Reed, Hib- 
ing. 





Missouri Agency Appointments 


Aetna—Graham & Staevenson, Tarkio. 
Amer. Cent.—W. J. Davis, Kennett; N. L. 
Robyn, N. S. Wood, A. A. Fisher, Theo. Hem- 


ng.—D. M. Vermilyea, Mar- 





melman, W. J. Murray, A. H. Kollas, E. 

Brinkop and O. E. and R. G, Scott, St. Louis. 
American, . J.—Greenwood & Cleveland, 

Breckenridge; E. M. Gates, La Plata. 

Connecticut—Clark Douglas, Ava; R. E. Tur- 
ner, Glasgow; J. W. Varvel, Humansville. 

Georgia Home—E. M. Forster, Huntsville; 
J. L. Vess, West Plains. 

Glens Falls—C. H. Ewry, Cainesville. 

Ham. Brem.—C. E. Gilbert, Bonne Terre. 

Hartford—Meffert Bros., Centralia; J. H. 
Wood, Arcadia; V. C. Downing, Osborn; S. A. 
Cunningham, Eminence; J. M. Ryan, Norwood; 
J. S. Hogee, Arrow Rock; Fritsch & Siebert, 
McGirk; Wam. Buesching, New Madrid. 

Milw. Mech.—W. H. S. McGlumphy, Kings- 
ton. 

N. W. Natl.—J. S. Chick, Kansas City. 

N. B. & M.—C. C. Williams, Sedalia; A. L. 
Fields, Portageville; E. A. Reissaus, Chaffee; 
G. H. Adams, Cardwell. 

Pennsylvania—Guy Winslow, Marshfield. 

Peoples Natl.—W. B. Wallace, Holden; J. G. 
Houston, Carrollton; Batterton & Belcher, Co- 
lumbia; offman & Son, Sedalia; C. W. 
Settle, Centralia; Gerard Sparks, Moberly; J. 
M. Hill, Warrensburg. 

Phenix—J. Doores, Bronough; Meffert 
Bros., Centralia; J. B. Gallagher, Tipton. 

Prov. Wash.—Shaw Bros., Eldorado Springs. 

Queen—Gove & Davidson, Linn.; W. A. Peitz, 
Washington; A. J. Thomas, Tipton. 

t. Louis—E. arris, Cameron, Clinton. 

St. Paul—G. L. Barham, Braymer; Garnsey, 
Anthoney & Co., Kansas City. : y 

Spring Garden—S. B. Strock, King City; E. 
M. Sims, Union Star; J. R. Edwards, Centralia. 





IOWA NOTES 


Jos. Doctor has been appointed agent for the 
Monongahela at Cedar Rapids, Iowa. 


The Iowa Hardware Dealers Mutual of Mason 
City will pay 5 percent dividend on the past 
year’s premiums. The association charges the 
stock company rate. 


Charles S. Vance has been made examiner 
for the Atlas of Des Moines and has severed his 
connection with the Capital of Des Moines, with 
which he was for some time connected. 


At Guttenberg, Iowa, Chas. J. Adams succeeds 
W. F. Reinecke, who has removed to Strawberry 
Point, Iowa. Mr. Adams takes the National of 
ss Orient, State of Illinois and Acme 
of Iowa. 


The complimentary dinner to Henry Paine, 
Iowa state agent of the Continental, will occur 
on the evening of Dec. 21 instead of Dec, 14 
as previously announced. It will be given at 
the Chamberlain at Des Moines. 

Hazard & Chesley of Des Moines, general 
agents of the Central National for hail insurance, 
will also open a fire agency. C. H. Klinefeller, 
who recently resigned as Iowa special of the 
Williamsburg City, will soon be associated with 
the agency. 

The Percival-Porter-Ford Insurance Agency of 
Des Moines, Iowa, now has sole agency for 
Germania Fire. The second agency held by 
Geo. Woodbury has been discontinued. The 
Germania is the leading company in the Percival- 
Porter-Ford Agency. 





MINNESOTA NOTES 


October fire losses in Minnesota this year 
were $210,000, as compared with $295,000 in 
October, 1908, according to the report of the 
state insurance commissioner. 


For the third time in three years the general 
store building of Hanson, Rasmussen & Co. at 
Alden, Minn., was partially destroyed by fire 
Nov. 29. The Springheld, Consolidated, National 
of Hartford and St. Paul had insured the build- 
ing and contents. 

William Barnes and William M. Smith of 
Redwood Falls, Minn., both of whom are experi- 
enced insurance agents, have combined forces 
with a view to establishing a real estate aud in- 
surance agency in their home town. They hae 
purchased the old Bank of Redwood Falls build- 
ing and are having it remodeled for their oc- 
cupancy. 





GENERAL WESTERN NOTES 


The L. H. Stubbs Underwriters Company is a 
new incorporated agency at St. Joseph, Mo. 

Thomas B. Love, insurance commissioner for 
the state of Texas, has been in Des Moines look- 
ing into the condition of Iowa companies doing 
business in that state. 

There are now only two nonboard offices in 
Denver, the Smiley. agency operating the North- 
western National, and the House agency operat- 
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Watertown, S. D. 
$200,000 Capital Stock :: Under State Deposit Law 
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Policies that will sell. Agents are selling 
from $10,000 to $60,000 per month. If 
you desire to improve your condition— 








WRITE TODAY 








United Underwriters Co., Watertown, S. D. 





ing the Law Union & Crown and the Buffalo 
Commercial. 

The Rhode Island has transferred from 
Hastings & Heyden to Gallagher & Nelson at 
Omaha. 

The Underwriters Exchange of Seattle has 
consolidated with the T. P. Fay Company. J. 
L. Hackett, former manager of the Underwriters 
Exchange, goes to Fay & Co. as manager 
of its insurance department. 

The building permits of Seattle for October 
were 1,347 totaling $1,439,125, about $200,000 
less than the same month last year. November 
totals $1,254,630. This makes the total for the 
eleven ‘months of this year of $18,001,270. 

R. M. Eacock, for some time manager of the 
Seattle branch office of the Northwestern Na- 
tional of Milwaukee, has resigned his position, to 
go with Rogers & Rogers of Spokane, Wash., as 
insurance manager. Mr. Eacock’s resignation 


Seattle. Rogers & Rogers is an old and well 
known firm of Spokane. Mr. Eacock is succeeded 
at Seattle by Mr. E. W. Hall, formerly special 
agent for the Northwestern National. 

The three union companies resigned by W. B. 
Meikle at Omaha, for nonunion companies, have 
been placed with other agencies, the Phoenix of 
London now being with W. Farnam Smith, and 
the German-Alliance and the Fire Association 
being with Wheeler x Welpton. 

F. E Graves, who for the past three years 
has conducted an insurance business at Minot, 
N. D., has sold out to the Farm Mortgage & 
Investment Company of which Winfield M. 
Smart and Albert I. Arrivee are the principal 
stockholders. The Farm Mortgage & an Com- 
pany has been recently organized for the purpose 
of conducting a general insurance, loan, rental, 
conveyance and trust company business. It will 
occupy the offices formerly used by Mr. Graves 





came as a surprise to the insurance men of 


in the new Optic building at Minot. 





The Cincinnati Mutual Fire: Insurance Co 


503-504-505 Fourth National Bank Building 
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Our record for the prompt and satisfactory adjustment and payment of 
all legitimate losses is second to none. Popularity induces prosperity and 
that’s why we are prospering. Good agents wanted in Ohio towns where 


not represented. 


LOUIS H. SCHWEER, Secretary. 
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Indiana State Fi 


JOSEPH L. EBNER, Prest. 
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Tndianapolis, Ind. 


re Insurance Zo, 


ALVIN T. COATE, Secy 
ist, 1908, $147,901.85 


We desire correspondence with Agents who have excess lines on which the 


capacity of their own offices is exhausted. 


Bindings by telephone or telegraph, 


Prompt and careful attention to all matters submitted. 


American Central Life Building. 


ALVIN T COATE, 
Secy. 





Dayton Mutual Fire 
Insurance Co., ohio” 
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Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 
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Statement Jan. 1, 1909 
ee Son 
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FIRE INSURANCE COMPANY 
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Ohio, Kentucky and Southern Michigan, 3 North High 
Street, Columbus, Ohio. 
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sin, Minnesota and Upper Michigan, 159 
La Salle Street, Chicago. 
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THE PHENIX REVELATIONS 

THE fire insurance world was totally 
unprepared for the irregularities brought 
out by the New York department in the 
PHENIX of Brooklyn, due to wrongdoing 
of President Georce P, SHELDON. At first 
blush, every one stood aghast and was in- 
clined to lose confidence in the entire 
official personnel of the business. Here 
was a high official, beloved and admired, 
at the head of one of the most popular 
and aggressive American companies. 
While during the upheaval following the 
San Francisco disaster, the financial sta- 
bility of the PHen1x was questioned, there 
has never been a breath of suspicion as 
to the honesty of its management. It 
may have lacked in that highly efficient 
underwriting ability at its home office that 
some of its associates possess and it may 
not have followed as closelv as it should 
the line of conservatism that seemed to 
be wise when its working funds were 
measured. But it has been successful. It 
had a strong set of men in the field who 
are leaders. Its department heads ranked 
as top-notchers and its office men in 
places of responsibility can not be ex- 
celled. Taken by and large, the men con- 
nected with the PHENIX are big in ability, 
and this is particularly the case in Gen- 
eral Agent J. H. LENEHAN’s department. 
Back of all these stood its army of loyal 
local agents, second in loyalty only to that 
once patriotic army of the GerMANn of 
Freeport. 

Fortunately, Georce P. SHELDON is not 
the Prenrx. It stands on something 
stronger than a single man. As it turns 
out, Mr. SHELDON’s code of morals is not 
that of the PHENIXx organization. The 
moral weakness of a single man, how- 
ever high in authority and however potent 
his power, does not indicate at all that 
those who have stood side by side in the 
upbuilding of a magnificent plant lack in 
stern virtues. 

That the insurance business has 
been so free from peculation and graft is 
remarkable. The very fact that so few 
men in responsible positions go wrong 
makes the present exposure all the more 
distressing. Fire insurance is an exten- 
Millions of money are col- 
invested and disbursed. There 
have been many opportunities for dis- 
honesty, but in our opinion there has been 
no business of its scope so free from im- 
probity. A defaulter in a home or depart- 
@uent office, or a thief in the field is sel- 
dom found. 














fire 


sive business. 
lected, 


Fire insurance operations 
have been and are singularly free from 
scandal. Its vast funds are administered 
with integrity. 

We do condone the acts of Mr. 
SHELDON. He lies today on a sick bed. 
It may be he will pass out into the shad- 
ow and not be aware he stands disgraced. 
Frail human nature broke down with him 
at its vulnerable point. All who knew 


not 





Mr. SHELDON are pained beyond expres- 
sion at his terpitude. But there is not 
the slightest ground for questioning offi- 
cials of other companies or even of other 
men in the PHENIX stronghold because its 
chief has fallen. Mr. SHELDON’s falsity 
to his trust is not an index of the ideals 
of those responsible for our companies. 
It is an act so foreign to the strong senti- 
ments of integrity found among those in 
the management of companies as to be 
wholly repulsive. 

It should not be in the mind of officer, 
manager, field man or local agent to take 
advantage of the unfortunate condition of 
the PHentx. We are assured by those 
who can speak with authority that it will 
be placed on a sound and strong financial 
basis. No one will suffer any loss save 
possibly the stockholders. 

Now is the time for that fraternity sup- 
posedly and we believe truly to be be- 
neath the surface of fire insurance to 
display itself. General Agent LENEHAN 
and his force have been square with 
their associates. Let every one now 
prove equally chivalrous to the 
PHENIX people. 


as 





A GOOD LESSON 

Tue petition filed for a receivership 
for the Union Lire, a company in process 
of organization at Kansas City, Mo., 
brings to light a condition prevailing in 
concerns that are being promoted for 
revenue only, stock-jobbing propositions 
pure and simple. 

In this case a large portion of the fund 
collected has been dissipated. Fancy 
offices with elaborate furniture and equip- 
ment were fitted up—a suspicious indica- 
tion always in cases of concerns in the 
incubating process. A number of sub- 
scribers paid up in cash, while others have 
given notes for unpaid installments. 

Now some of the subscribers who paid 
all in cash want the concern liquidated 
and ask that the receiver compel the pay- 
ment of the notes. 

An example or two of this kind will 
serve as an object lesson and will im- 
press people with the seriousness of sub- 
scribing for stock without making a more 
complete investigation of the proposed 
enterprise. Those who give notes in 
part payment of stock should be com- 
pelled to make them good and thus not 
be allowed to escape responsibility. One 
of the interesting features of the RHopus 
exploitations was the large amount of 
notes given by stock purchasers. When 
their schemes burst, those who had paid 
for all their stock in cash found them- 
selves victims many fold more unfortu- 
nate than those whose names adorned a 
promissory note and hope to escape from 
being compelled to convert it into cash. 

There should be satisfactory answers 
procured from stock-salesmen to at least 
two inquiries before a purchaser se- 
riously considers making an investment. 
This information should be conveyed 
over the written signature of some man 
or men financially responsible. 

1. What is the maximum limit for 
promotion expenses? 

2. What guarantee have you that the 
net amount will be returned to stock pur- 
chasers in case the company is not actu- 
ally organized ? 

In case later on subscribers find any 
irregularities they can have stronger 
ground for prosecuting those responsible, 
for getting ‘money under false pretenses. 





Personal Side of the 
Insurance Business 


Insurance Commissioner McComb, of 
Oklahoma, has resigned and Milas La- 
sater, editor of the Paul’s Valley Dem- 
ocrat, has been appointed to succeed 
him by Governor Haskell. Mr. Mc- 
Comb becomes an officer of the Inter- 
state Life of Oklahoma, recently or- 
ganized. 

Mr. Lasater is 45 years old, a native 
of Jack county, Texas, a Democrat 
politically, and has been a close friend 
of Governor Haskell since the consti- 
tutional convention days, in which both 
served as delegates. While in that 
body Mr. Lasater assisted in framing 
the insurance provisions of the state 
constitution. He favored the appoint- 
ment of the state insurance commis- 
sioner by the governor rather than by 
direct election by the people. H. O. 
Stark will continue as assistant com- 
missioner and will have charge of life 
companies and fraternals. J. Mc- 
Elroy will handle fire and miscel- 
laneous. 

In accepting his resignation Gov- 
ernor Haskell issued a public statement 
regretting the course taken by Mr. Mc- 
Comb, complimenting him on his tenure 
of office and the results accomplished 





Assistant Manager W. P. Harford of 
the Aetna at Omaha will soon publish 
his book, “Adjustment and Apportion- 
ment of Nonconcurrent Losses.” It 
will be an authority on the subject, as 
Mr. Harford has given it much study. 


Joseph J. Windle, formerly a west- 
ern field man, and now general ad- 
juster for the Norwich Union, has been 
appointed manager of the Southern Ad- 
justment Bureau of Atlanta. 

Ed L. Culver, who recently resigned 
as secretary of the Lion Bonding & 
Surety of Omaha, appears as editor of 
a new monthly insurance paper in Oma- 
ha, the Insurance Policy. Its cover in 
size and appearance resembles a pol- 
icy. Its treatment of news and com- 
ment is largely of a local color. 


Edwin Hubble, son of John P. Hub- 
ble. recently appointed Kentucky state 
agent of the National of Hartford, is 
a senior at the University of Chicago 
and has won one of the Rhodes scholar- 
ships at Oxford. The scholarship 
amounts to $1,500 for three years. 

The Chicago Press Club will give a 
luncheon at noon, Dec. 20, in honor of 
Robert B. Armstrong, president of the 
Consolidated Casualty. Mr. Armstrong 
is a member of the Press Club, having 
been a prominent newspaper man be- 
fore he became assistant secretary of 
the treasury. He began his newspaper 
career in Iowa, then went to Chicago to 
become a member of the Record-Her- 
ald staff, and later was transferred to 
New York in charge of its eastern 
bureau. 


One of the chapters in the career of 
Carl Hansen, the Manitowoc, Wis., local 
agent, that he delights to show his 
friends is the loss record of his agency. 
Mr. Hansen has been in the local busi- 
ness in his city for fifteen years. Dur- 
ing that period Mr. Hansen states he 
never had a fire loss on any risk he 
personally wrote and recommended to 
his company. He is interested in reduc- 
ing the fire waste in his locality. 

Mr. Hansen is the father of the Wis- 
consin antirebate fire insurance law 
passed by the last legislature. Accord- 
ing to Mr. Hansen’s advertising ma- 
terial his scope is world-wide,  * in 
bold letters surrounding the globe is 
this, “I have the earth for sale. What 
more do you want?” 





The management of the Aetna of Hartford ex- 
plains that the object of increasing its capital 
stock from $4,000,000 to $5,000,000 is to enable 
the company to carry larger net lines. 





Corporate Surety Bonds 
Used in Business World 


(By M. M. Townshend, Superintendent of 
Agents, Title Guaranty & Surety) 

In order to interest a man in any 
kind of business proposition it is neces- 
sary to convince him that he will de- 
rive adequate profit from his invest- 
ment of effort or capital, and as we de- 
sire to attract the former more than 
the latter, we are going to show insur- 
ance agents how they can earn a larger 
income by adding a surety department 
to their business without investing 
much, if any, additional capital. 

To begin with, corporate surety bonds 
make a first-class proposition to offer 
the public, for the reason that they 
possess every advantage over their only 
competitor, viz., personal suretyship. 

Secondly, except in the larger cities, 
there is almost a virgin field, since the 
great majority of bonds filed in rural 
communities are those of individuals, 
and there are thousands of cases in 
which no bonds are used at all, where 
they should be required. 

Furthermore, there is scarcely a pro- 
fession or line of business in which cor- 
porate surety bonds are not or cannot 
be used, with new avenues opening up 
all the time. To illustrate the scope 
of the business, we give below a partial 
list of corporate surety bonds required 
in the business world every day: 

& * » 


FIDELITY BONDS 

Covering persons in positions of trust and re- 
sponsibility, such as officers, cashiers, bookkeep- 
ers, clerks, salesmen, etc., of the following: 

Associations, 

Associations, 

Associations, 

Associations, labor. 

Banks, trust and safe deposit companies. 

Boards of Trade. . 

Breweries. 

Brokers, stock and bond. 

Cable companies. 

Cash register companies. 

Cemetery associations. 

Clubs, social. 

Cotton compress companies. 

Cotton factors: auditors, buyers, etc. 

Department stores: 

Electric light companies. 

Elevators, grain. 

Employes mutual aid or relief associations. 

Gas companies. 

Grain elevators. 

Grocery companies. 

Heating companies. 

Hotels and Restaurants. 

Insurance companies. 

Labor unions. 

Liquor dealers, wholesale (inside employes). 

Lumber companies. ‘ 

Manufacturing and mercantile companies gen- 
erally. 

Merchants associations. 

Mining companies. 

Packing houses 

Power companies. 

Railways, electric and steam. 

Salary loan offices. 

Scale companies. 

Steamship companies. 

Steamship ticket agents. 

Talking machine companies. 

Telegraph and telephone companies. 

Theatrical companies. 

Tobacco factories. 

Typewriter companies. 

United States government. 

* * * 





benevolent. 
building and loan. 
fraternal and beneficial. 


MISCELLANEOUS 
Custom house bonds. 
Freight charges guaranteed. 
Internal revenue bonds—Tobacco 
manufacturers, distillers, etc. 
Liquor license bonds. . 
Lost securities, insurance policies, etc. 
. * * 


and cigar 


MUNICIPAL LICENSE BONDS 
Auctioneers. 
Basement stairways. 
Bill boards. 
Boilers. 
Building permits. 
Drainlayers. 
Draymen. 
Electricians. 
Employment agencies. 
Hoisting. 
House movers. 
Opening streets. 
Pawnbrokers. 
Peddlers. 
Placing Signs. 
Plumbers. 
Scales. 
Sewer tappers. 
Stationary engineers. 
Street obstruction. 
Theaters. 
Ticket brokers. 
* * 
JUDICIAL OR COURT BONDS 
Adjournment of trial. 
Administrators. 
Admiralty proceedings. 


(CONTINUED ON PAGE 17) 
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NEWS OF EQUITABLE DEAL 


-MORGAN GETS STOCK CONTROL 





Results that Will Likely Follow from 
the Purchase of Ryan and Har- 
riman Interest 





On Friday of last week it was an- 
nounced in New York that J. Pierpont 
Morgan had purchased the 502 shares of 
Equitable Life of New York stock from 
Thomas F. Ryan. Later it developed 
that one-half the stock was held by the 
estate of E. H. Harriman, Mr. Harri- 
man having made the purchase from 
Mr. Ryan before making his European 
trip. The announcement of the pur- 
chase by Mr. Morgan came a day or 
two after the Equitable’s annual meeting 
at which two so-called Harriman men, 
Henry W. DeForest and Robert Goelet, 
had been elected to the board. This 
suggested that Mr. Harriman had in 
some way acquired an interest in the 
society and the fact was admitted a 
day or two after the announcement of 
Mr. Morgan’s purchase. 

Purchase Subject to Voting Trust 

Mr. Morgan’s purchase is subject to 
the voting trust instituted by Mr. Ryan 
during the Armstrong investigation, of 
which the late Grover Cleveland was 
chairman. The remaining members, 
Morgan J. O’Brien and George West- 
inghouse, state that they would like to 
retire at the expiration of the first five- 
year period, which will be June 15 next. 
According to the terms the trustees 
may renew the trust at the end of each 
five-year period. 

The purchase price is understood to 
have been two and one-half millions, 
with interest from the time Mr. Ryan 
acquired the stock from James H. Hyde. 
Messrs. O’Brien and Westinghouse have 
served as trustees for nearly five years 
without compensation. The retirement 
of both Thomas F. Ryan and E. 
Harriman from Wall street and busi- 
ness affairs is believed to be bringing 
about a new era of peace in which Mr. 
Morgan is the directing influence. 
Asked if he believed Mr. Morgan would 
— the Equitable Mr. O’Brien 
Said: 

“T do not know what he intends to do, 
but I am of the opinion that either a 
stock or a policyholders’ control would 
be better than the present system of 
joint control. Under the present svs- 
tem responsibility cannot be fixed. 
While I don’t know just what is going 
to be done it would not surprise me if 
the society were made mutual, and the 
affairs put in the hands of the policy- 
holders.” 

Probability of Mutualization 

A New York paper states that Mr. 
Ryan offered to sell the stock to the so- 
ciety at what he paid for it a year ago, 
but that the society did not accept the 
offer. Another statement is to the ef- 
fect that a movement is on foot among 
legislators to pass some law compelling 
mutualization. Much of this talk is 
perhaps mere speculation of the report- 
ers. 

One most important feature of the 
transaction undoubtedly is the dispo- 
sition of stocks held by the Equitable 
which must be sold under the Arm- 
strong law before December, 1911. Not 
only will the price to be realized for 
these stocks be of the greatest conse- 
quence to the policyholders, but the 
control of a number of great institu- 
tions is also involved. To have control 
of the Equitable and direct the sale of 
these stocks is no unimportant matter. 
In this aspect, Mr. Morgan may be ex- 
pected to establish a realignment in 
Several important banking and trust 


companies, as well as the traction situ- 
ation, 


Path Was Made Smooth 
_As is usual with all Morgan transac- 
tions, the way was completely 
smoothed before the change was an- 
nounced. As one enthusiastic admirer 





in the New York Life ranks put it, 
Morgan & Co. always work with the 
law, not against it. This was the case 
when Mr. Perkins formed the harvester 
trust and notably when President 
Roosevelt’s consent was secured in the 
Tennessee Coal & Iron Company deal. 
In the latest Equitable transaction the 
same policy is seen. Mr. O’Brien, one 
of the trustees, although he knew noth- 
ing of the transaction until he saw it in 
the papers, at once gave out a lengthy 
interview praising Mr. Morgan, stating 
that the results would be beneficial to 
the policyholders, and that he would be 
glad to give up the trusteeship in June. 
His attitude must have been covertly 
gauged in advance. Mr. Perkins, of 
the firm of Morgan & Co., knew noth- 
ing of the purchase and was not aware 
that the statement announcing the fact 
had been given out by his firm when in- 
terviewed a short time after. 

Others Have Friendly Sentiment 

President Morton of the Equitable, 
who, it is believed, will now retire, also 
knew nothing of the transfer, his state- 
ment being: “I do not know nor have 
I heard the first thing about any such 
transfer.” He had only words of praise 
for Mr. Morgan. 
Bank, the so-called Standard Oil house, 
which is supposed to direct the finan- 
cial destinies of the Mutual Life, only 
satisfaction with the change was ex- 
pressed. And most conspicuous of all, 
Superintendent Hotchkiss, representing 
the policy of Governor Hughes, and 
who has been consistently opposed by 
the New York Life, which through 
George W. Perkins has Morgan & Co. 
affiliations, takes a friendly attitude. 

Superintendent Hotchkiss’ Statement 

Superintendent Hotchkiss’ statement, 
which perhaps will be given greater 
weight throughout the country than 
that of any other man, was issued late 
Saturday and is as follows: 

Immediately on learning that Mr. Morgan 
had acquired this stock I called upon him per- 
sonally and requested a statement as to his in- 
tentions concerning the same. He replied that 
in acquiring the stock he had but a single pur- 
pose, namely to prevent its being sold to dif- 
ferent individuals, and thus to make it impossi- 
ble that at the expiration of the present voting 
trusteeship this great interest could be used to 
the detriment of the policyholders. 

He stated further that he desired the co- 
operation of the insurance department in work- 
ing out a plan whereby the stock—which means 
the control of the company—would be safe- 
guarded in the interests of the peas, and 
that I could assure Gov. Hughes that no steps 
to that end would be taken by him save with 
the concurrence of the insurance department. 

Later in the day I had a talk with George 
W. Perkins of J. Morgan & Co., who 
reiterated what Mr. Morgan had said, and stated 
that that gentleman desired shortly to take up 
with the insurance department the matter of 
so placing the control of the Equitable stock 
outside the present or any future financial 
situation in New York or in the country as 
would end for all time the dangers which lurk 
in an individual holding, such as that held by 
Mr. Hyde prior to the insurance investigation, 
or a trustee holding, such as that which has re- 
cently been the fact. 

In any such plan which I may approve the 
policyholders of the Equitable may rest assured 
that their interests will be the sole consideration 
and will be fully protected. 

Significance Seen by Insurance Men 

Insurance men naturally are inclined 
to attach a good deal of significance to 
the position of George W. Perkins, who 
perhaps through the loyalty of the Ny- 
lic organization to him, is responsible 
for the idea of the “control” of the New 
York Life by J. P. Morgan & Co. They 
recall the old stories of his part in the 
early Equitable troubles and see in the 
Morgan purchase a personal triumph 
for him and ultimate control of both 
the New York Life and Equitable. A 
number of Equitable agents seen were 
plainly depressed over the situation and 
New York Life was correspondingly 
jubilant. They consider the elimination 
of President Morton of the Equitable 
certain and the introduction of New 
York Life methods, and possibly even 
of New York Life men, into the Equita- 
ble as a very strong probability. 

Plan Proposed Some Time Ago 

One New York Life man predicted 
that the plan proposed some years ago 
by Mr. Perkins to Presidents Hyde, 
McCurdy and McCall that the three 


At the National City, 


companies be conducted under one 
management may possibly still be car- 
ried out. It is known that the party in 
control of the National City Bank, 
which is in the ascendancy in the Mu- 
tual Life board, approved the new man- 
agements heartily. James Stillman, 
chairman of the National City Bank, 
and Mr. Morgan are understood to have 
worked in the closest harmony since 
the late panic. The interesting thing in 
connection with the whole transaction 
is the change in control from the in- 
surance to the financial interests. The 
emphasis on the fact that “life insur- 
ance is a banking business” is stronger 
than ever. Before the Armstrong in- 
vestigation the big companies controlled 
the banks and trust companies; now 
they are controlled by them. Mr, Per- 
kins’ proposition to the three presidents 
would .now be considered by the Mor- 
gan and National City Bank interests 
represented on the boards of the va- 
rious companies and the officials of the 
companies, especially those in charge 
of the insurance branch, would have 
nothing to say. 
Lesson for Smaller Companies 

The plain facts seem to be, and there 
is a lesson in it for the managers of 
the smaller companies, that the insur- 
ance men allowed themselves to become 
a part of a banking system and the 
banks were too strong for them. The 
insurance men were under certain re- 
strictions, the bankers under none, and 
the insurance men ended by becoming 
secondary to the banks in the control. 

Mr. Perkins, as is known, is a trus- 
tee and chairman of the finance commit- 
tee of the New York Life. This gives 
the Morgan house a definite influence 
in the New York Life and Equitable. 
Mr. Morgan’s banking institutions are 
the Mercantile Trust, Guaranty Trust, 
Equitable Trust, Bankers Trust and the 
Astor Trust. 

Some believe that Mr. Perkins will 
become president of the Equitable, oth- 
ers state Geo. B. Cortelyou is to be the 
man. It is reported in New York that 
Mr. Perkins tried to edge in on the 
Mutual after the present management 
assumed control. Others predict T. A. 
Buckner, of the New York Life, will 
head the Equitable. 

Morton Is Noncommittal 

In reference to a question as to a 
change of management, Mr. Morton 
said that was a matter entirely with the 
board of directors. 

Asked whether the change would 
mean further mutualization of the so- 
ciety, he said it was a question that 
would, if at all, first be taken up with 
the New York insurance department. 

As to the rumor that Mr. Morgan 
proposed to donate the stock to the so- 
ciety, he smiled, and referred to Mr. 
Morgan for an answer. 





Sharp Letter to Fraternal 


It seems to be up to the Tribe of 
Ben Hur to change its form of gov- 
ernment, or to quit business in Ne- 
braska. State Auditor Barton of that 
state has addressed a communication to 
John C. Snyder, the supreme scribe, at 
Crawfordsville, Ind., which gives these 
alternative propositions: 


I want to state to you in most explicit lan- 
guage that I believe practically the same con- 
ditions exist in your organization that existed 
in some of the companies brought out by the 
New York investigation. 

We find that the salaries of each of the 
supreme officers were increased at the last ses- 
sion, and that throughout your office force are 
son-in-law and relations, making it practically a 
family affair. If this was a representative form 
of government and the expenditures were made 
that are made and the representatives approved 
this, it would ameliorate the conditions; but not 
being representative, we feel it absolutely unjust 
to the hard working class of men and women 
who make up your organization to allow the 
present conditions to exist. 

In conclusion, I desire to say to you, as stated 
in my letter before, that if I do not receive 
tangible evidence that your organization will 
be made representative at the next session, in 
May, you will not be permitted, if the law will 
sustain me, to write another certificate in the 
state of Nebraska. 

If you would care to know the definition of 
the word “representative,” I would respectfully 
refer you to the supreme court decisions of this 





state. 





IN LIFE INSURANCE CIRCLES 


REQUIREMENTS MORE STRICT 








Lemert Rules on Ohio Law Regarding 
Real Estate Holdings by Do- 
mestic Life Companies 





Superintendent Lemert of Ohio has 
laid down for life companies of that 
state more severe requirements con- 
cerning disposing of real estate not re- 
quired in the transaction of their busi- 
ness. His ruling is as follows: 


Section 8600, Revised Statutes, provides that 
all real estate acquired under the provision of 
section 3599 by a life insurance company or- 
ganized under the laws of this state, “‘which 
is not necessary for its immediate accommoda- 
tion in the transaction of its business,” shall 
be sold and disposed of within two years after 
the company acquires title to the same; and 
the company shall not hold such real estate for 
a longer period than herein mentioned, unless 
it procure a certificate from the superintendent 
of insurance that the interests of the ~ a | 
will suffer materially by a forced sale of suc 
real estate, in which event the time for the 
sale may be extended to such time as the super- 
intendent shall direct in the certificate. 

he department in construing this section 
holds that if the company can obtain from a 
sale of the property within two years the 
amount it has invested therein it is its duty 
to do so and that it can not be held longer 
than that time in order to make a profit. 

Section 3596, R. S., prohibits a domestic life 
insurance company from doing any other kind 
of business in connection with insurance. It 
would seem that holding real estate for profit 
after two years has expired is prohibited by this 
section, 

The department has today ruled that all 
domestic life insurance companies applying to 
the superintendent for permission to hold real 
property (other than such as is requisite for 
its immediate accommodation in the transaction 
of its business) longer than two years after 
such realty shall be acquired, must satisfy the 
department by evidence other than a mere affi- 
davit of an officer of the company couched in 
the language of the statute, that the interests 
of the company will materially suffer in case 
such permission is not granted. It should 
affirmatively appear that a diligent effort has been 
made to dispose of the property, that it could 
not be sold at a price that would save the com- 
pany from loss, and that it has not and is not 
now being held for profit; that disposing of it 
at this time would result in unwarranted loss; 
that the property is of such a character that it 
has an increasing value. The report or reports 
of competent appraisers should be submitted sub- 
stantiating the above facts. 





Will Increase Its Membership 

The medical bureau connected with 
the western companies, known as the 
Insurance Exchange, will add some 
new companies soon. There are some 
four or five company members not con- 
nected with the American Life Con- 
vention, but it will doubtless be the 
controlling and supervising head. It 
is not likely that any new members 
will be admitted who do not belong to 
the American convention. The med- 
ical association was formed by the 
company presidents appointing a mem- 
ber of the medical board to represent 
each company. The basis of member- 
ship of the exchange is now the same 
as that of the American convention, 
viz., a company must have made at 
least two annual statements and have 
$2,000,000 in force. Beside this it 
must have an efficiently organized med- 
ical department. The medical director 
and main executive will decide as to 
how a company’s vote will be cast as 
to an application for membership. 





Two More Members Secured 


The Pittsburg Life & Trust and 
Southern States Mutual of Charleston, 
W. Va., have been admitted to mem- 
bership in the American Life Conven- 
tion. 





Northwestern Mutual Change at Omaha 

John Steel, for twenty years past the 
general agent of the Northwestern Mu- 
tual at Omaha, will be succeeded Jan. 
1 by Theodore von Rolf, for several 
years past the general agent of the 
company at West Union, Iowa. Mr. 
Steel first entered the service of the 
company thirty years ago; was solicitor 
three years, general agent in Iowa 
seven years, and general agent in Oma- 
ha for twenty years. Owing to his de- 
sire to be free from the hard work of 
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the position, to find more time for his 
other business interests, and to take 
a trip abroad and otherwise enjoy him- 
self, Mr. Steel last summer resigned, 
effective Jan. 1. He will retain an 
agency with the company, however, to 
pick up desirable business that may fall 
his way, as the result of an extensive 
friendship among business men. 


COMPANY WILL NOW REINSURE 








Meeting of Policyholders of National 
Life Annuity Called for Dec. 
23 to Vote 





The National Life Annuity of Jack- 
sonville, Ill., has called a policyholders’ 
meeting for Dec. 23 to vote on reinsur- 
ing in another Illinois company. The 
company was organized on the plan of 
the United States Life Endowment of 
Chicago, in April, 1906, whereby month- 
ly installments are paid claimants. The 
Illinois department required these un- 
paid installments to be commuted and 
carried as a liability. Considerable 
time was given the company to make 
good under this demand and it is un- 
derstood to have done so. 

Fred H. Rowe, former attorney for 
the Illinois department, is president. 
C. J. Doyle of Greenfield, Ill., the pres- 
ent attorney for the department, was 
an officer of the company until he ac- 
cepted office. 

Associated with the National Life 
Annuity is the Mutual Health & Acci- 
dent, which specializes on monthly pay- 
ment disability. 

The latter company will remain in 
the field. The National Life Annuity 
has abotit $7,000,000 in force. 





McComb to be President 

Insurance Commissioner T. J. Mc- 
Comb of Oklahoma, who resigns 
as of Jan. 1, will become presi- 
dent of the new Oklahoma Interstate 
Life of Oklahoma City, having $500,000 
capital. His salary will be $12,500 a 
year, $10,000 more than he receives 
now. Governor Haskell is supposed to 
have an interest in the Interstate Life 
as that company was promoted by the 
governor’s close personal and political 
friends. 





Two Companies Soon to Start 

The Aegis Life of Denver, Colo., ex- 
pects to begin business soon after the 
first of the year. It will only do non- 
participating business and in addition to 
life will write accident insurance. Its 
authorized capital is $250,000 and it has 
$200,000 capital and surplus now paid 
in. John F. Vivian, former insurance 
commissioner of Colorado, is second 
vice-president. F. I. Sleisher, formerly 
chief accountant for the Colorado Na- 
tional Life, will occupy a similar posi- 
tion with the new company. Jesse R. 
Moler is manager of agencies. 

The Rockford Life of Rockford, IIL, 
now has its $100,000 capital and $50,000 
surplus paid in. It expects to start at 
the first of the year. Will T. Smith, 
secretary and general manager, was 
formerly superintendent of agents of 
the Des Moines Life, and has had a 
good life insurance experience. It has 
splendid backing. 





Took In Old Men as Members 


A scheme to defraud a fraternal in- 
surance order out of a large sum of 
money has been revealed in an action 
filed in the Ramsey county district 
court at St. Paul against twenty-nine 
defendants, chiefly aged Hebrews of 
Minneapolis. The complaint charges 
that the defendants in June, 1906, 
formed a lodge of the Independent Or- 
der of Foresters known as Ramban 
lodge and proceeded to issue certificates 
to several members of this court over 
the age of 55, which is the age limit. 

Since the organization of the court, 
it is asserted, several of its members 
have died. Their age was found to be 
much greater than had been represent- 





ed and it was also discovered that they 
were in poor health at the time the 
policies were issued. In consequence 
payment of these policies was refused. 
The heirs have brought suit to compel 
payment, and the supreme court of the 
Independent Order of Foresters has in- 
stituted injunction proceedings to pro- 
hibit the prosecution of these suits. 





New Fraternal Law 

The new fraternal law in Illinois goes 
into effect in June and it should have 
a beneficial effect. It prohibits a fra- 
ternal from being over three months 
behind in its death claims. The Illinois 
department is satisfied that some of the 
societies are far behind in their claims, 
but until this law goes into effect there 
is no way to reach them. 


ASSOCIATION OF PRESIDENTS 








Executive Committee’s Report—Review 
of Legislative Efforts—Advises Re- 
sistance to Corporation Tax 





The third annual public meeting of 
the Association of Life Insurance Pres- 
idents will be held at Washington Jan. 
19-20. One of the principal topics to 
be discussed will be the lack of uni- 
formity of state insurance laws. It is 
planned to have addresses delivered by 
company executives, state officials and 
men prominently identified with the dif- 
ferent central organizations which have 
been active for years in an effort to 
bring about uniformity. 

Methods by which life insurance 
companies might lend further and more 
general cooperation toward the conser- 
vation of human life will be discussed 
by representatives of the federal gov- 
ernment and other interested agencies. 
Another portion of the programme will 
deal with the reinsurance or amalgama- 
tion of weak companies. 

* ok * 


At the third annual business session, 
held Dec. 3 in New York, the executive 
committee submitted a lengthy report, 
which was in part as follows: 


With the legislatures of forty-four states in 
session this year, as well as the American Con- 
gress and the Canadian Parliament, our chief 
problem has been concerned with legislation. At 
the same time, the association has been able to 
make progress with various other phases of the 
institution of life insurance involving the inter- 
ests of policyholders in general. 

More than 1,300 bills affecting life insurance 
were dealt with by this association during the 
year and fortunately your committee is able to 
report that none of the measures finally enacted 
by the different states and the Canadian Parlia- 
ment adds materially to the burden on _policy- 
holders, or will seriously interfere with the 
orderly administration of the companies’ busi- 
ness. 

7” * * 


Out of the great mass of legislation consid- 
ered only one measure of the many enacted 
stands out prominently as adversely affecting the 
trust held by managers of life insurance com- 
panies. This is the Federal corporation tax law 
enacted by Congress last August. Practically 
every life insurance company in the United 
States cooperated with the association in urging 
Congress to exempt life insurance funds wholly 
from the tax and while this effort was not suc- 
cessful the rate of the tax was reduced from 
2 percent to 1 percent before the measure was 
finally enacted. Computing the tax at 1 percent, 
we find it likely to amount to about $775,000 
for our members alone. From this it will be 
seen that the reduction from 2 percent to 1 
percent was a concession of $775,000 in the tax 
of this year, to say nothing of future years—an 
item of no small importance. 

A much greater measure of success attended 
the efforts of the association to prevent pro- 
posed increases in tax rates in various states. 
Bills introduced in legislatures during the year 
and seriously considered would have added at 
least $335,000 annually to the amount of taxes 
paid by life insurance in the United States. As 
a result of our activities in part, at least, the 
increases will amount to less than $25,00 a year 
and even this amount will somewhat offset 
by reductions obtained in Utah and Oklahoma. 


. * * 


A significant development of the year was 
the number of bills introduced either codifying 
or recodifying insurance laws. Such measures 
including, in some instances, the establishment 
of separate and independent insurance depart- 
ments, were enacted in New Mexico, Oklahoma, 
Oregon, South Dakota, Utah and Washington. 
A_recodification of laws was proposed, but failed 
of enactment, in Pennsylvania, South Carolina, 
the District of Columbia and Dominion of 
Canada. Whatever may be our judgment of 
the wisdom of attempts to regulate the busi- 
ness in every detail by statutory enactments, 
there can be no doubt of the intent of legis- 





THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, President 


OFFERS FIRST CLASS RENEWAL CONTRACTS TO GOOD RELIABLE 
MEN. PARTICIPATING INSURANCE AT NON-PARTICIPATING RATES, 
Edward R. Millett, Supt. of Agents, Home Office 


ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
C. K. McCullough, Pres. R. P. Grimes, Secretary 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 











This Company is operated on careful and conservative lines, and is with exceptional success. 


Its plans of securing the active co-operation of its policy-holders in obtaining its business is very attract- 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFICE 
DREXEL BUILDING, - ° - PHILADELPHIA, PA. 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 
SOUTH BEND, INDIANA 


We have the best proposition ever offered to the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 


Indiana Agents—Attention! 


van you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, “Xe ‘xe xe INDIANAPOLIS, IND. 


__ “Nobody Can’t Make Nothin’ _ 
For Nobody For Nothin’ ” 


A bit of tramp philosophy clothed in crude English but nevertheless serv- 
ing in a unique way to express our sentiments to thousands of agents everywhere. 











Incalculable are the number of men applying themselves diligently, but 
each year finds them no further advanced than the preceeding one. 


Why is it? How would you explain the steady advancement of a friend 
or acquaintance whom you are sure possesses no more ability than yourself? 


This person, if the facts be known, is a “live wire’ charged with a high 
voltage of energy and initiative. He believes firmly that he “can't make 
nothin’ for nobody for nothin’ “ and loses no time in putting the conviction 
into practice by breaking away from old connections and stepping out of the 
“rut.” He identifies himself with people of a like calibre who think and work 
along similar lines. In a short time he is receiving a first class compensation 
and in return produces and “makes good,” knowing as he does that it is worth 
his while. 


Why don't you follow in the path of the successful man and do the same? 
Now is the time, for here is the opportunity, and opportunity waits for no one. 
This company will place you in a position that is attractive both in remunera- 
tion and proposition. Digest what has been said and get in touch with us 
either by a visit or communication, and the return mail will enlighten you 
more explicitly. 


UNION NATIONAL LIFE INSURANCE COMPANY 
PHILADELPHIA, PA. 


Home Office, Pennsylvania Building 
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latures to provide for such regulation and our 
manifest duty is to cooperate with state officials 
to the end that laws intended merely to regulate 
shall not be in such form as in fact to destroy 
the business. 

We wish to call attention to our system of 
handling the vast quantity of legislation at a 
minimum of cost. Our records of the year show 
that bills for special counsel are the exception 
and not the rule, since the work of handling 
legislation in most of the states was done 
through the medium of our members or their 
agents, and insurance departments. Where we 
have had no local member we have generally suc- 
ceeded in working through a friendly nonmem- 

fr. 

- * * * 

Since almost from the beginning of its exist- 
ence this association has aimed to establish 
friendly relations with general agents; with the 
more substantial of the home companies who, 
however small, are reputable representatives of 
the business and as such are potent factors in 
legislative matters in their states; and with the 
insurance departments. 

At a ———, of the executive committees of 
the American Life Convention and this associa- 
tion in Chicago last January, plans were made 
for active cooperation between the two organiza- 
tions on all matters affecting general interests 
and these were carried out in a most friendly 
spirit throughout the year. 

With the states now Sagesing a tax of $11,- 
000,000 a year on the funds contributed by pol- 
icyholders to protect their families after death, 
life insurance has to bear a harsh and unequal 
burden. In compliance with the _ resolution 
adopted at that meeting your executive commit- 
tee met in Chicago on Jan. 27 and 28 of the 
present year with the executive committees of 
the American Life Convention and the Canadian 
Life Officers’ Association to discuss the question 
of obtaining relief. The joint committee decided 
on a general policy of urging the deduction of all 
payments to policyholders from premium receipts 
before the imposition of the tax thereon by the 
states. 

* * * 


In eight states taxes are imposed by minor 
political divisions as well as by the states them- 
selves. Because these taxes are imposed solely 
for revenue purposes and lessen the property tax 
of residents, it has seemed well nigh hopeless to 
expect any relief. But a substantial reduction 
obtained on Nov. 24 of this year from the 
authorities of Charleston, S. C., is encouraging. 
The companies doing business in that city paid 
in 1908 $19,539 in taxes and licenses or 3.77 
percent of premiums. The amount that will be 
imposed under the new ordinance is $14,850 or 
2.86 percent, all of the foregoing ratios being 
ae on the basis of premiums collected in 
1908. 

This country is now witnessing the beginning 
of a movement fraught with the utmost im- 
portance to every man, woman and child—the 
conservation of human life. On the theory that 
the prolongation of life would mean cheaper 
insurance to policyholders and therefore, more 
insurance, this association last winter began to 
give consideration to the subject. Already sug- 
gestions made at two of our meeting have been 
put into effect by certain companies both inside 
and outside the association. 

_The work of preparing for the legislative ses- 
sions to be held the coming year is already under 
way. Regular sessions will be held in the fol- 
lowing states: Georgia, Kentucky, Louisiana, 
Maryland, Massachusetts, Mississippi, New Jer- 
sey, New York, Ohio, Rhode Wised. South 
Carolina, Vermont and Virginia. 

Special sessions are talked of in the following 
States: Illinois, Oklahoma, West Virginia, Wis- 
consin, New Jersey, Texas, Maryland and Ala- 
bama. 

* * * 


The new Congress begins its first regular 

session this month. It is likely that a bill to re- 
peal the Federal corporation tax law will be in- 
troduced early in the session. In view of the 
expense and trouble to which the government 
has been put in connection with providing the 
machinery for carrying out the terms of the 
Statute, the administration can be expected to 
oppose most vigorously any such repeal of the 
general law. It may be advisable, however, to 
urge, as we have heretofore, an amendment ex- 
empting life insurance companies from the tax. 
_ The association at its last meeting requested 
its general counsel to advise concerning the con- 
Stitutionality of the new Federal tax law and 
we are informed that he intends to respond by 
Saying that in his opinion the law is unconsti- 
tutional. While we do not wish to anticipate his 
report on this matter we do wish to say at this 
time that if the constitutionality of this act 1s 
open to serious question, it would seem to be the 
duty of the executive officers of life insurance 
companies to begin and carry to a final deter- 
mination a vigorous contest of the law. 

The association is now engaged in perfectin 
a model code of insurance laws that it has ha 
in hand for some time. A demand for such a 
measure has arisen in connection with the 
desire of various states having no logical and 
comprehensive form of insurance laws. Other 
States having parts of codes or old ones are 
anxious to recast them along more up-to-date 
lines. Our intention is not to initiate legisla- 
tion of this kind, but merely to answer the de- 
mand which comes with frequency from state 
officials. 

* * * 


In the matter of taxation reform we are now 
arranging for the appointment of a commission 
of national experts along the lines suggested by 
the Hon. John F. Dryden. We are hopeful that 
4 commission of such a high, disinterested char- 
acter will be able to arrive at a solution of the 
Pioblem that will appeal to every state in the 

In the meantime we are preparing ourselves to 
meet the possibility of suggested increases in ten 
States where deficits in public revenue are 
threatened. Life insurance funds form an easy 
medium for the exaction of increased toll in such 
instances, General revisions of tax laws are un- 





der consideration in thirteen states and there are 
active tax commissions in eight. 

Starting less than three years ago with empty 
shelves, the association has built up a library 
that today numbers about 2,000 volumes. It is 
essentially a working library, connected with 
problems actually in hand. In our files is to be 
found an immense quantity of active informa- 
tion. Much of this is original work, the in- 
formation being gathered through correspondence 
with officials, clippins from mewspapers, etc. 

The library 4 other information are ac- 
cessible to our members at all times and we wish 
to encourage the use of them. 

hile we eos to submit the resignation of 
the New York Life Insurance Company from the 
association, to take effect Dec. 31, we happily are 
able to report for the year a_substantial ex- 
pansion of our organization. Three companies 
joined during the year, the North American 
ife of Toronto, the New England Mutual, and 
the Pacific Mutual. An application from the 
Sun Life of Montreal, Canada, will come before 
us today. 

One advantage with which the association finds 
itself equipped in practically every field of its 
activities is its right to represent the institution 
of life insurance in a general way. There is a 
distinct and unmistakable advantage in being 
able to discuss insurance laws and practices apart 
from the situation presented by an individual 
company. This is the point of view that must be 
taken by every official representing the state 
government. It is the policyholders point of 
view as distinguished from that of an officer or 
stockholder in a particular company. 


COMPANY IS IMPAIRED 





$25,000 





Texas and Missouri Department Exam- 
ine St. Louis National Life—May 
Consolidate with Atlas 





The result of the examination of the 
St. Louis National Life Company, the 
Missouri and Texas departments, shows 
an impairment of the capital stock of 
$25,000. Aside from charges of extrava- 
gance, on the part of the former man- 
agement, the most direct cause of the 
impairment is said to be funds spent in 
the promotion of an industrial depart- 
ment. The company now has in force 
about $5,000,000 insurance, equally di- 
vided between the ordinary and indus- 
trial departments. 

It is said that Superintendent Blake 
will allow the company a reasonable 
time to restore the impairment. Mean- 
while it is said that the promoters of 
the Atlas Life of St. Louis are consid- 
ering a merger with the St. Louis Na- 
tional Life, issuing to subscribers of 
the Atlas stock St. Louis National 
stock. If this deal is put through it 
will increase the capital of the St. Louis 
National. 





Townsley Bobs Up Again 

At 64 Wall street, New York, the 
Natural Assurance, a life company, is 
being promoted. Victor Lubliner, for- 
mer branch manager of the Royal Fire, 
is vice-president; S. H. Buck, treas- 
urer Mexican National Packing Com- 
pany, is president; G. A. Brettell is sec- 
retary; G. C. Capron, president Bronx 
Valley Realty Company, is treasurer; 
A. D. Marshall, deputy commissioner of 
Delaware, is on the board. 

The real promoter seems to be H. P. 
Townsley, president of the Union Life 
of New York, whose stench is still re- 
pugnant to the olfactories of all who 
came into contact with it. 


Nephew Has No Insurable Interest 

A Kentucky court last week decided 
that a nephew has no insurable interest 
in the life of his uncle, and, therefore, 
disniissed a suit for $2,000 brought by 
Clarence Rupp against the Western 
Life Indemnity. The policy was taken 
out by George McCormick, an uncle 
of Rupp, only a month before his death. 





To Prevent Rebate as Commission 

Life agents who receive licenses to 
sell insurance in Nebraska in 1910 will 
sign a new form of application designed 
by the insurance department to get at 
a form of rebating which violates the 
antirebate law in spirit but not in let- 
ter. 

Auditor Barton has been informed of 
a number of cases in which larger in- 
surers have been induced to give their 
insurance to certain companies on 
promise of a rebate given in the form of 
a commission. The large insurer is 





The MUTUAL LIFE INS. CO. of New York 


Oldest in America Strongest in the World 





Largest Margin of Assets in Excess of Legal Liabiliities. 

No Company More Economically Managed to-day. 

No other company has, by increasing its scale of annual 
dividends four years in succession (1906, 1907, 1908, 
1909), reduced premium payments so rapidly. 





For terms to producing agents address: 


GEO. T. DEXTER, Second Vice-President 
34 Nassau Street : 2 : 2 New York, N. Y. 














The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for {each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1908 
441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 
Placed and Paid for. 
$1,202,352.87 per day in New Insurance Placed and Paid for. $166,633.89 
ng day in ———— to Policyholders and addition to Reserve. $126,996.37 per day 
n Increase of Assets. 
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When you are investigating 
companies with a view to connect- 
ing with the one which will help 
you most in a practical way, write 
to SECURITY MUTUAL LIFE, 
Binghamton, N. Y. 


C. H. Jackson, 
Sup’t of Agencies. 

















The Columbian National Life 
Insurance Company 


of Boston, Massachusetts 


AMERICAN 
ASSURANCE 
COMPANY 


WRITES 











ones Life, Accident and Health Insurance 
SICKNESS anpD The Only Massachusetts 
DEATH Non -Participating Company 
INATION POLICIES cs . 
mene Sectabanit > New Columbian Policies Sept. 
) are Unexcelled in Clearness and 


sold to men and women, all occupations. 


SALESMEN WANTED NOW. 


CARL SAUER. Cook County Manager 
208-10 Royal Insurance Building, 
Cmcaeo 


Liberality. 


Cood Contracts and Ter- 
ritory for Good Producers 


ARTHUR E. CHILDS, - - President 


THE CONSERVATIVE LIFE INSURANCE COMPANY 


Has over 1000 stockholders in Ohio and West 
Virginia. Every one a man of influence. 
Every one a helper. Besides it issues the 


MULTIFORM POLICY 


which is in a class by itself. Men who can 
make good, can make good contracts direct 
with the Company. 


For further information regarding the past, present and future of this 
Company, address the : 























HOME OFFICE, 


- = Wheeling, W.Va. 
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made an agent of the company and is 
paid an agent’s commission or a part of 
it on the business. 

The new application will require the 
agent to state with what companies he 
has been employed, the period of his 
employment with each company and the 
amount of insurance written each year 
with the employing companies. 

New licenses will be issued in Janu- 
ary. 


AGENTS’ 








LICENSES REVOKED 





Nebraska Auditor’s Decision on Agents 
Charged with Improper Methods 
in Soliciting 


State Auditor Barton of Nebraska 
on Dec. 3 revoked the licenses of the 
ten agents of the Old Line Bankers 
Life of Lincoln, who were given a hear- 
ing Nov. 30 on charges of having used 
improper methods in soliciting. The 
men whose licenses were revoked are 
E. C. Woddell, J. W. Hawk, H. H. 
Pierce, Harry 7 Cotton, J. F. Akers, 
Elmer Orr, 5. Spees, F. M. Doug- | 
las, A. cisenunat and D. F. Miller. | 
Three of them holding licenses for | 
other companies were also deprived of 
those licenses, they being H. H. Pierce 
for the Security Mutual of Lincoln, J. 
B. Spees for the American Accident, 
and A. Ossowski for the Northwestern 
Mutual Life. 

The state auditor has prepared a list 





| able as rules of his department ! 
| this way the burden of litigation is 





of the complaints and has sent them to 
the Bankers Life with a demand as to 
what it proposes to do about them. 

The affidavits on which the auditor 
acted did not place all of the responsi- 
bility on the agents. One of the men 
“higher up” is attacked in three of the | 
affidavits filed with the department. | 
These three affiants stated that they | ‘ 
took their cases to President W. C. | 
Wilson for settlement and that he re- | 
fused to show them their notes or poli- | 
cies, after loans had been refused, and 
that he virtually told them to go on 
about their own affairs. 

Auditor Barton asserts that he is not 
through with the Bankers Life entan- 
glement and that further developments 
may arise in connection with the re- 
sponsibility of the company. 

It is stated on good authority that 
the auditor and the state legal depart- 
ment were not in accord in regard to | 
the authority of the auditor to revoke 
licenses. The last legislature passed an 
act giving the auditor power along this | 
line, but the attorney general’s office | 
did not agree with the auditor’s idea of | 
the proper application of this power. 

On taking his office last January Au- 


The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 


Contracts direct with company. 


good territory open. 
direct. 


Some 
Address company 


|eral other western states. 


| 





1019 Ashland Block., Chicago, Ill. 


ditor Barton found that part of the in- 
efficiency of the department in previous 
years had resulted from the lack of au- 
thority. He drew several bills, some of 
which did not pass the legislature. 
Some of these measures he has given up 
as impracticable. Others he still be- 
lieves in and has made them a 
n 


placed on the violator of these rules. 
One of rules is against the use of se- 
curities or valuable considerations as an 
inducement to the sale of life insurance. 

Information against agents of other 
companies is now pouring into the au- 
ditor’s office and it is not improbable 
that other hearings of agents will be 
held.in the near future. 





Upholds Limitation of New Business 

The clause in the Armstrong law 
limiting the new business of life com- 
panies has been upheld by the appel- 
late division of the New York Supreme 
court. Charles H. Bush, an agent of 


| the New York Life under a Nylic con- 


tract, wrote a policy for $25,000 which 
was approved by the medical depart- 
ment but rejected by the company on 
the ground that it feared the acceptance 
of additional business might carry it 
beyond the $150,000,000 mark. Bush 
sued the company to enjoin it from de- 
priving him of his benefits under his 
Nylic contract. The court held that 
the suit was collusive and also held that 
the limitation is legal and declined to 
issue the injunction. 





Bohl Addresses Stockholders 


Henry Bohl, of Columbus, Ohio, who 
is to become vice-president of the Co- 
lumbus Mutual Life Jan. 1, is out with 
a letter to stockholders urging them to 
influence business for the company and 
assist in obtaining new agents. Mr. 
Bohl states that as the company writes 
life, accident and health insurance, it is 
able to save in expenses because it 
combines these forms in one company. 
He advocates the plan of Ohio people 
dong their best to help build up Ohio 
companies. 





Company Will Branch Out 
The Home Life of America, whose 


| executive offices are in Philadelphia. is 


contemplating entering Ohio and sev- 
The com- 
pany was chartered ten years ago in 


| Delaware, where it has quite an indus- 
| trial business. 


Then it was purchased 
by Philadelphia parties who had made 
a success of a building and loan asso- 


| ciation, and who are now operating both 


concerns, giving the life company a 
| considerable business written each 








COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatio: 


OP AMERICA 
FRED. H. ROWE, President, Jacksonville, Ii! 
Endowment Life, Accident 
And Health Insurance 
Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 





A.G. BULLOCK, Pres. B. H. WRIGHT, Sec’y 


State Mutual Lite Assurance Co. 


ef WORCESTER, MASS. 
Incorporated 1844 
50% Increase to July Ist. 
June Largest Month. 


WHY? 


Superior Selling Proposition 
Liberal Policy Conditions. departs! Je Judgment by 
Large Values. Comparisons 
Low Premiums. Simplified” gives us 
highest score. 
Increased Dividend  Agpectionsent. 
Up-to-Date Late: Moy yam Helps. 
ncy Department. amective A ising Matter. 
Our —— are nga | their incomes. youP 
Investigate. Join us and grow. 


EDGAR C. FOWLER, Supt. of Agencies 





THE STAR OF SUCCESS 


shines over the fields in which our agents 
work. Why? Popular company, policies 
that cover public needs, low net cost, lit- 
erature that prospects read. 

Now writing the largest business in our 
history. 


For agency information apply to 
Chieae? t¢ ierchania Loon and Trust Bulding 
Columbus Agency: 1003 Outlook Buildiog 
MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 


SPRINGFIELD, MASS. Inc. 1851 





Hartford Life Insurance Company 


Chartered Forty-Three Years 


GEO. E. KEENEY, President 


THOMAS F. LAWRENCE, Secretary 





1909 Policies Revised— Rates made lower — Participatin 
Dividends, annual or deferred. Values based upon 


or 


a, See: pute fertng— 


Nearest to self-sellers ever put upon the market. 


For best contracts address Second Vice-President. 


HOME OFFICE, HARTFORD, CONN. 





A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 





Pittsburgh Life 


And Trust Company 


W.C. Batpwin, President 
Agency Contracts Made Direct with Solicitors 





ASSETS - = $23,549,229.15 


Reserve on Outstanding Policies, - $21,401,598.00 
All other Liabilities - - 417,649.50 


Assets in Excess of all Legal 
Requirements - 


Insurance in Force - - - 


$1,729,981.65 
$80,000,000.00 


see Office, Pittsburgh, Pa. 





Provident Life and Trust Company 


OF PHILADELPHIA. 


Insurance in Force, $201,185,435 


The NEW POLICIES of the Provident are 
adaptability and liberality in all essentials, The 
are still further reduced by large annual dividends. 


CORRESPONDENCE 
yeas & ELLIS, General yt Western Ohio — 
§. S. SAFFOLD, Ge Ohio 
CROOK & CHAPPELL, Generali Agents - - - 
JANNEY & PIGKERING, General Agents - - 


ETT & REESE, General Agents - - - = 


Assets, $67,324,334.35 


for conciseness and simplicity of fom, and for 
um rates of the Provident are exceedingly low and 


TED. 
- $12 Union Trust Building, Cincinnati, Ohio 


- = 706-710 Garfield Building, 
328 The Nicholas, Toledo. Ohio 
- 325 M ette Buildin Chicago Il. 

1218-20 Ford Building, Detroit, Mich. 








Sell Life Insurance 


If yeu have 
selling abil- 
ity or think 
yeuhave.use 
it in a field 
that will pay 
you wellnow 
and in the 
future. 

THE PRUDENTIAL WANTS AGENTS 
WRITE TO-DAY FOR PARTICULARS 
The Prudential Insurance Company 

of America 


Incorporated as a Stock Company by 
the State of New Jersey 


JOHN F. a 
Presiden 





Home Offi 
NEWARK | N. 














Uke 


of New York 
SUPERIOR POLICIES 
MIMBALL C. ATWOOD, Presiden: 
290:292 Broadway Naw isk 























STOCK SALESMEN 


If you want in, write or come to St. Louis by first train. Don’t hesi- 
tate. The new $10,000,000 Boat Line now organizing at St. Louis. ‘“‘Every- 
body boosting.” 


Greatest lineup “‘ever.”’ 


Address 


Mississippi Valley Transportation Company, Subscription Department. 
908-914 New Bank of Commerce Building 
Phone Olive 2975; Kinlock Central 5687 


ST. LOUIS, MO. 








December 9, 1909. 


THE WESTERN 


UNDERWRITER. 








month from among the building and 
loan members in Philadelphia. The 
balance of the $250,000 capital is now 
being sold. 





To Have State Associations 

Following the lead of the Ohio life 
companies in organizing a state asso- 
ciation, it is expected Illinois and In- 
diana will take similiar action. The In- 
dianapolis companies have in times past 
had conferences, but it is deemed ad- 
visable to include all the companies of 
the state. 





Decides in Abortion Case 


The Illinois appellate court in the 

case of Brown vs. Mystic Workers of 
the World decides a case where a 
woman policyholder resorted to abor- 
tion and liability was hence denied. 
The appellate court affirms the lower 
court. The upper court holds: 
(1) Where the defense to an action on a policy 
of life insurance is that the deceased, a 
woman, brought about her death by the use of 
abortifacients, and the only evidence of that 
fact consists in her declaration to a physician 
that she had taken pills for that purpose, while 
there was evidence of inconsistent statements 
made by her to other persons, and it does not 
clearly appear that her death was due to the 
taking of such pills, if they were taken, the 
immediate cause of death being infection from 
the outside, a verdict and judgment for the 
beneficiary will not be set aside. (2) Where 
the immediate cause of the death of a woman is 
septicemia, following the unlawful use of aborti- 
facient drugs, her death is not the consequence 
of her violation of the laws of the state. (3) 
An admission by a deceased member of a benefit 
society, who has the right to change the bene- 
ficiary, may be given in evidence in a suit by the 
beneficiary. 


To Write Industrial Business 

The Public Savings Life of Indianap- 
olis has been licensed by the Indiana 
department as a legal reserve company. 
Its capital, $100,000 is nearly all paid 
up and is well scattered over the state. 
It will begin issuing policies Jan 1. H. 
Thos. Head, the president, has had 
fourteen years’ experience in the in- 
dustrial life field. For the last five 
years he was superintendent for one of 
the big companies in New York City. 
Its home office is on North Meridian 
street opposite the postoffice. The 
company will write industrial business 
and confine its attention to Indiana for 
the present. 


Following Conservative Plan 

The Central States Life of Craw- 
fordsville, Ind., is getting started on a 
conservative plan. It is stated that 
less than 2 percent of the proceeds of 
the capital stock was used in organiza- 
tion. Edwin W. Brown, vice-president 
and general manager, is selecting the 
agency force with care and is employ- 
ing only men who bear a good reputa- 
tion. 


Issues Second Health Bulletin 


The Provident Savings has issued 
Bulletin No. 2 of its health series. 
Each policyholder is entitled to one 
free examination a year, the idea being 
to catch disease in its early stages. The 
current bulletin deals with pneumonia, 
diseases of the nose, throat and chest, 
typhoid fever and hook-worm disease. 
It gives causes, preventive measures, 
treatment and general information on 
each malady. 


Henry Moir’s New Book 
“Agency Arguments and Principles of Life 
Insurance” by Henry Moir, vice-president of the 
Actuarial Society and associate actuary of the 
Home Life, is from the press of the Eastern 
Underwriter Company, 105 William street, New 
ork. It gives many practical, helpful hints in 
agency work and gives in clear form the funda- 


mental principles of life insurance. As an 
educational work for new agents, it is very 
valuable. Price $1. 


Like the Iowa Idea 

The Iowa statute which compels life insurance 
companies to deposit with the state auditor an 
amount equal to the ascertained value of the 
Securities of the company made a decidedly favor- 
able impression upon Deputy State Commissioner 
Madge and State Actuary W. Y. Hutton of the 
State of Washington, who have been in Des 
Moines getting ideas. Washington has an in- 
Surance commission and the two men are getting 
pointers from other states in addition to looking 
into the Iowa companies that are writing insur- 
ance in Washington. Both men declared they 








will rec d this deposit feature t> the com- 
mission and expressed themselves on the whole 
as well pleased with the Iowa insurance statmes. 


Record Makes Its Appearance 

“The Record,” the official publication of the 
American Institute of Actuaries, comes out in 
its initial number. It gives the board of gov- 
ernors, officers and list of members, inaugural 
address by President McAdam, history of its 
organization, bylaws, requirements for admis- 
sion, certificate of corporation. 


LIFE APPOINTMENTS 


Ohio 





Amer, Cent.—E. C. Hornbeck, Mt. Sterling; 
Dr. T. W. Ashley, Chillicothe. 
Conservative, W. Va—I. G. Dalrymple, 


Steubenville; J. B. Catlett and J. J. Hughes, 
Bellaire; T. A. Dobbins, Martins Ferry; Alfred 
Darrach and B. L. Eaton, Bridgeport; P. W. 
Dickey, St. Clairsville; Virgil Stockton, Carroll- 
ton; J. W. Swank, Bowerston; W. M. Fribley, 
Cadiz; V. A. Morelli, Steubenville; G. W. 
Fording, Alliance; J. G. Disher, Uhrichsville. 

Equitable, N. Y.—G. B. Miller, Defiance; F. 
C. Klegin, Fremont. 

First Natl., S. D.—H. A. Needham, Cincin- 


nati. 
Mass. Mutual—W. R. Dalby, 


u Washington 

Mutual, N. Y.—H. A. Dan, Cleveland. 

N. W. Mutual—B. E. Somers and E. Boulton, 
Cleveland; J. A. Sahlfield, Cincinnati. 

Provident L. & T.—J. T. Wright, Wilmington; 
C. W. Stevey, Washington C. 

Pittsburgh L. & T.—R. 
Canal Dover. 

Penn Mutual—K. H. Woodward, Norwalk. 

Reliance—H. A. Durbin, Youngstown. 

Security Mut.—Wilson Williams, Cincinnati. 

Travelers—E. J. Butterworth, Columbus; M. 
W. Diggs, Findlay; R. N. Hay, Bloomingdale; 
C. H. Horn, Canal Dover. 


Wisconsin 

Great Northern—J. H. Wilz, Rice Lake; F. 
A. Remick, La Crosse; N. E. Van Dyke, Kil- 
bourn; M. A, Guenther, Knowlton. 

National, Ia.—C. E. Sanborn, Kenosha. 

New Eng. Mut.—A. T. Galby, Chetak. 

New York—H. T. Miller, Milwaukee. 

N. W. Mutual—Earle Pease, Grand Rapids; 
> H. Moses, Waukesha; Emil Hanson, Sturgeon 
Say. 

Wisconsin Natl.—H. J. Kellner, Denmark; J. 
H. Theisen, Sheboygan; Martin Olson, South 
Milwaukee; Arthur Bazlen and L. A. Karel, 
Luxemburg; H. A. Houghton, Milwaukee. 

Indiana 


Amer. Cent.—Harry McCreery, Gaston; C. J. 
Daugherty, Crown Point; Frank Crist, Union 
City. 

Anchor—M. R. Meredith, Wabash. 

Indiana National—John Stewart, Newburg. 

Lincoln Natl.—J. H. Sayre, Ft. Wayne. 


R. Hoopingarner, 





LIFE NOTES 

The Des Moines Life has appointed S. T. 
Maddox and H. T. Anderson as state agents for 
Georgia. 

The National Life, U. S. 
has been admitted to Ohio. 
general agents in the state. 

The Penn Mutual Life on Dec. 1 had written 
$4,000,000 more new business this year than for 
the first eleven months of last year. 

The Independent Order of Camels, an_insur- 
ance organization formed at Oshkosh, Wis., a 
few years ago, has discontinued its insurance 
feature. 

The New York Life publishes a list of endow- 
ments and deferred dividend policies maturing in 
December amounting to $2,319,337 which will 
be paid to 801 people. 

The Meridian Life & Trust will soon move to 
its new building on North Pennsylvania_avenue, 
Indianapolis, that has been erected by President 
Jordan of the company. 

W. D. Vandiver, formerly Missouri insurance 
superintendent, has been elected vice-president 
and treasurer of the Central States Life, now 
being organized at St. Louis. 

The Illinois Life reports $1,134,000 for No- 
vember and $14,843,000 examined business for 
the eleven months. It expects to close the 
year with $50,000,000 in force. 

The Peoples Life of Frankfort, Ind., will 
write about $1,000,000 in new business this year. 
This is only half of last year’s figure. The com- 
pany is writing no more high pressure business. 

Ernest R. Robinson of Detroit, resident secre- 
tary of the Michigan branch of the Sun Life, has 
resigned, to take effect Jan. 1 next. He will 
connect himself with the Peninsular Life, now in 
process of organization in Detroit. 

The Northern Assurance (Life) of Detroit has 
entered Pennsylvania and has established agen- 
cies at several points. Pittsburg will be the 
headquarters for the state. The Northern is now 
doing business in four states. 

Three Kansas City, Mo., life agents have been 
indicted by the grand jury for violations of the 
antirebate law. W. H. Kelly, the only one yet 
arrested, is charged with having allowed a rebate 
of $295 to Thomas S. Foster of Kansas City. 

The Iowa Workmen, an Iowa fraternal which 
was organized by seceders from the Ancient Or- 
der of United Workmen, has voted to disband. 
The association has 358 members at an average 
age of 68 and the expenses of keeping afloat 
proved too onerous. 

D. S. McCurdy, who has been connected with 
the Seattle branch office of the Columbian Na- 
tional Life, has been transfered to Walla Walla, 
Wash., to develop that field until the company 
enters Utah, at which time Mr. McCurdy will go 
to Salt Lake to take charge of that state. 

The Inter-Southern Life of Louisville has 
placed $400,000 additional stock on the market. 


A., of Chicago, 
It will appoint 





The management announces that its business has 
been phenomenally large since organization’ in 
1907, but that large capital and surplus is ad- 
visable in order to enter all the states that look 
inviting. 

Stephen F. Woodman, for many years general 
agent of the Travelers at Boston, is dead. Mr. 
Woodman was one of the best known and most 
highly respected life underwriters in the coun- 
try, having been for several years chairman of 
the executive committee of the National Asso- 
ciation of Life Underwriters. 

Announcement has been made by Warren 
Horner, general agent in Minnesota and lowa 
for the Provident Life & Trust, that a branch 
agency for that company has been placed with 
the Minneapolis Insurance Agency in the New 
York Life building, Minneapolis. It has hitherto 
confined itself to fire insurance. 

Ralph C. J. Wallace, formerly with the Illinois 
Life but for the past year with the Pacific 
Mutual, has been appointed cashier in the office 
of Lee Cole, general agent of the Pacific 
Mutual at Spokane for eastern Washington, 
northern Idaho and Montana. Mr, Cole’s agency 
stood eleventh in September and fifteenth for 
October. As he took hold just a few months 
ago, Mr. Cole makes a good showing. He ex- 
pects to visit old Chicago friends during the 
holidays. 

More insurance policies are being written as 
Christmas presents this year than ever before so 
far as Des Moines companies go. The custom 
seems to be finding additional favor each year. 
Some men take out new policies on their lives 
and give them to the beneficiaries, while others 
present a policy with the first year’s premium 
paid. Iowa company managers this year, in 
some instances, sent out special instruction sheets 
advising agents as to the best methods of work- 
ing up this sort of Christmas trade. 


NTRS my 6 ATTN 7 
INTERSTATE TO REINSURE 
(CONTINUED FROM PAGE 1.) 
has gotten the company to a normal 
condition. Its assets are good. It op- 
erates in Illinois, Indiana, Michigan, 
Missouri, Ohio and Pennsylvania. 

Its Present Organization 

William Fortune, the president, is a 
capitalist. The insurance man is A. A. 
Brown, manager of agencies. L. A. 
Koehne is Chicago manager. 

The directors are: 

William E. Kurtz, Indianapolis, capitalist and 
manufacturer; Dr. E. F odges, Indianapolis, 
medical director of the company; William For- 
tune, Indianapolis, president of the company; 
E. I. Fisher, Indianapolis, treasurer Capital 
Paper eg wh Rear-Admiral George Brown, 
U. S. N., Indianapolis, second vice-president of 
the company; M. B. Wilson, Indianapolis, presi- 
dent Columbia National Bank; Charles E. Coffin, 
Indianapolis, president Central Trust Company; 
Aug. M. Kuhn, Indianapolis, president Con- 
solidated Coal and Lime Company; John B. 
Cockrum, Indianapolis, general counsel Lake 
Erie & Western Railway; Dr. O. S. Runnels, 
Indianapolis, capitalist, surgeon; Judge A. C. 
Ayres, Indianapolis, lawyer; Dr. Andrew Tim- 
berman, Columbus, Ohio, capitalist, physician; 
Colonel N. Foster, Ft. Wayne, Ind., mer- 
ee M. L. Finckel, Philadelphia, Pa., capi- 
talist. 


Federal in Good Shape for Deal. 

The Federal Life will thus add $6,000,- 
000 to its insurance account. It is now 
increasing its capital and can take care 
of the extra increase nicely. Isaac Mil- 
ler Hamilton, president of the Federal, 
is one of the vigorous young men at 
the helm of western companies, that 
are making themselves felt. He is pres- 
ident of the American Life Convention. 

Simply Takes Over the Business 

The Federal Life has nothing to do 
with the guaranty certificates. It mere- 
ly takes over the reserve and the going 
business. It assumes no other liabili- 
ties. The $6,000,000 business is first 
class and persistent. It is likely that 
some of the directors of the Interstate 
Life will purchase Federal Life stock 
and go on its board. 








Corporate Bonds in Business 


(CONTINUED FROM PAGE 12) 
Appeal. 
Arrest, on order to. 
Assignees. 
Attachments. 
Bail, civil and criminal cases. 
Bankruptcy, receiver and trustee. 
Bankruptcy, petitioning creditors. 
Commissioners. 
Committees. 
Conservators. 
Costs. 
Counter replevin. 
Curators. 
Dissolve injunction. 
Executors. 
Forthcoming. 
Guardians. 
Indemnify purchasers of real estate. 
Indemnify sheriffs and marshals. 
Injunction. 
Receivers. 
Release attachment. 
Release mechanics liens. 
Removal of causes. 
Replevin. 





Sell real estate. 
Stay execution. 
Supersedeas. 
Surviving partner. 
Trustees. 
Writ of error. 
* . 
CONTRACT BOND 
Ashes, removal of. 
Bids on construction and furnishing supplies. 
Bridge contracts. 
Building contracts. 
Construction work generally. 
Drayage contracts. 
Dredging contracts. 
Excavating contracts. 
Franchises. 
Government contracts. 
Garbage, removal of. 
Gas supply. 
Irrigation. 
Labor and material. 
Lease contracts. 
Liens. 
Maintenance of work. 
Paving contracts. 
Proposals. 
Publishing or printing. 
Railroad contracts. 
Replacing of property. 
Return of property. 
School book contracts. 
Sewer contracts. 
Shipbuilding. 
Shoring. 
Sidewalk construction. 
Snow, removal of. 
Street cleaning and sprinkling. 
Street lamps, lighting of. 
Sub-contractors. 
Surveying public lands, 
Wrecking contracts. 
* * * 
OFFICIAL DEPARTMENT 
State, county, city, township and 
‘ials, such as: 
Adjutant general. 
All officers, state 
Assessors. 
Attorneys, state, district and city. 
Auditors, state, county, city and school. 
City chamberlains. 
Clerks of court. 
Clerks of police courts. 
Collectors of taxes. 
Commissioners of banking and deputies. 
Commissioners of insurance and employes, 
Comptrollers, state, county, city and school. 
Coroners. 
Court stenographers. 
County clerks. 
County surrogates. 
Deputy auditors. 
Deputy sheriffs. 
Detectives. 
Engineers. 
Engineers for construction of drainage. 
Engineers for construction of highways. 
Engineers of drainage commissions. 
Highway commissioners. 
Judges of court. 
Justices of peace. 
Librarians and employes. 
Municipal officials. 
Notaries public. 
Overseers of poor. 
Prothonotary and employes. 
Public accountants. 
Recorder of deeds and employes. 
Register of wills and employes. 
Secretaries of states and employes. 
Sheriffs and all deputies. 
State engineers and all assistants. 
State librarians and all assistants. 
State recorders and all assistants. 
State treasurers and all employes. 
Street commissioners. 
Superintendent of banks and all deputies. 
Superintendent of poor and all employes, 
Superintendent of public buildings and all em- 
ployes. 
Superintendent 
ployes. 
Superintendent 
all employes. 
Superintendent 
Superintendent 
employes. 
Supervisors. 
Surveyors. 
Township collectors. 
Township clerks. 
Treasurers and all employes. 
Wardens of state institutions and employes. 


of- 


other 


militia. 


of public printing and all em- 
of reformatory institutions and 


of schools and all employes. 


of state institutions and all 


In summing up it will be observed 
that an agent of a surety company has 
a readily salable article, a fertile field of 
operation and a great variety of goods 
to meet the demand. The scope of the 
business is so vast that nearly every- 
body everywhere will need some of 
these bonds some time, and some of 
these bonds can be placed in every 
community every business day in the 
year, if the agent will have this object 
in view and work accordingly. We 
know of instances in which agents have 
received in premiums as much as $5 
per capita of population per annum. 
While cases of this kind may be rare, 
the fact at least serves to prove the 
great possibilities of the business for 
agents. We believe that diligent and 
persistent effort in soliciting surety 
bonds will bring larger returns than 
any other similar line of business. 





“A test insurance case in the courts is often 
an experiment by lawyers to find what there is 
in it for them.” 








18 THE WESTERN UNDERWRITER. 





December 9, 1909. 








Casualty and Surety News 


SUGGESTS GOVERNMENT FUND | ning, was the beneficiary. The policy 
contained the beneficiary clause, insur- 
ing her against certain hazards, one of 
which was death in burning buildings. 
Mrs. Manning was burned to death in 
her room while in bed, but no damage 
was done to the building except the 

Washington, D. C., Dec. 7.—(Special scorching of the door. Claim was made 
Correspondence.)—It is more than | for double benefits under the burning 
probable that the commission appoint- building clause, but it was contended by 
ed at the last session of Congress to | the company that it was applicable only 
, , te : _| when the building burned, and did not 
investigate charges made by the bond : . did | 
: ER : . : apply to accidental burnings within a 
ing companies will report in favor of h : - 

: : : ouse. This contention has been up- 
the government's assuming its own held by th t of 1 
risks hereafter. In other words, a fidel- | "© y the court of appeals. 
ity fund will be organized in the Treas- 
ury Department and the officials who 
need bonds will be required to put up 
a share of their salary each year to | Cleveland Association Takes It Up— 
ae ot ox it. j .T aii Sideliners Get Pay Without 
airman James A. Tawney : 

commission has announced the appoint- Doing Real Work 
ment of Herbert D. Brown of Chicago 
and David Parks Fackler of New York, The Cleveland Association of Surety 
president of the Actuarial Society of | Underwriters has been doing some ex- 
America, as experts to assist the com- | cellent work in the discussion of mat- 
mission in getting out the report for | ters which pertain to the advancement 
Congress. Mr. Brown will probably | of the business and the good of the 
be permanently employed by the com-| members. Recently the question of 
mission as an expert in these matters. | brokers has been the subject of discus- 

These experts will collect all the data | sion at their meetings. Many of the 
in the various executive departments , members believe that the number of 
covering the last fifteen years for the | brokers should be limited to one or two 
purpose of ascertaining what the gov- | outside of the men who operate directly 
ernment has lost through defalcation | from the offices, while others take a 
and failure of officials to comply with | broader stand and say that the legiti- 
the conditions of their bonds. Mr. | mate insurance agent who maintains an 
Tawney has been informed by _ the | office and seeks the business which is 
Treasury Department that this will not | brokered should be protected. These 
aggregate ten per cent of the amount | men usually take care of the business, 
paid out by the government and its em- | look after the details that follow the 
ployes for premiums on bonds during | issue of a bond and do the necessary 
that period of time. correspondence connected with it. On 

Mr. Tawney declared today that the | the other hand, those who might be 
government will never consent to pay | termed curbstone brokers merely get 
the 300 percent increase demanded by | hold of prospects while doing some 
the fidelity companies last year. He | other line of work, place the business 
insists that the “gentleman’s agree- | with one of the offices and then they 
ment” concurred in by seventeen out | are done with it. Agents feel that they 
of twenty-three fidelity companies to | are paying too much for business got- 
raise the price of bonds to this impos- | ten in this way, especially as they must 
sible figure was admitted during the | take all the care of it after it is writ- 
investigations .last winter created aj|ten. But they can not go at the mat- 
combine which the government will | ter half way and many of them believe 
fight to a finish. It could better af- | it would be better to strike out the gen- 
ford to require no bond at all, he|eral brokerage idea. The business 
thinks, than to permit itself to be bled | brought in by men of the kind men- 
in this way by companies which are al- | tioned would come to some of them 
ready paying splendid dividends on the | anyway. 
amount of capital. 








Congressman Tawney in Favor of Dis- 
pensing with Corporate Bonds 
for Federal Employes 








SURETY BROKERAGE QUESTION 











Dinner to President Warfield 
Minneapolis Managers Organize A complimentary dinner was given at 
A number of managers of the com- | the Maryland Club, Baltimore, last Sat- 
panies writing industrial disability at | urday evening in honor of President 
Minneapolis have formed an organiza- | Warfield, by the members of the Surety 
tion. The North American Accident | Association of America. Mr. Warfield 
did not join, but is understood to be | has done much in piloting the associa- 
willing to cooperate. The signers agree ; tion through its troubles and the mem- 
to collect a $5 policy fee. At least $3 | bers took this occasion to show their 
must be paid in cash. The rest can be | appreciation. The affair was an in- 
paid by note within sixty days. The formal but highly enjoyable one and 
companies in the association are the | did much to foster the good feeling 
Merchants Life & Casualty, National | which marks present conditions in 
Casualty, Continental Casualty, Bankers | surety underwriting. 
Mutual Casualty, Federal Casualty, Pa- 
cific Mutual Life and United States 


Health & Accident. 
- ; posed of Wirt Wilson and Edwin A. 
Had a Fine First Year Force, after Dec. 1 became state man- 
The American Live Stock of Indian- | agers of the United States Fidelity & 
apolis will close its first year with | Guaranty for Minnesota. For the past 
$175,000 of premiums. It is now in| five years they have been the com- 
twenty-two states and has a fine or- | pany’s representatives, handling the 
ganization. A few days ago it wrote | business in the twin cities. 
a policy with $9,000 premium on a lot 
of horses with a limit of $150 on a sin- 
gle animal. 








Made Minnesota Manager 
The firm of Wilson & Force, com- 








Atlantic Casualty to Widen Scope 
Sa Sees, Comalty is one of sev- 
dain 5 Laon era iladelphia casualty companies 
Construes Burning Building Clause | which is selling stock snd grapes to 
The court of appeals, the highest | branch out into other states, including 
court in New York, has decided in fa- | Ohio. The company has $105,000 de- 
vor of the Preferred Accident in a case | posited with the state of Pennsylvania, 
depending on the interpretation of the | with $100,000 paid-up capital. This it 
burning building clause in accident pol-| is increasing to $500,000, which it is 
icies. The company issued a double | selling at $20 per share, the par value 
benefit policy to James Houlihan, un- | being $10. Charles C. Beyer is presi- 
der which his sister, Mrs. J. V. Man- | dent and Seward L. Bowser secretary. 











AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSOJTHE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements te Agents and Brekers 


HUTCHINSON & COOLEY, “crite” 159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Srr22%'* 83-85 Michigan St., Milwaukee 
E. J. SCOONOVER, Ssritaet" 509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, ‘oF’ stimnessts 709 Hennepin Ave., Minneapalls 
F. A. BUCHANAN, Jr.,“cuic"sta Non.” 312 Johnston Bldg., Claglanati 
RUSS L. WHITNEY, Wetwrt'one 739 Relbold Bldg., Dayton 


The Aetna Indemnity Company 


of Hartford, Connecticut 
ExecuTEs— 


Surety bonds for Contractors, 
S.wety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 

IssuzEs— 
Burglary insurance policies, 
Health insurance policies. 








Plate glass insurance policies. 
Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 
business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 
aay Security Casualty Company 


(an OF INDIANAPOLIS 

yas, 4A company up-to-the-minute in its methods, ideasand policies. Protect 
a . 

were the producer, Wants agents and special representatives on salary o1 
w y commission basis. Writes. Commercial or Industrial Health and 
CAPITAL Accident, Automobile, Fire, Theft and Collision Insurance. Cor- 
$100,000.00 | respondence with producers solicited. Address the Company 


Memorandum 


The “General Accident,” Philadelphia, best serves producers 
and the public. Its Agents adjust and pay all claims at sight. 
What you cannot get in the line of health and accident insur- 
ance with the “General” is not worth having. 


The Union Health and Accident Company 


DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and industrial plan. 
State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and California. 
District Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 


EMPLOYERS’ LIABILIT 


Samuel Appleton, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. Original and 
Leading Liability Company. All forms of Liability Insurance. The most advanced and practical Per- 
sonal Accident and Sickness Policies. United States Assets, $4,684,068.61. Surplus, $1,938,111.03. 


GENERAL AGENTS 

THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tena., 518 Walnut St., Cincinnati. 

WM. O. BRUNSKILL, 337 Superior Ave., N. W., Cl ’ 

THE FRANK TALLMADGE COMPANY, Cent. Ohio, New Hayden Bldg., Columbus. 
ndiana and Kentucky, Talbott Block, Indiana polis. 

t and N. Dak., 159 La St., Chicago. 

ich., Majestic Bldg., Detroit. 

Nisconsin, Mitchell Bldg., Milwaukee. 
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ASSURANCE CORPORATION, LTD 
OF LONDON, ENGLAND 





S. H. GARRISO! 
LOYAL DURAND, 


V 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis. 
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AN AGENCY CONTRACT WITH THE 


Title Guaranty 6 Surety Company 
SCRANTON, PENN. 
is a valuable asset to any Insurance Office 
CAPITAL AND SURPLUS, OVER - . $1,250,000 


L. A. WATRES, President JOS. A. SINN, Manager Surety Department 
AGENTS WANTED IN UNCOVERED TERRITORY 


Address, M. M. TOWNSHEND, Supt. of Agencies 
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Ernest A. Rabener, well known in cas- 
ualty circles, formerly with the Ocean, 
is liability manager. 


HAS BUREAU OF INSPECTIONS 








New Scientific Line of Review Inau- 
gurated at Home Office of Mary- 
land Casualty 





The Maryland Casualty has estab- 
lished at its home office a bureau of lia- 
bility inspections, to be in charge of 
D. H. Hepburn, Jr., now assistant su- 
perintendent of the inspection division. 
The company has been giving a critical 
review to notices of injury, covering the 
circumstances of the accident, cause, 
nature and cost. President Stone says 
as to the new bureau: 


It is significant that other companies are also 
giving special attention to this subject. So far 
as we are aware there has been no concert of 
action whatever, and only an occasional newspa- 
per article to indicate that it is engaging seri- 
ous attention. There is in this distinct encour- 
agement to hope for practical betterment of other 
phases of a business which has been beset with 
difficulties and harassments. When managers 
set themselves with patience to study how in- 
trinsic conditions may be improved, and then 
assume the permanent additional expense in- 
volved in the conduct of measures looking to- 
ward the every-day effectuation of the result 
of that study, it is an augury that the business 
is beginning to emerge from the shallows and 
eddies among which it has been deviously drift- 
ing, into a course steered by a chart that is 
drawn from the records of careful soundings. 
Such a chart has been for many years avail- 
able, as to rates, to such companies as have had 
the advantage of membership in the Liability 
Conference. Unfortunately, a general disregard 
of this rate chart has been the rule, as is com- 
monly known. Some ships have paid the penalty, 
some have had close shaves, and some good 
fortune or skillful seamanship have made port 
safely from year to year. 

The map-making of the liability inspectors will 
be more closely availed of by the navigators, 
because competition is always greatly less apt 
to take liberties with doubtful hazards than 
with doubtful rates. Hence the companies en- 
gaged in this improvement of practice will 
profit to a greater extent by it than by the rate- 
making charts. 

But a larger vision perceives the benefit to the 
employer in making his plant safer, and to the 
workman in protecting him from personal danger, 
an improvement which this class of inspections 
produces. 

Our study has brought us to the unqualified 
belief that thoroughgoing inspections of the 
great majority of risks is clearly advisable be- 
fore accidents happen; and that accidents them- 
selves should always be investigated not only 
for the purpose of adjusting the loss, but also in 
order that each one may be made, if possible, to 
yield some lesson of prevention. 





Forbids Certificates of Character 


The Nebraska insurance department 
has forbidden issuance of certificates of 
“good character” by the Lion Bonding 
& Surety of Omaha, for which the com- 
pany has been charging $2.50. 

The Lion Bonding made a practice 
of examining those who might need 
fidelity bonds. For these examinations 
and a certificate of their fitness as ap- 
plicants the sum of $2.50 was charged. 

hen a bond was written the regular 
premium was charged in addition. This, 
held the auditor, made a violation of 
the maximum bond rates fixed by the 
Nebraska board. 

The company made the defense that 
the certificates were not a part of the 
bond and that the charge of $2.50 was 
not to be considered in connection with 
the bond premium. 





Now in Thirty-two States 

The Indiana & Ohio Live Stock will 
write $500,000 in premiums this year, 
nearly double the amount secured in 
1908. The company is now admitted to 
thirty-two states. General Manager 
Walkup gives his personal attention to 
all applications. 


Rates on Missouri Bank Bonds 

_ The fidelity rates on bank officials 
in Missouri have been raised on account 
of a change in the form of the bond in- 
sisted upon by the state bank com- 
missioner. The state law requires that 
Presidents, cashiers, assistant cashiers 
and others designated to a cashier’s du- 
ties in state banks shall be bonded. 

he old law covered only losses from 
larceny and embezzlement, but in 1907 
the legislature changed the law so as 





to require the bond to cover loss “from 
any act” of the official. Surety com- 
panies refused to consider such a bond, 
as it was believed the language of the 
statute covered losses from mistakes in 
judgment. The state bank commis- 
sioner has consented to a modification 
of the form first demanded, but the ex- 
act language to be used has not yet 
been agreed upon. 


MISUNDERSTANDING FIXED UP 








Question Arises on Fidelity Rate to Be 
Paid by Cook County Treasurer’s 
Subordinates 





Newspaper stories about Treasurer 
John R. Thompson of Cook county, 
Ill., refusing 170 bonds on subordinates 
from the Fidelity & Deposit and the 
Illinois Surety were exaggerated and 
were published while a little misunder- 
standing existed which has since been 
fixed up. The treasurer has accepted 
the bonds. The bonds on the treas- 
urer’s subordinates are written unger a 
four-year arrangement which began 
three years ago, when Treasurer Thomp- 
son entered office. The bonds were 
originally written at a rate of 20 cents 
per annum, with an understanding that 
no return premiums were to be paid 
on cancellation. As many of the bonds 
run only sixty days during rush periods 
this made the rate higher than it would 
appear. The Fidelity & Deposit has 
about 80 percent of the business and 
the Illinois Surety the remainder. 

When the period for collecting new 
premiums came around this month 
there was a question as to the status 
of the case. Many of the bonded sub- 
ordinates had continued in office, while 
many new temporary ones were to be 
bonded. Whether the bonds should be 
treated as the continuance of the ar- 
rangement of three years ago or as 
the issue of new bonds was the ques- 
tion. The Illinois Surety took the lat- 
ter view and sent a bill for its share of 
the business at a 40-cent rate, with $5 
as the minimum premium in case of 
cancellation. The Fidelity & Deposit 
gave a binder subject to rate until the 
question could be settled. Treasurer 
Thompson refused to accept the IIli- 
nois Surety’s bonds at the rate named. 
The question of rate was then taken up 
and it was decided that the old rate 
should prevail. The Illinois Surety 
then corrected its rate and the Fidelity 
& Deposit issued its bonds at the same 
rate and they were all accepted. 

This year will end Treasurer Thomp- 
son’s term and next December the ar- 
rangement will have to be based upon 
the companies’ new rates. 

The new rates promulgated last 
January would have meant an increase 
of about 30 or 35 percent instead of 
150 percent, as has been stated. Many 
of the short time employes are bonded 
for $2,000. At the old rate their pre- 
mium was $4, while under the new it 
would be the minimum of $5. In the 
case of the continuing employes the 
new rate is twice as high as the old, but 
the number of continuing employes is 
small compared to the number of tem- 
porary ones. 





Files Suit on Depository Bond 

Attorney-General U. G. Denman of 
Ohio has filed suit in the common pleas 
court at Columbus to collect for the 
state $20,000 from the Federal Union 
Surety, signer of the depository bond 
of the Euclid Avenue Trust Company 
of Cleveland, whose failure involved 
$20,000 of state funds. After the suit 
had been filed’ Governor Harmon said 
evidence had been secured that former 
State Treasurer W. S. McKinnon, now 
dead, had profited $1,742.21 through in- 
terest payments on public money de- 
posited as a personal account. He also 
said his investigation had developed 
similar disclosures affecting other state 
departments. 

The surety company will plead as a 
defense that the $20,000 bond was given 
to secure a personal account of Mc- 
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LONDON GUARANTEE AND ACCIDENT C0., Ltd., Enctano. 
HEAD OFFICE LIABILITY 

ACCIDENT 
CHIGAGO DENT 
ae BURGLARY 
F. W. LAWSON STEAM BOILER 
General Manager CREDIT 


1869 


171 La Salle Street, Chicago 


Genera: Agents 


CONKLING, PRICE & WEBB, wot! csi'tcs. 
RAYMOND & RAYMOND, ““siuc&°* 310 Ford Building, Detroit 
FRED L. GRAY COMPANY, Security Bank Bldg., Minneapolis 


Bonds— Casualty 


AGENTS 
IF 
YOU 


Northwestern 
Managers 





Can command Bond or Casualty Business, 
Are seeking an Agency connection, 


Are not representing another like company, 


Address: AGENCY DEPARTMENT 


The Empire State Surety Company 
NEW YORK 


UNITED SURETY COMPANY 


BALTIMORE.MD. 





= JOHN MCGILLEN; 

ENERAL AGENT FOR ILLINOIS 

BORLAND BLOG., 161 LA SALLEST., CHICA 

TELEPHONE CewTnal 42687. modes 
THE FLETCHER Co., 
™. W. Manacens, 

Bank or Commence Bioe., 

MINNEAPOLIS. Minn. MiLwauere, Wis. 


AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 Net Surplus $26,000 ™ 


insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 











The American Credit-Indemnity Co. 
of NEW YORK 


Credit Insurance Only 


Insures Manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 


Pierce Building, ST. LOUIS, MO. 302 Broadway, NEW YORK 
Offices in all Principal Cities 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 
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Kinnon’s, that interest on it was paid 
to him, and that the state depository 
law was not enforced. 

This suit, together with charges of 
alleged irregularities by former Fire 
Marshal Hy D. Davis and intimations 
of other disclosures, has stirred up 
Ohio officialdom and may prove im- 
portant to several syrety companies. 





Travelers Announces Changes 


The Travelers makes the following 
announcement as to changes and pro- 
motions: 


Frank S. Kauffman, for the last twelve years 
in a responsible position with the Arrott Agency 
of Pittsburg, handling Travelers business, has 
been appointed manager, liability department of 
the Travelers for eastern Pennsylvania, with 
headquarters at Reading, Robert A. Hogsett, the 
present manager, having accepted a home office 


J. H. Laflin, payroll auditor of the Travelers 
for the last five years, having been located 
most of that time at St. Louis, has been ap- 
pointed special agent, liability department, and 
will be attached to the Chicago office under the 
supervision of Manager Norman J. Westerhold, 
his field being northern Illinois outside of 
Chicago. 

Clarence M. Kinney of Ligonier, Ind., man- 
ager for Straus Bros. & Co., bankers, and local 
agent for the Travelers at Ligonier, has been 
appointed special agent, liability department, of 
that company and is now in the training school 
at the home office. About Jan. 1 Mr. Kinney 
will take up his duties as special agent, being 
assigned to the Indiana district. : 

Guy H. Biby, liability counterman, St. Louis 
branch office, has been promoted to be special 
agent, liability department, and will be assigned 
to the Des Moines, Iowa, district under Man- 
ager Nichols. 

The Travelers has decided to open a liability 
branch office at New Haven, Conn., under the 
supervision of T. V. H. Gates, with the title 
of assistant manager, Mr. Gates having been 
assistant manager for the Travelers’ liability 
department at Newark, N. J., for the last three 
years. This office, like that at Bridgeport, 
Conn., under Assistant Manager Roberts, will be 
under the general supervision of Edward B. 
Field, liability manager for Connecticut. 

Agency Assistant John McGinley, Jr., of the 
Travelers is making a tour of the company’s 
southern agencies. 





Now Writing Fly Wheel Insurance 


The Hartford Steam Boiler, which up 
to this time has confined its indemnity 
to steam boilers, has organized a fly 
wheel department and is now prepared 
to write fly wheel inspection and insur- 
ance policies. It says as to this de- 
parture: 


The demand for fly wheel insurance has only 
recently become of sufficient magnitude to justify 
us in making special provisions for its under- 
writing. The increase in the demand has been 
the direct result of modern mechanical ten- 
dencies, which exact from every piece of ma- 
chinery the greatest service it can render. The 
demand is everywhere for higher speeds and 
heavier loads, in an effort to secure greater 
efficiency and an increased output. Power is 
also being installed in larger units than ever 
before, requiring heavier wheels for its regula- 
tion and transmission. Increased weight or speed 
in a wheel means greater destruction to sur- 
rounding property when the wheel bursts, so 
that the danger of accident and the capacity for 
damage have both been greatly augmented by 
modern practice, ’ 

The hazard involved is a purely mechanical 
one, however, and it may be minimized by a thor- 
ough inspection of the wheels themselves, and 
of the appliances which control their operation. 
The harder we press, in our modern demands, 
upon the possibilities of materials, the more 
important it is that all points of design, con- 
struction, and present condition and manage- 
ment should be passed upon by qualified experts. 





Empire Casualty Nearly Ready 

The Empire Casualty of Philadelphia, 
formerly of Parkersburg, W. Va., has 
sold about $160,000 of its capital to 
date. It will write all lines and will 
enter Pennsylvania, Ohio, West Vir- 
ginia, Virginia and North Carolina at 
first, later taking up about ten more 
states. The stock is being sold at $15 
per share. The company expects to be 
licensed about Feb. 1. 





Protest Against Construction 

Fourteen surety companies have filed 
with the Treasury Department argu- 
ments against its construction of the 
law limiting the premiums on bonds 
running to the government to 35 per- 
cent increase over last year’s rates on 
like bonds. They ask that the argument 
be not referred to S. Hazen Bond, who 
already is committed to the present 
construction. 

The companies state that the attor- 
ney-general has ruled that the premium 
charged for “a like bond” in 1908 should 
be determined by “the rate paid last 





year on any bond belonging to the 
same general class,” and that the Treas- 
ury Department has persistently re- 
fused to follow this ruling. They main- 
tain that only one company can show 
in each case the premium paid “by the 
incumbent of any particular office dur- 
ing 1908,” and therefore only the one 
company which knows in any particu- 
lar case is able to quote the lawful 
maximum rate in that case, thus put- 
ting all other companies at a disad- 
vantage. 





No Automobile Insurance in Des Moines 

The insurance of automobile owners 
against damage suits arising from per- 
sonal injury seems to have died a nat- 
ural death in Iowa despite the opinion 
of Attorney-General Byers placing this 
insurance under the employers’ liability 
act subject to certain conditions. It is 
the conditions that puzzle the insurance 
men and the class of risks is regarded 
as so uncertain that none of the com- 
panies scems to want to tackle it. Any- 
way, insurance men in Des Moines say 
none of this kind of insuranee is being 
written. 





Tomlins Is Made Chairman 


W. M. Tomlins, Jr., president of the Empire 
State Surety, has been appointed to the chair- 
manship of several of the committees of the 
Surety Underwriters Association made vacant 
by the resignation of Comptroller La Frantz of 
the American Surety. Mr. La Frantz’s with- 
drawal was due to his inability to attend to the 
association matters assigned him because of pres- 
sure of work with his own company. 


CASUALTY APPOINTMENTS 


Ohio 

Aetna Indem.—R. V. Spring, Cincinnati; F. 
V. Short, Celina; F. J. Edwards, Lima; A. H. 
Jennings, Cincinnati. 

Fid. & Cas.—P. S. Allen, Cleveland; T. B. 
Tallmadge, Columbus; C. CC. Dittenhaven, 
me F. W. Bradford, Winchester. 

Fid. Dep.—H. H. Hulbert, Ashtabula. 

N. A. Acci.—Geo. Held, Sr., Fremont. 

Phoenix Pref. Acci.—J. K. Woll, Canton. 

Pittsburgh Cas.—Geo. Floyd, Alliance. 

Phila Cas.—E. M. Straughn, Lisbon. 

U. S. Cas.—C. W. Keller, Massillion; F. P. 


Bay, Marietta. 
Michigan 

Fid. & Cas.—Stanley Sackett, Gobleville. 

National Cas.—M. E. Hall, Bellaire; M. A. 
Smith, Croswell; A. W. Rice, Minden City. 

N. A. Acci.—J. W. Arnold, Three Rivers. 

Phoenix Pref. Acci.—C. 
water; Geo. F. Jaxon, Detroit. 

Travelers Indem.—Kelley & Barron, Alpena; 
A. P. McBride, Durand; H. K. Hall, Jackson; 
O. R. Dickerson, Jonesville. 

 & Acci.—A. E. Johnson, Cadillac. 

Peoples H. & Acci—J. M. Henderson and 
Theresa Kelley, Grand Rapids; B. S. Weed, 
Jackson; A. J. Lown, Millersburg; W. A. Shaw, 
Onaway. 

Union Acci. & Ben.—E. Mattson and E. L. 
Drum, Hancock; M. O. Sullivan and Paul Tice, 


Houghton. 
Wisconsin 

Aetna Acci. & Liab.—R. E. Orton, Darling- 
ton. 

Continental Cas.—A. O. Ferris, Beloit. 

N. . Acci—John Thauer, Watertown; 
August Montie, Berlin; R. J. Pardee, Coleman; 
O. L. Deist, East Troy; C. A. McPherson, R. 


A. Ingersoll, Charles Keenan and G. H. Shaver, 
Milwaukee. 


United States Casualty Company 


og Path, State, Lp 
’ r. ’ a 
aa Defense, Spriteas? Leaiage. 


H. H. WOODSMALL & CO., °*473,4gENzs FoR 


Law Building, - INDIANAPOLIS 





Bennett, Cold- 








The Metropolitan Casualty Ins. Co. 
(Formerly: The Metropolitan Plate Glass & Casualty Ins.Co.) 
of New York 


HOME OFFICE - 47 CEDAR STREET 


CHARTERED 1874 
Pensoxat Accent POLICIES 


of the Most Approved Forms 


EUGENE H. WINSLOW, President 
Danie. D. Wuitney, Vice-President 
S. Wa. Burton, Sec’y 
Atonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 


Piate GLass 





Standard Acci.—A. M. Anderson, Gustav R. 
a, Milwaukee; O. B. Johnson, Fond du 

ac. 

Title Guar.—A. C. Vaughan, Richland Center; 
G. A. Albrecht, Plymouth; J. M. O’Meara, West 
Bend; G . Dicke, Two Rivers; G. H. Adam, 
Port Washington; C. H. Smith, Portage. 

Travelers—W. B. Basing, Grand Rapids. 

United Sur.—William Stanocheck, Milwaukee. 


Minnesota 
Aetna_Indem.—R. E. Appleton, Minneapolis. 
Cas. Co. of Amer.—H. J. Ernster, Deerwood. 
Federal Cas.—L. L. Fish, Minneapolis. 
General Acci.—J. M. Reed, Minneapolis. 
Great East. Cas.—Jones Moore, Minneapolis. 
Maryland Cas.—W. T. Lemon, St. Paul. 
National Cas.—Easton Floe, Blue Earth; W. 

J. O’Connor Blue Earth. 





New Amst. Cas.—D. J. Gilman, Mi i 
United Sur—G. R. Van Dyke. Kinbrac 
N. A. Acci.—Joe Konnad, St. Paul; H. ¥. 
Hanson, Minneapolis; L. W. Hazelton, Cutler. 


Indiana 


National Surety—C. H. Billings, Hamm 
North American Aecl—iire. lvira = 
strong, New Albany. 
Tllinois 

Continental Cas.—H. E. Hackerson, Chi 
Fidelity Acci.—John’ Weiss, Chicago. ~ =” 
Federal Cas.—J. M. Reid, Wicaeibete. 
National Cas.—Wm. Irwin, Rockford. 
Phoenix Pref. Acci—D. H. Sutphin, Alton. 
U. S$. Guar.—Richard Peery, Jonesboro. 
_Travelers—J. P. Conyes, Beloit, Wis.; W. L. 
Ritchie, Illiopolis; Berryman & Walton, Scaies 
Mound; Gustave Myers, Chicago; Richard Carl. 
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We Have Solved the Problem. 


The man who tums you down because he cannot afford the 
large annual premium required under a Regular Commercial 
Accident & Health Policy and who will not carry an Industrial 
Policy because of the limited benefits— 


in three minutes with one of our Semi-Commercial Policies. 
Send for samples of these Commercial Policies sold for an 
Industrial Price WITHOUT a policy fee. Surprisingly attractive 
commissions if you're open to an agency proposition. 
The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice Pres. 


694 Linden Street, Scranton, Pa. 
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> Massachusetts Bonding § Insurance 
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Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, President 


J. T. BURNETT, Sec’y-Treas. 





SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 159 La Sal’e St., CHICAGO, ILL. 
FRED L. GRAY CO., Northwestern Managers, 328 Security Bank Bldg., MINNEAPOLIS, MINN. 
JOHN S. SPANN & CO., Inc., General Agents for Indiana, 46 N. Pennsylvania St., INDIANAPOLIS, IND. 


CHRIS. SCHROEDER & SON CO., General Agents Southensters W losensia 


> 


Michigan Street, MILWAUKEE, WIS. 


HARDER & POTWIN, Managers Pacific N. W. Department, 305 Mehlhorn Bldg., SEATTLE, WASH. 





COLONIAL CASUALTY CO., 
HUNTINGTON, W. VA. 
Writes all forms Personal, Accident and Health 
Insurance. Agents wanted in Ohio, West Virginia, 
inia, North Carolina, Tennessee 


Railway Installment Departments. 


“THB OHIO COMPANY.” 


The Bankers Surety Company 
Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Palé 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 





$200,000 Doposited with Insurance Commissiong 








—WANTED 





Hustlers desiring top notch contracts in growing, progressive Company, 
Popular Up-to-Date Health, Accident and Death Policies. 30,000 risks 


in force in thirty States. 


Liberal compensation guaranteed. 


Monthly and Annual Premiums. 


Cash Capital and Surplus, $200,000. 


FEDERAL CASUALTY COMPANY, Detroit, Mich. 





Earn More! Write 


ASSETS $258,000.00 


Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 





Agente 
Wanted 


surance Department. 











policies, fully protected by deposit of securities with Indiana In- 
Unlimited opportunities. 
petition. This is the only recognized company of its kind, en- 


No real com- 


dersed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 


SURPLUS AS TO POLICYHOLDERS, $131,897.94 


Indiana & Ohie Live Stock Insurance Ce. 


(Bstab. 1886) 


CRAWFORDSVILLE, IND. 
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harm, Edwardsville; Wm. A. Evans, Jackson- ractically without fire protection because of th tl i t of th lant ith inkl 
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CASUALTY NOTES 


The Consolidated Casualty Company of Chi- 
cago expects to enter Tennessee on Jan. 1. 


Edward P. Spengler, secretary of the Western 
Casualty & Surety of San Francisco, was in 
Chicago last week. 

The United States Fidelity & Guaranty will 
show a gain of half a million in surplus this 
January over last. 


The Loyal Protective of Boston, Mass., a joint 
casualty stock company, has been licensed to do 
business in Illinois. 

Charles W. Larue, local agent at Auburn, 
Ind., of the Home Accident & Health of South 
Bend, is missing and a warrant has been issued 
for his arrest on the charge of embezzlement. 

Numerous bank robberies in Iowa have forced 
bankers to see the necessity for burglary insur- 
ance. The agency of Dudley & Weaver wrote 
twenty-two applications for bank burglary insur- 
ance in a single week. 

The schedule fidelity bond of the Boston de- 
partment store at Chicago, which has been car- 
ried for several years by the Title Guaranty & 
Surety, has been captured by George 
Thomas, general agent of the Bankers Surety. 

The London wrote about $35,000 in credit pre- 
miums in November and will probably greatly 
overrun that amount in December. is is 
largely due to the activity of the men it has 
recently taken-over from the American Credit 
Indemnity. 

E. P. Lewis, formerly in the burglary insur- 
ance department of the American Bonding at 
the home offices, has been sent to Chicago to 
take charge of the inside detail work in the 
branch office’s burglary department, thus enabl- 
ing Associate Manager Quint to devote his time 
more largerly to outside work. 


G. L. Lutkehaus of Detroit, whose change 
from the American Credit Indemnity to the Lon- 
don Guarantee’s credit department was an- 
nounced last week, will be the general agent of 
the credit department of the mdon for Mich- 
igan. He was one of the leading producers the 
American Credit Indemnity had in the territory. 


The International Claim Association, com- 
posed of the claims representatives of the vari- 
ous accident companies, will hold their annual 
convention at Nashville, Tenn., in May. The 
meeting will be held jointly with the annual 
convention of the National Railway Claims 
Agents Association, which decided to go to Nash- 
ville at the last meeting. 


E. G. ing, formerly manager of the Amer- 
ican Credit Indemnity for Michigan and Wis- 
consin, who went with the London, is now in a 
sanitarium suffering from nervous prostration. 
Before his health finally broke down he left the 
London and returned to the Anrerican. The wor- 
ties of the past few months proved too much 
for him and it will likely require some time to 
regain his health. 

In the territory covered by the Chicago branch 
office of the Title Guaranty & Surety, which in- 
cludes Illinois, southern Wisconsin, western 
Michigan and a considerable part of Missouri 
outside of St. Louis, the company has written 
this year more than twice the business it ever 
wrote before. The company had considerable 
business in Chicago and, while it has made a 
good gain there, the ’ mes is not so large 
as in the outside field. 

‘The Massachusetts department has joined 
with the New York department in notifying the 
credit insurance companies that in future they 
will be expected to charge as a liability for 
accrued losses upon policies in force not less 
than 50 percent of the earned premiums thereon. 
This is in addition to the charge as a liability 
of the unearned oS arenes on such policies com- 
puted on a monthly pro rata basis. It was this 
ruling that forced the recent reduction of the 
capital of the American Credit Indemnity. 

Attorney General Charles West of Oklahoma 
having persisted in pressing the investigation 
of the failure of the Columbia Bank & Trust 
Company, Governor Haskell has revoked his 
authority as inquisitor before the special grand 
jury, thus apparently seeking to shield_ the 
action of the administration and state officers 
who might be charged with wrecking the bank. 
It will be recalled that the National Surety 
paid $50,000 and the Southern Surety $40,000 
— depository bonds on state funds in this 





Fire Loss for November 


The Journal of Commerce says as 
to fire losses: 


The fire loss of the United States and Canada 
for the month of November, 1909, as compiled 
from our records, shows a total of $14,808,550. 
The table gives the fire loss figures for the first 
eleven months of this year, in comparison with 
the same months of 1908: 





19 1909 
January haseketeseastl $ 29,582,000 $ 22,735,000 
ebruary .. . 18,489,700 16,131,000 
farch .. - 16,723,300 13,795,400 
April .. 26,009,000 19,345,000 
ay... 15,181,150 17,360,000 
a 19,512,000 14,435,950 
I he sal eo aisg seca 15,323,750 15,830,900 
BE pctv. os 23,123,000 16,423,000 
eptember ........... 21,431,000 15,043,000 
October nae scesics widthiein 22,722,850 17,765,200 
Ovember ........... 15,834,350 14,808,550 





nee oe $223,932,500 $183,673,700 
It will be seen that the total loss for the 
tst eleven months of 1909, $138,673,700, is 
move than $40,000,000 less than the figures for 
Same period of last year, $233,932,500. The 
dovember fires were quite widely distributed 
roughout the country. The losses on railroad 
property and private dwellings were again a 
eature of the month’s losses. 








FIRE PROTECTION AT MARION 





Ohio Town Is Shown to Have a Very 
Pronounced Conflagration Haz- 
ard in Business District 


The Ohio Inspection Bureau has just 
issued a report on the water supply, fire 
department and physical hazard of Ma- 
rion, O., a fourth-class town. Condi- 
tions in some respects are not of the 


best. The general summary of the re- 
port says: 
Class of construction throughout the con- 


gested area of the city grades bene low. In the 
absence of suitable laws and regulations govern- 
ing building operations, no attempt has been 
made to observe standard methods, and struct- 
ural weaknesses prevail in the modern as well 
as in the older nee Exposures are 
severe, there being very few fire stops, with 
conflagration conditions existing in every block. 
Grade of occupancy in the business center is of 
average class, devoted to ordinary mercantile 
ursuits on ground floors, with offices, dwellings, 
odges and other light occupancies above. Many 
multiple occupancies are formed by the number 
of unprotectéd interior openings. Care and 
cleanliness of premises is not kept up to proper 
standard, except in few instances. Hazardous 
features are not covered by city ordinances, 
and as a rule are installed without proper pre- 
caution. There is practically no interior pro- 
tection of consequence, and public protection, 
both in water pressure and fire fighting ap- 
paratus, is very inefficient. The fire depart- 
ment is under capable leadership, and is well 
organized, but very weak in apparatus and num- 
ber of men. 


Oklahoma City’s Building Code 


Oklahoma City has adopted a new 
building code that will cause it to be- 
come one of the safest cities in the 
country so far as conflagrations are 
concerned, if the regulations are en- 
forced. All new cities undergo recon- 
struction in a few years, and the proc- 
ess in Oklahoma City is now under 
way. The new code not only restricts 
the kind of material so to be used, but 
limits the size of buildings in propor- 
tion to the ground area. In buildings 
of a certain size fire walls must be con- 
structed to protect adjoining buildings. 
The new code is peculiar in that- it ap- 
plies to dwellings. 

It is said that 90 per cent of the new 
buildings in the city are of concrete 
construction. 


Don’t Want Water Shut Off 

The Beloit (Wis.) Water Company 
has petitioned the Wisconsin railway 
commission for permission to shut off 
the water supply of that city because 
its bills have not been paid for six 
months. The Beloit local agents met 
last week and passed a resolution ask- 
ing the commission to refuse the re- 
quest, as the water company has other 
means of collecting its bill. 


Issues Initial Report 

The Wisconsin Fire Prevention As- 
sociation has issued its first bulletin 
showing defects in the Bland, Mueller 
Auto Company garage, 321 Fourth 
street, Milwaukee. Superintendent 
Curtin of the fire insurance patrol, 
notifies the association that the defects 
were remedied after inspection. The 
second risk is at 206-8 Scott street, 
Wausau, Wis. The owner has noti- 
fied the tenants and says that immedi- 
ate steps will be taken to get the build- 
ings in good condition. 





To Install Automobile Engine 


The city of Vincennes is spending 
about $25,000 in improving its fire de- 
partment. Hose house No. 1 is being 
rebuilt, and a Webb automobile fire en- 
gine, made in Vincennes, will be in- 
stalled. The old equipment from house 
No. 1 will be sent to No. 4. 


“FIRE PROTECTION NOTES 


The Baldwin telephone fire alarm system has 
been installed at Delavan, Wis. 


The new water system at Shirley will be 
completed by the New Year. It was the re- 
sult of large losses by consecutive fires. 

As a result of the recent investigation at the 
Racine county insane asylum at Racine, Wis., 
which disclosed the fact that the institution was 


tection system will be installed at a cost of 
$10,000. 


The Schuette Brothers Company at Manitowoc, 
Wis., will reduce its insurance rates 40 percent 
by the installation of a new fire protection sys- 
tem, The company is now erecting a seventy- 
five foot steel tower and water tank to feed a 
complete sprinkler system that will be installed 
at once. 


Mayor Sawyer of Akron has stirred up some 
trouble by dismissing from the fire department 
Assistant Chief_ Frank Rice, Chief ngineer 
Frank Loomis, Captain John Cummins and Engi- 
neer James Dunn. Assistant Chief Rice is said 
to be at the head of a faction which was an- 
tagonistic to Chief Mertz. 


The new pump at Decatur, IIl., was tested 
last week and found satisfactory. The fire 
department kept sixteen streams running for 
an hour. The conflagration last fall showed the 
inadequacy of the pressure at Decatur, so the 
old pumps were supplemented by this new one 
having a capacity of 8,000,000 gallons a day. 


It is said that the promoters of the Cleve- 
land Belt Line railroad have made plans to place 
the western terminus at Lorain and to make a 
big manufacturing district west of Cleveland. 


which locate there outside of the fire protection 
area of the city and necessitate high rates or 


Should this be done it will place the factories | 


_ The Indiana Railroad Commission has issued a 
circular letter to all telegraph and telephone 
companies of the state warning them of the 
dangers of crossed wires, both to life and 
property, not only to trainmen on steam and 
electric cars, but to persons who have telephones 
in their homes, especially in rural districts and 
small towns. 





Changes in the Field 











(CONTINUED FROM PAGE 2) 
ceeding S. P. Mosher, whose local 
agency at Tulsa, Mosher & Holt, re- 
quires all his time. Assistant Manager 
| J. P. Singleton of the Niagara and Mr. 
| Smith go to Oklahoma this week. Mr. 
| Smith was formerly connected with the 
Butte, Mont., board. 








Edd G. Doerfier 
Edd G. Doerfler, formerly assistant 
secretary of the Acme Fire of Iowa, a 





Indianapolis T. M. Goodloe, Pres. 


ALL KINDS OF FIRE PREVENT 


LOOK WHO'S HERE!!! 
THE FIRE PROTECTION CO. 


M. DeF. Sample, Sec’ y-Treas. 


Detroit 


ION AND PROTECTION DEVICES 


Goods sold f. o. b. cars or installed subject to approval. 





The demand for good rods is growi 


4i11 E. Eighth 


LIGHTNING RODS 


ng everyday. Every farming com- 


munity is aroused over the immense lightning loss, and 
good conductors are 


PROVEN SAFEGUARDS 


Insurance men can make good money selling our goods. Get our literature and prices. 


E. A. FOY & CoO., 


St., Cincinnati 





Manufacturers 


OBENCHAIN & BOYER 


LOGANSPORT, IND. 


Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 





unhesitatingly state that: 


ling gasolene; 


or adjoining the building.” 


S.FBOWSER 
& CO., INC. 


FT. WAYNE, 
IND. 





The Mutual Board of Underwriters, in session at 
Redfield, S. D., have examined the Bowser 011 Tank, and 


"It te the best device for 


handling kerosene and gasolene that we have yet examined, 


the O11] Tank for kerosene being kept in the bullding, and 


we hereby recommend the outside Underground Tank for hand- 
and we oppose the use of all gravity 


pressure tanks, or the keeping or storing of gasolene within 


Merchants’ Mutual Ine. Aeesn. 
Commercial Mutual Fire Assn, 
State Mutual Pire Asso. 
Retail Merchants’ Fire Ine. 
S. D. Mutual Fire Asen. 


Druggists’ Mutual Fire Aesn, 
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son of Secretary G. A. Doerfler of the 
company, who recently went to the 
home office of the Washington Fire of 
Seattle, has been appointed California 
special for the Washington with head- 
quarters at San Francisco. 





Harry M. Minnick 
Harry M. Minnick, special agent of 
the Des Moines Fire, has been made 


superintendent of agents for the entire 
field. 





Chester B. Smith 
Chester B. Smith, one of the veteran 
special agents of the Capital of Des 
Moines, goes with the Century as field 
man in southwest Iowa. 





Guy Mackintosh 


Guy Mackintosh, for four years special agent 
of the German American in the mountain field, 
has been made state agent, with supervision over 
Colorado (except Denver), New Mexico and 
Wyoming. <A. L. Jessop, secretary of the Im- 
perial Fire of Denver, who has been state agent, 
retains Denver. 





Zz. W. Clark 
H. W. Clark has been made state agent for 
Washington and Idaho by the Atlas of Des 
Moines. His headquarters will be at Seattle. 
He has been examiner of claims with the com- 
pany and was compact manager at St. Paul in 
old days when the compact made rates. 


IRREGULARITIES OF PHENIX 
(CONTINUED FROM FAGE 1) 
fraternal assistance and pledge him 
their support. Some have written their 
field men requesting them to assist in 
restoring confidence, and a few sent a 
circular letter to agents instructing 
them not to interfere with the business 
of the Phenix in any way. There is a 
friendly sentiment everywhere in be- 

half of the Phenix. 





Disclosures Were Startling 

The startling disclosures made by 
the New York department as to the 
Phenix of Brooklyn this week, showing 
wrongdoing by President Geo. P. Shel- 
don and a reduction of $500,000 to $1,- 
000,000 from the funds, followed by the 
election of E. W. T. Gray, auditor of 
the Continental, to succeed him and 
the appointment of President Henry 
Evans of the Continental as chairman 
of the board of directors: of the Phenix, 
came as a thunderclap from a clear 


sky. 

The prominence of the Phenix and 
President Sheldon made the revelations 
the more sensational. Even the facts 
as brought out in the statement of Su- 
perintendent Hotchkiss of New York 
were enough to take the breath of fire 
insurance men, but the injection of the 
Continental forces into the sanctum of 
the Phenix was another hair-raiser. 

Evans as the Moses 

Henry Evans has no superior today 
as an underwriter or a financial genius 
in insurance affairs. His own com- 
pany is evidence of his brilliancy. That 
he has taken hold of the Phenix and 
will give it the benefit of his general- 
ship, experience and foresight, together 
with the financial backing he can sum- 
mon to his aid, means the rehabilitation 
of the Phenix on stronger and better 
lines. He is a veritable Moses and will 
do more than any other factor to in- 
spire confidence. The vitalizing influ- 
ence of President Evans can not help 
but clear out the Phenix. 

In the opinion of this paper its agents 
or policyholders have nothing to fear. 
Puture of the Phenix 

President Evans has his hands full 
with problems of immediate interest 
and has yet, perhaps, given but little 
thought to the future of the company 
and its chief men. However, he de- 
posed General Agent H. C. Stockdell of 
the southern department at Atlanta, 
Tuesday, and ordered Charles F. Hard, 
president of the American Home Fire 
of Greenville, N. C., to take possession 
of the southern office. As Mr. Stock- 
dell is. promoting a new company, it 
was perhaps felt he might try to swing 
the Phenix plant to it. Mr. Hard was 
formerly adjuster for the Continental 
in the south. 





Vice-President Kline, in charge of 
the western department of the Con- 
tinental, is in New York having been 
summoned to counsel with his chief on 
the issues arising. 

The Continental is the most prom- 
inent nonunion company and the Phe- 
nix is one of the union _ stalwarts. 
Eugene Harbeck, late western general 
agent of the Phenix, was president of 
the Western Union, and J. H. Lenehan, 
the present general agent, is now at the 
head of the Western Union. With its 
extensive plant in the west, one of the 
best, firmly imbedded in union soil, it is 
difficult to see how it can change its 
cloth without fearful sacrifice. In fact, 
the best minds of the business are con- 
fident it will continue as a union com- 
pany, but Continental ideas will be in- 
jected into it and its expense ratio will 
be reduced. President Evans will de- 
mand loyal men who are in sympathy 
with his policy. 

Extensive Probing Is Predicted 

Company officials fear very much the 
effect of the Phenix revelations. Fire 
insurance has been free from scandal. 
While there has been now and then 
evidence of fraud in some of the smaller 
companies, yet insurance men in such 
cases usually were cognizant of what 
was going on or at least had a concep- 
tion of part of it. The bigger companies 
have not been under suspicion. It is 
stated from the east that the New York 
department will probe other companies 
to see whether they are all right. As 
the insurance commissioners are meet- 
ing in New York this week there will 
probably be a tendency on part of most 
of them to investigate their home fire 
companies. Superintendent Hotchkiss 
of the New York department asked a 
number of commissioners ‘to confer 
with him as to joint or uniform action 
concerning the Phenix. 

Conclusions of the Department 


The conclusions of the New York 
department are: 

In 1893 the books of this company show that 
its then directors passed a resolution permitting 
the president to pledge its securities for loans 
to the company. Other facts developed by the 
examination might be stated to demonstrate that 
the Phenix Insurance Company in its financial 
operations was really George P. Sheldon and that 
the directors of the company have seemingly 
never objected to his operations or properly ex- 
ercised their functions in this respect. 

Reports Called False 
_ Discoveries thus far made warrant the follow- 
ing statements: 

1. That each of the annual representations 
made to the New York insurance department 
during at least the last ten years, and ge 
for a longer period, is false in more than one 
particular. 

2. That assets of the company which Presi- 
dent Sheldon did not wish to report because of 
their questionable value, in particular certain 
assets which he originally sold to the company, 
have, year by year, at annual statement time— 
that is Dec. 31—passed through what is desig- 
nated by one of the directors as “wash sales,” 
with the result that instead of such securities 
being reported as assets, other securities of ap- 
proximately the same value as the questionable 
securities have appeared therein, 

8. That, acting under the authority of the 
resolution above mentioned, President Sheldon 
has for four years maintained in at least one 
brokerage house a speculative margin account 
in the name of the company, using the assets 
of the company as collateral to his operations 
in such account. 

Company’s Funds Used 

4. That drafts on such brokerage account 
drawn by him, as president, have been con- 
verted to his own personal use, the aggregate 
of such drafts being a considerable amount. 

5. That section 16 of the insurance law has 
been violated by reason of the fact that loans 
have ben made by this company, since the 
amendatory act of 1906, to both President Shel- 
don and Secretary Koster. The aggregate of 
such loans to President Sheldon duri this 
period is upward of $136,000 and to Mr. Koster 

7,500. 
6. President Sheldon has also for some years 
overdrawn his salary account and the same is 
now paid to Oct. 1, 1910. 

7. While the investigation of some of Mr. 
Sheldon’s operations is by no means completed, 
developments thus far reveal conditions which, 
in the judgment of the department, should put 
the financial institutions and brokerage houses 
with which he operated under inquiry, and may 
make it possible for the company to recoup some 
of its losses through such operations. 

Policyholders Deemed Safe 

Until the examination is complete it will be 
impossible for the de ent to state definitely 
whether the capital of the company is impaired. 
It can say, however, that thus far no evidence 

either that its securities are not intact, though 
some were not in the company’s vaults at the 
time the examination began, or that its assets 
have been so depleted that the public which holds 





its policies need be much concerned as to the 
same. 

The annual statement of Dec. 81 last indicated 
that this company a paid-in capital of 
$1,500,000 and about $1,000,000 surplus, or a 
surplus to policyholders of about $2,500,000. 
From information now in hand the department 
believes that a charge-off of $1,000,000 will be 
sufficient to balance the losses due to the transac- 
tions and operations above outlined. If so, there 
will still be, on the basis of the annual state- 
ment of Dec. 31 last, a surplus to policyholders 
of $1,500,000. 

Surplus Is Estimated 


The quarterly statement of Sept. 30, 1909, 
showed a claimed increase in surplus durin 
the first nine months of the present year 0 
approximately $500,000, and if such statement is 
found to be correct on verification the surplus 
to policyholders on the above basis would be 
$2,000,000. 

To the foregoing statement was appended the 
following: 

“The department believes that the above state- 
ment does not by any means include all of the 
improper transactions, and worse, with which 
the president of this company is chargeable.” 


President Sheldon Very Tl 

President Sheldon is seriously ill at 
his home in Greenwich, Conn., from 
ptomaine poisoning, and may not re- 
cover. He has not been told of the 
revelations. Mr. Sheldon was an attor- 
ney when the Phenix became impaired 
some twenty-five years ago. He had 
much to do with its reorganization and 
displayed signal ability in that import- 
ant work. He became president in 1888. 
The Phenix lost some $3,000,000 in the 
San Francisco fire and President Shel- 
don was again called on to finance the 
company. There was $500,000 new stock 
issued and sold at $300 a share. 

Mr. Sheldon served as president of 
the National Board and is now chair- 
man of the laws and legislation commit- 
tee. He is 62 years of age. 

Personality of Mr. Sheldon 

While Mr. Sheldon has not been re- 
garded as an experienced or high-grade 
underwriter, he was influential in the 
community of companies. He is a large, 
athletic, jolly man, one who attracted 
and commanded attention. He is fond 
of golf and the sport received much of 
his attention in season. 

The directors of the Phenix placed 
all confidence in him and gave him free 
rein. His forceful personality was felt 
at the home and department office and 
in the field. 

The Phenix as a Company 

The Phenix started in 1853, and is a 
popular agency company. It is a liberal 
writer and has about it the best talent 
available. It has paid 10 percent on its 
capital for many years and for two 
years paid 20 percent. 

In the west it does a large farm as 
well as a big recording business. Gen- 
eral Agent Lenehan is president of the 
Western Union, widely known in the 
field, able and well-liked. Assistant 
General Agent Street is one of the most 
competent underwriters and office or- 
ganizers in the west. Its western or- 
ganization—office, field and local agency 
staff—is second to none. 

Its Last Financial Statement 

The last annual statement shows cap- 
ital $1,500,000, assets $9,565,943, reserve 
$6,180,198, net surplus $1,010,453, pre- 
miums $7,358,986, total income $7.691,- 
431, losses $4,584,042, total disburse- 
ments $7,840,765. Its average loss ra- 
tio, including the San Francisco disas- 
ter, for ten years is 60.3 percent, ex- 
pense ratio 39.1 percent. 

Superintendent Hotchkiss’ Activities 

Superintendent Hotchkiss has given 
most of his attention so far to the life 
companies and recently forced the 
American Credit Indemnity to reduce 
its capital by $750,000 to wipe out an 
impairment and brought out a number 
of features in that company’s opera- 
tions that had not been made public. 

When Governor Hughes of New 
York tried to remove Otto Kelsey as 
superintendent of insurance the legis- 
lature rejected his removal after two 
bitter fights. President Sheldon of the 
Phenix acted as the spokesman for a 
number of New York fire companies, 
requesting that Kelsey be not dis- 
turbed. It is thought that Governor 
Hughes is anxious to make good in the 
operation of the state insurance de- 





partment and Superintendent Hotchkiss 
has been unusually active. 

Among the disclosures brought out in 
the investigation was the fact that the 
Phenix had not been examined in about 
twenty-two years and that President 
Sheldon has been in the habit of mak- 
ing loans to insurance department of- 
ficials of New York. For instance, 
when James F. Pierce was superinten- 
dent, Mr. Sheldon made loans to him 
amounting to $39,000. Chief Examiner 
Isaac Vanderpoel received loans of 
$100,000. First Deputy R. H. Hunter 
was loaned $60,041. Third Deputy W. 
H. Buckley received loans from the 
Phenix aggregating $61,000. Under the 
law the New York department is re- 
quired to examine life companies at 
least once in three years, but there is 
no requirement as to fire companies. 
Superintendent Hotchkiss now advo- 
cates an increase in the examining 
force so that all companies other than 
life can be examined at least once every 
five years. 

Directors Are Excoriated 

Superintendent Hotchkiss scores the 
directors of the Phenix for allowing 
President Sheldon so much rope and 
he declares they are equally responsible 
to the public for his acts. He does not 
mince words in charging the directors 
with great laxity. Secretary Chas. F. 
Koster has resigned as director, the de- 
partment having charged that he has 
received loans from the company the 
same as President Sheldon. Mr. Koster 
is a very popular man and has had 
much to do with the underwriting. It 
is not thought that Vice-President Geo. 
Ingraham had any knowledge of what 
was going on. Whether Secretary Kos- 
ter was aware of the statements of the 
company being doctored as is charged 
by the department has not yet been 
made public. 

Grand Jury Making Investigation 

The district attorney’s office in New 
York has begun an investigation of the 
Phenix’s irregularities and the matter 
has been referred to the grand jury. 
E. H. Carter of the brokerage firm 
with which Superintendent Hotchkiss 
charges that President Sheldon main- 
tained a speculative margin account in 
the name of the company for which he 
used the company’s assets and con- 
verted drafts on this account to his own 
use was one of the witnesses. Secre- 
tary Koster was another witness and 
some of the employees of the Chatham 
National Bank, which handled some of 
Mr. Sheldon’s financial transactions, 
were called in before the grand jury. 

Naturally the business of the Phenix 
will be somewhat affected, but General 
Agent Lenahan and his men in the 
western department are making a he- 
roic effort to restore confidence. No 
one in the department was aware of 
what was coming until late Monday 
night. Beginning Tuesday morning 
telegrams were sent to the field men 
and chief agents, assuring them that 
there was no danger and that the com- 
pany would be placed upon solid 
foundations. The field men were dis- 
patched to the important points and a 
circular letter was sent out to the 
agents. General Agent Lenahan re 
ceived many assurances of support from 
fellow managers. Agents of the com- 
pany have notified Mr. Lenehan of 
their loyalty. The Michigan field men, 
through State Agent M. H. N. Ray- 
mond of the Royal Exchange, wired Mr. 
Lenehan of their cooperation. The 
telegram ended with “Keep a stiff up- 
per lip and draw on us.” f 

At the Ohio Field Club meeting at 
Columbus this week W. H. Clemons, 
state agent, presided. A number of 
prominent field men on the floor ex- 
pressed the hope that all would do 
everything in their power to uphold the 
Phenix. 





Establishing Agencies 


The United Insurance Company of 
Chicago, in its company paper for Oc- 
tober, gives the number of agencies It 
has established in Illinois as 152, Kan- 
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sas 119 and Wisconsin 95. These are 
all persons who have purchased stock 
in the company. 





Will Go Into Expense Feature 


The Illinois Fire Insurance Commis- 
sion will probably hold its next open 
meeting in January in Chicago. It will 
then investigate the commission and 
expense features and the broker element 
in Chicago. 





To Erect Western Office Building 


The Security, of New Haven, has 
purchased a lot bounded by Peach and 
Wyman streets and the River drive, ad- 
joining the Carnegie Library site at 
Rockford, Ill., with the intention of 
erecting, in the near future, a fire- 
proof office building to house its west- 
ern department. 





Hartford of the West 

Crawfordsville, Ind., is getting to be quite an 
insurance center. The Central States Life, a 
legal reserve stock pany, the C wealth 
Life, stipulated premium, and the Tribe of Ben 
Hur furnish the varieties in life insurance. The 
Indiana & Ohio Live Stock, the pioneer com- 
pany in that line, was the first to put Crawfords- 
ville on the insurance map. 








MISCELLANEOUS NOTES 


The executive committee of the Texas fire in- 
surance men have had a conference with the 
state rating board regarding the handling of 
nonrated business after the state rate law goes 
into effect Jan. 1. It being impossible to rate 
all this business at once, it was decided to permit 
renewal at present rates. : 

Insurance Commissioner Kozier of Oregon is 
being criticised for alleged lax methods in the 
administration of his office, and the attention of 
Governor Benson has been called to the matter. 
The governor now has the question under con- 
sideration. Chief complaint against the commis- 
sioner is caused by the fact that since taking 
office he has accepted 26 bonds for $25,000 each 
of the Union Guaranty Company of Portland, 
when that company, according to its statement of 
1908, has but $570.60 surplus and $100,000 
capitalization. 





West Virginia Agency Appointments 

Hawkeye—E. C. Jones, Charleston. 

Home, N. Y.—Fred Daniel, Beckley; S. E. 
Harman, New Martinsville. 

Home, W. Va.—J. T. Porterfield, Charles 
Town; G. R. Davis, Keyser; R. McV. Drane, 
Piedmont. 

Lon. & Lan.—F. E. Nichols, Fairmont. 

Milw. Mech.—M. B. Newlon, Clarksburg. 

Natl. Union—Eli Pitchford and G. D. Bryan, 
St. Albans; H. V. Wyckoff aud C. E. Gocke, 

ohnson, Ronceverte. 

Hughes, New Martinsville, 
Norfolk—H. G, Marcum, Ceredo; T. W. Fink 
Wheeling; W. R. Dayton, New Martinsville. 

N. B. & M.—O. L. Swats and M. A. Boland, 
Hinton; Wesley Wilkes, Beckley; W. B. John- 
son, Logan. 

Nor. Union—S. E. Harman, New Martinsville. 

Orient—S. G. Moyer, Elkins. 

Pennsylvania—Willie and Ernest Noble, West 

nion; S. E. Harman, New Martinsville. 

Peter Cooper—H. H. Waugh, Huntington. 

Phenix . H. Edwards, Ravenswood. 

Phoenix, Ct.—H. C. Cummings, Elkins. 

Pruss. Natl.—P. W. Boggess, Hinton. 

ueen—J. F. Nydegger, Elkins. 

oyal Exch.—C. R. Hayes, Morgantown. 
arc. W. Ferrell and Claud Grimmett, 
inton. 

Spring Garden—M. B. Newlin, Cota, 

Springfield—Willie and Ernest Noble, West 


nion; b arman, New Martinsville; 
Charles P. Iehle, Kenova. 
un, Eng.—F. G. Chapman, Chester. 


2 Harman, New Martinsville. 
Union—H,. E. Pople, Fairmont. 

Western, Ont.—P. B. Nohilly, Wheeling. 

Western—H. E. Pople, Fairmont. 

Wmsburgh City—M. R. Mathews, Charleston; 
A. F. McCue, West Union. 





Ohio Agency Appointments 
Ger. Amer., N. Y.—Allen Zug, Lima; Geo. 
A. Shauseil, Waverly. 
er. All.—Geo. A. Schauseil, Waverly. 
Milw. Mech.—Seitz & Burroughs, New 
Richmond. 
Natl. Union—K. E. Randall, Spring Valley; 
C. M. yonss: Dunkirk. 

- W. Natl—C. E. Marsh, Delphos; Mrs. 
Bessie Sqymene, Lima; Joseph Kindly, Delphos; 
A. W. ughlin, Barnesville; Bale & Main, 
Delaware; Schwartz & Reed, Findlay. 

orw. Union—Chas. M. Uhl, Greenfield. 

N. B. & M., N. Y.—Ziegenfelder & O’Brien, 
Springfield; Pettit & Wood, Dayton. 

ennsylvania—LeRoy Reid, Chillicothe; F. P. 
Bay, Marietta. 

henix—J. W. Gould, Andover; Eli Surckland, 

ttsville. 
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Royal—Michael J. Zmujdzinowiecz, Cleveland. 

Royal Exch.—E. E. orkman, Bellaire. 

Springfield—C. M. Uhl, Greenfield. 

— Garden—M. A. Costello, Defiance; C. 
reenamyer, Leetonia. 

—C. I. Waddle, Brilliant; R. R. 


Woods, Wooster. 
St. Paul—Allen Zug, Lima. 
Standard, N. J.—J. C. Bloomfield, Akron. 
Western, Ont.—Thos J. Edwards, Lima. 


POINTERS 


FOR LOCAL AGENTS. 


Question—A insures his property, 
$600 on his dwelling and $200 on his 
household furniture. There is a mort- 
gage of $400 on the real property held 
by B. After the policy has been in 
force for one year A gives a chattel 
mortgage on his furniture to C. Does 
this act on the part of the assured ren- 
der the entire policy null and void? It 
seems to me that in case of a loss either 
partial or total that the company would 
be liable to the amount of the first 
mortgage. There was a loss payable 
— on the policy making it payable 
to Bb. 

Answer—The policy would most cer- 
tainly be void. The fact that a mort- 
gage on real estate is consented to by 
the company does not affect the lines 
in the policy regarding a chattel mort- 
gage. A stronger case could hardly be 
found to show the need of the pro- 
visions against chattel mortgages. 
Those provisions are intended to pre- 
vent moral hazard. Here is a man with 
both dwelling and furniture encum- 
bered, and in a position where he might 
be tempted to burn his property. Of 
course the question does not depend on 
these considerations, but on the simple 
fact that the policy condition has been 
violated. 
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Question—Will you please give in 
your “Pointers for Local Agents” rule 
for ascertaining number of tons of hay 
in mow both at time hay is first placed 
therein and_after hay has settled? 

Answer—The ordinary adjuster’s rule 
is to find the number of cubic feet and 
divide by 424 for old and settled hay 
and by 512 for hay just put in. The 
same rule applies to stacks. 

Alfalfa is said to be twice as heavy 
as ordinary hay, and therefore to meas- 
ure alfalfa divide by one-half these 
numbers. 


od 


Question—John and Mary Smith 
jointly own a piece of land in Ohio on 
which a dwelling is located; they legal- 
ly adopt two children, after which time 
John Smith dies, making no disposition 
of his share of the property. Mary 
Smith afterward marries George Jones. 
In whose name should insurance on 
dwelling be written? 

Answer—The insuring clause should 
name Mary Smith-Jones and the two 
children, with the clause in the same 
space, “as their interests may appear.” 
This is on the assumption that legally 
adopted children inherit the same as 
the legitimate offspring of the decedent, 





which we understand to be the law in 
Ohio. The determination of the re- 
spective interests is a matter for a law- 
yer, but it need not be undertaken un- 
til a loss occurs. George Jones takes 
no interest in his wife’s property un- 
der the Ohio law, and should not be 
named in the policy. 

In case of loss a guardian would 
probably be necessary to receipt for 
the children’s share of the insurance. 
(Supplementing “Pointers” book, p. 121.) 


Question—A has insurance on his 
automobile in his own barn under a 
floater policy covering anywhere. The 
other day he had two new tires for his 
machine at a garage which burned, his 
machine being at his own barn, the tires 
being at the garage for retiring. He 
asks payment for these tires. Is the 
company liable? 

Answer—The right to recover de- 
pends of course on the language of the 
form. Most of the stock company pol- 
icies cover the automobile and equip- 
ment anywhere in the United States 
and Canada. One automobile agent 
who was consulted on this question 
doubted whether a spare tire or other 
spare part comes under the head of 
equipment. His idea is that equipment 
means speedometers, lamps, cushions 
and so forth. The general opinion, 
however, seems to be that equipment 
includes everything that is used on the 
car whether it happens to be attached 
to it or not and that a tire that had been 
taken off for repairs would undoubtedly 
be covered. The equipment as well as 
the automobile itself is covered wher- 
ever it may be and in the case you st&te 
we believe the owner can recover for 
the tires that were destroyed. 

The foregoing applies only to floater 
policies. There is a limited policy 
issued which only covers the automo- 
bile and its equipment in a specified 
place. Of course there could be no 
doubt of such a policy and the tires 
would not be covered in such a case. 


Question—Is it necessary in the form 
of an insurance policy to give the lot 
and block numbers of the property in- 
sured and the name or number of the 
addition to the city, or is this informa- 
tion only necessary in the real estate 
conveyance? Will the street and num- 
ber be sufficient in describing location 
of property insured? 

What would you do if the house 
should have a wrong number and you 
didn’t give the lot and block number? 

Answer—It is not necessary to give 
the lot and block number, but of course 
if you know it it would be well to put it 
in the description. The important thing 
is to identify the property so that there 
can be no doubt of what is intended to 
be insured. Any description that will 
make this clear is acceptable. 

If the wrong number is given it 
would make a difference how the mis- 
take occurred. If the house was wrong- 
ly numbered, but was known by the 
number used, the house would be cov- 
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ered. If there was a mere clerical mis- 
take in writing the policy the assured 
could have the policy corrected by a 
court of equity, but if the loss was hon- 
est a company would not put him to 
that trouble. If, however, the assured 
made the mistake and gave the agent 
the wrong number, and the agent had 
no other knowledge of which house or 
building was intended, the insurance 
would not be good. 


Question—You recently state, “When 
the Illinois National went into the 
hands of a receiver that automatically 
canceled all its policies. All the claim 
the assured has on the receiver is the 
return premium, unless there was a loss 
prior to the receivership. Any loss un- 
der an Illinois National policy after the 
receiver was appointed would be thrown 
out of court were a claim made.” Will 
you please give your authority for this 
statement? 

Answer—The court decisions holding 
that policies are automatically canceled 
by the appointment of a receiver for an 
insurance company are as _ follows: 
Doane vs. Millville Mut. M. & F. Ins. 
Co. (N. J. Ch. C.) 11 Atlantic Reporter, 
739; Reliance Lumber Co. vs. Brown 
(Indiana) 30 N. E. Rep. 625; Fogg et al 
vs. Sup. Lodge (Mass.) 33 N. E. Rep. 
692; In re Coml. Ins Co. (R. I.) 36 At- 
lantic Rep. 930. 

In the Traders failure, when the re- 
ceiver was appointed the court entered 
a decree cancelling all policies from 
that date. There was some doubt 
among the attorneys at the time as to 
whether the court could instantaneously 
cancel the policies written in other 
states by such an order. The authori- 
ties cited, however, do not rely on a 
court order, but on the mere fact that 
the company was placed in the hands 
of a receiver. 


Question—John Doe owns a building 
covered by insurance. During the term 
of the policy, assured dies, leaving a 
life estate in the building to his second 
wife, Mary Doe. There are no children 
by the second wife, but there are chil- 
dren by the first wife, who are to have 
the building after the death of the sec- 
ond wife. Is any endorsement neces- 
sary to this policy to protect the life 
estate of Mary Doe? 

Answer—The policy is good for the 
heirs of John Doe without endorse- 
ment. When the partition of the estate 
is made endorsement becomes neces- 
sary. The endorsement should show 
Mary Doe as holder of life interest only 
with loss clause payable to the holders 
of the reversionary interest. 
(Supplementing “Pointers” book, p. 123.) 
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FORT DEARBORN BUILDING 1% MONROE STREET 


NORTHERN INSURANCE CO. 
OF NEW YORK .uivert™, Steet 


N E Ww YOR EK 
FINANCIAL STATEMENT, JANUARY Ist, 1909 
Capital, $350,000.00 Assets, $1,041,638.91 Surplus to Policyholders $510,670.22 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


Atlas Insurance Company of Des Moines, la. 


BEetabiliewhed in 180902 


FIRE TORNADO AND AUTOMOBILE INSURANCE 


A conservative company, but a liberal writer with the right 
kind of agencies. 

Childs, Young & Wood, General Agents for Cook county, 152 La Salle 
St., Chicago, Ill. 

W. L. Nelson & Co., General Agents for Arkansas, Tennessee, Louisiara 
and Mississippi, Memphis, Tennessee. 

For agencies in all other territory, address the Home Office 


WILLIAM WILKINSON, President. 











Est. 1892 








T. H. NELSON, Secretary. 





INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 
J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, ist Vice-Pres. E. R. DANNELS, Sec’y 


M. F. GRIM, General Agent, (re. *Gciustus Onto Michigan, 83 North High 


MONTGOMERY & FUNKHOUSER, Gen. Agts. isccuus irr ithiecss bia 





The Empire City Fire Insurance Company 
New York 


Surplus, $196,560 


ACENTS WANTED IN OHIO 


Capital, $200,000 Assets, $725,882 


Special Agent 


F. F. MURRAY 
F. Assistant 


W. WEISENBERCER ee oo 





Commercial-Tribune Building .. .. Cincinnati, Ohio 





A e 56th ANNUAL STATEMENT 
Capital - - - - $ 500,000.0 
Assets (to protect policyholders) - : 


3,063,437. 
Net Surplus to policyholders - 1,286,779. 
Net surplus to stockholders - - 786,779.1 


JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit. 
N. T. JULIAN, General Agent, Ohio and West Virginia, Columbus. 
GUS M. WISE, Special Agent, Indiana and Keatucky, Indianapolis. 
P. P. WIPPELL, State Agent, illinois and Wisconsin, 159 La Salle Street, Chicago. 
RAYNOLDS BARNUM, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
B. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


W. IRVING OSBORNE, President 


0 
6 
4 
of WatartowecT.B! 4 
W. H. STEVENS, President 





JAMES A. PATTEN, Vice-President OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 











UNION LIFE INSURANCE CO. 


OF CHICACO 


FIFTH FLOOR CHICAGO SAVINCS BANK BUILDING 


S. W. Corner State and Madison Streets 


Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 





HOME OFFICE 














iZi La @G@alie Street, CHICAGO 


WANTED— 


District AGENTS AND AGENTs IN OHIO 


TO SELL 
Tue Best Lire INsuRANCE Po .icies OFFERED 


J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, lowa 
THE BEST POLICY IN THE SAFEST COMPANY 











“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


ompany 
CHICAGO, Illinois 


When better Accident and Health policies ca: 
be written, we will write them. 
Good Contracts in Good Territory to Good Mem 
Producers address 
H. G. B. ALEXANDER 
President and General Managua. 


1208 Michigea Ave., Chiesgo, Til. 





STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 


Chicago, Illinois 
MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 
On Madison Street, near La Salle 
One minute from the Insurance Disteiet 


The Patronage of Insurance Men 
Is Solicited. 


TWO OR THREE 


real district managers are wanted 
by the “Little Giant of Pittsburgh” 
for splendid territory in Penn- 
sylvania, New Jersey, Kentucky, 

irginia and West Virginia. We 
want to cover this field THOR- 
OUGHLY and will pay top-notch 
commissions. 


ORDER OF UNITY 
824 Lewis Bidg., Pittsburgh, Pa. 


GERMANIA 


FIRE INSURANCE CoO. 
NEW YORK 








ORGANIZED 1859 


Cash Capital, - -  $1,000,000.00 
Assets, ~ - -  $5,874,016.00 
Net Surplus - ~ $1,509,442.33 
Surplus for Policy Holders $2,509,442.33 


HEAD OFFICE: 
William and Cor. Cedar Streets 


Prominent Chicago Agents 
Members of the Chicago Underwriters Associatior 
RED Ss. JAMES & CO. 

171 La Salle St cet, Chicago 

i ix, Mechanics & Traders 




















| Equitable of egal Insurance Co. of England, and 
| at I > Exclusive Binding Contract with 
, Guaranteed nderwriters. 








GRITCHELL, MILLER, 
WHITNEY & BARBOUR 
136 La Salle Street, Chicago 


wealth. 


HAS. A. NEWTON & CO 
559 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 











Leading gents and Brokers 


a 








ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 
Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 


Fire Adjusters 


FEF CHURCHILL WHITTEMORE CO. 
” SuccessORs TO WALL & WHiTTEMORE 
118-120 North Fourth Street, - - - ST. LOUIS 
mmission allowed non-resident agents 
on insurance on St. Louis properties. 


J UsT WIRE Tang = 


Losses or Emergency Special Work to 


GEORGE C. GILLI, 


MANAGER 
Quincy Adjustment and Service Bureat 
QUINCY, ILLINOIS 


R. B. WARREN, Adjuster 














Fire Insurance Losses 


FOR COMPANIES ONLY 





THE WARREN ADJUSTMENT BUREAU 
WICHITA, KANSAS 
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ITH the influx of so many new 
\W companies, the period of pur- 

chases has arrived, emissaries 
are abroad representing numerous com- 
panies that are in the market to pur- 
chase other companies. As yet the 
companies that are supposed to be 
ready for sale are holding on with slim 
surpluses but grim determination. There 
are two plans presented, one being to 
purchase the stock, the least desirable, 
and the other a reinsurance. 

No company desires to sell out until 
it is forced to. Up to that time it fixes 
a price that is not attractive. Some 
companies expect to make a specialty 
of the absorbing process. 





The growing tendency among the 
younger life companies to put total dis- 
ability provisions in their policy forms 
is something the older institutions must 
not overlook. One of the strong fac- 
tors which prevents men from taking 
life insurance is the fear that they will 
not be able to keep it up. Every pro- 
vision in a policy which reduces the 
chances of the assured’s being com- 
pelled to drop it is reducing the obsta- 
cles in the way of selling it to him. The 
liberal provisions as to loans have done 
much in this direction. Any man can 
be shown now that if he can make the 
first few payments on a policy, the 
company will help him over a “dry 
spell” when he may be temporarily ill, 
out of work or financially embarrassed. 
But the loan provision is no safeguard 
against the loss of his insurance if he 
be totally and permanently disabled. 

The lack of reliable statistics on 
which to base the extra premium for 
this hazard is not sufficient reason for 
not offering total disability provisions. 
The early industrial companies had no 
accurate mortality tables for their class 
of business. They had to charge enough 
to “play safe.” They did so and then 
reduced rates or increased benefits as 
they acquired an experience. 





The marked decrease in lapses is 
cause for rejoicing. The Brown Book 
of Life Insurance Economics shows 
that the lapses of twenty-five old stand- 
ard companies were $162,000,000 less in 
1907 and $205,000,000 less in 1908 than 
those of the same companies were in 
1906. This means vastly less work done 
to no avail, more money available for 
dividends, fewer disappointed people 
with a grudge against life insurance, 
more renewals for agents, and more 
good prospects for additional insurance. 





Imagine staid old New England com- 
Plaining that the life insurance com- 
Panies are draining that part of the 
country of its money. Yet, if figures 
Prepared by Robert Lynn Cox, general 
counsel of the Association of Life In- 
Surance Presidents, are correct~and 


there is no reason to doubt them—New 
England has more ground for such 
complaint than has the west. 
According to the figures of four- 
teen companies examined by Mr. Cox, 
they have in Missouri, Texas, Kansas 
and Colorado business on which the re- 
serves amount to $141,000,000, while 
their investments there amount to 
$175,000,000. In Iowa, Minnesota, the 
Dakotas, Wyoming and Montana, the 
reserves of these companies amount to 
$70,000,000 and their investments to 
$144,000,000. In New England, on the 
other hand, the reserves amount to 
$129,000,000 and investments to only 
$80,000,000. In other words, these com- 





the assets. How far can their money 
be used in efforts to prolong the lives 
of members? If nurses are to be fur- 
nished in large cities, why should the 
same service not be extended to the 
policyholders a hundred miles from the 
city, even though the expense be greater 
than the saving? Why give this service 
to the poor and not to the rich when 
both pay the same rates on similar pol- 
icies? 

It would appear that unless discrimi- 
nation is to be practical this service 
must be extended to all policyholders 
and the premium must be loaded ac- 
cordingly. A logical extension would 
be the requirement that members ac- 











Established 1885 


NORTHWESTERN NATIONAL 


LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 
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Admitted Assets - - 
Total Paid Policyholders = - 
Insurance in Force . ° 
Surplus - -« - 














JANUARY 1, 1909 


$ 5,681,953.23 
7,333,527.25 
23,901,654.00 
203,805.57 

















Desirable Agencies Open to Men of 
Ability and Reliability 





panies, mostly eastern, are collecting 
money in New England and investing it 
west of the Mississippi. 





Many will be found to be in sympathy 
with the views of Dr. J. W. Fisher, 
medical director of the Northwestern 
Mutual, expressing disapproval of the 
“social program” of certain life com- 
panies, which propose issuing medical 
bulletins to their assured and furnish- 
ing free nursing for policyholders who 
are ill and unable to employ nurses. 

It certainly is an open question 
whether life insurance companies should 
enter the service field, and especially is 
this true of mutual companies. In a 
mutual company the policyholders own 








cept the service for the good of the 
company and the other members. This 
would be a working around to a condi- 
tion worse than those of many years 
ago, when companies practically made 
themselves guardians to their mem- 
bers, restricting them in their occupa- 
tion, habits and travel. 

There can be no objection to the 
organization of codperative societies or 
stock companies for furnishing nurses 
or medical attendance if there is a de- 
mand for these, but this does not ap- 
pear to be part of the legitimate field 
of life insurance companies. 





That the tendency is towards a 
greater restriction of individual freedom 








in the interest of the general good can 
not be doubted. The great temperance 
or prohibition wave that has passed 
over the country shows this. Society 
claims the right to deprive individuals 
of the privilege of using intoxicants 
because the abuse of that privilege by 
some causes society to suffer; the state 
has to care for the dependents of those 
who have wasted their substances in 
riotous living. By the same reason may 
the state not compel men to make pro- 
vision for their dependents? Several 
states are considering workingmen’s in- 
surance as a step in this direction. On 
this question Stamina says: 

“Life insurance is not merely a pro- 
tection to the individual family, it is a 
protection to the whole community; it 
is, therefore, a man’s first duty to pro- 
vide an adequate insurance fund for 
his dependents, that they may not be- 
come charges upon society. The time 
may not be far distant when govern- 
ments may regulate this, just as they 
have already regulated certain other 
things which for centuries have been 
deemed matters of private right.” 





The Louisville Courier-Journal has 
told a large amount of truth about life 
insurance agents in the following para- 
graphs: 

“Nowadays the successful agent is 
not the missionary but the man who 
has a nose for prospects as keen as the 
star reporter’s nose for news. He does 
not exhaust his vocabularly and his 
lungs in doing missionary work for in- 
surance in the abstract. He finds out 
who’s who and what’s what in his ter- 
ritory, and whether the man who can 
afford to purchase a policy of a size 
profitable to the solicitor has done so 
already or neglected to do so. The 
really successful solicitor is rarely a 
bore. He is agreeable, well dressed, of 
good address, tactful, diplomatic, re- 
sourceful. 

“The jack-leg agent who writes life 
insurance because he has failed in 
everything else and expects to be sup- 
ported by premiums upon policies on 
the lives of his charitable acquaintances 
is a nuisance. Writing life insurance is 
a work that requires ability, industry, 
integrity, if it is to be made a life 
work.” 





George E. Nicholson, of Kansas 
City, a cement manufacturer, last 
month applied for $1,500,000 life insur- 
ance for the benefit of two companies 
of which he is the head. He already 
carried $1,300,000. Such transactions as 
this show how big business men are 
recognizing the business value of life 
insurance. They also show the oppor- 
tunities opening before live agents who 
know how to present such propositions. 
It is not enough for the agent to be a 
faithful, hard-working solicitor if he 
would get the most out of this busi- 
ness. He must have initiative, must 
think and make plans for other people 
and then induce them to adopt them. 





Some of the state commissioners 


have taken steps to prevent or at least 
“twisting.” 


minimize the practice of 
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“Ts twisting ever justifiable?” is a sub- 
ject frequently discussed by agents. 
State commissioners see the abuse of 
the practice and while some agents are 
conscientious in their counsel, many 
simply find an opportunity to induce a 
policyholder to take a paid-up policy 
or cash it in and procure insurance in 
the company the particular agent repre- 
sents. There is a selfish motive back 
of the transaction. 

Frequently a man drops his old pol- 
icy to his financial disadvantage. He 
is misled by the mercenary agent, who 
does not scruple to misrepresent. 

When a man has paid his premium to 
a reputable and sound company, he has 
created an equity. If the company 
is honestly and ably managed, it will 
discharge its obligations. To most men 
the saving of a dollar or so in dividends 
a year does not cut a big figure, al- 
though with equal indemnity and 
strength the man of reason will select 
at the start the company giving the 
lowest net cost. The policy conditions 
and scope of indemnity of various poli- 
cies differ. Unless a comparison is 
made between policies of exactly the 
same kind and coverage, an injustice is 
likely. 

If a company is known to be crooked, 
very weak, financially frail so that its 
future is uncertain, if it is so extrava- 
gantly managed that the policyholder is 
certain to be worsted, then a wise in- 
surance counsellor will present the 
facts. Where, however, one agent gives 
good advice, ten will deceive solely to 
get the commission on a new policy. 
The public loses confidence by the 
“twisting” practice and its tendency is 
to discredit life insurance and the state- 
ments of agents. 

Regardless of the sincerity of some 
agents and the excellent advice they 
give their clients, the state departments 
see so much evil in “twisting” that they 
would like to see the practice discon- 
tinued. 


BLANK USED IN WISCONSIN 


The following is the blank for an- 
nual statement of dividend apportion- 
ment which the law of Wisconsin re- 
quires must be filled out and mailed to 
each policyholder a month before the 
anniversary of the policy: 

Oe OE: 440 sns Cid td-cokerhens caees 





NN EET percent 
Gain from interest computed at .. per- 
COME wccccccccccccccccccescccccsecece 
Gain from mortality charge computed at 
0 MOTORS cccccce pec scoctuccesccecece 


Gain from expense charge............... 
Gain from all other sources.............. 
Total dividend credit for year........... 
Dividend credit preceding year........... 
Interest credited at .. percent.......... 
Total dividend credit...... 19 
Interest earned in 19.. 

gross .. percent, net .. 
Mertality gain actually 

Ws, 20 reent. 

A copy of the annual statement, and gain and 
loss exhibit as filed with the commissioner of 
insurance will be furnished upon application. 


Course of Insurance 
Education 
Department for Fur- 


nishing Prospects 
New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 


by ‘ company, 
percent. 
experienced in 
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USES OF CARD INDEXES 
HOW TO KEEP INFORMATION 
AVAILABLE FOR USE 





Advantages of Cards Over Books For 
Listing Prospects, Dates for In- 
terviews and the Like 





The following is the prospect card 
for office records used by the Chicago 
agency of the Northwestern Mutual. 
Card No. 1 is used for the first visit. 
On it is such information as can be 
gotten from directories or general 
sources of information. It is the card 
handed to the agent for his first trip. 
These cards are filed according to 
streets. 

Card No. 2 is a more complete rec- 
ord, the data being collected on the first 
or subsequent calls. It is filled out and 
returned to the office. A record of it 
is kept in the office and the agent keeps 
a record. 

Purnishing New Agents Prospects 
_ Furnishing prospects for new agents 
is a delicate task and a very important 
one. Large city agencies usually as- 
sign the work to an experienced and in- 


telligent woman clerk, it to be looked 
over by the general agent. 

Names are secured from the directory 
and grouped in buildings or streets. 
The data secured is the name of the 
man, his firm or corporation, position, 
kind of business, home address and rat- 
ing, if obtainable. This information is 
properly filled in a card and given to an 
agent. When the agent gets in touch 
with the man, he can secure his age, 
date of birth, whether married, number 
of dependents, other children, etc. This 
additional data is transcribed on an- 
other card for office record and the 
agent copies it on his own card. 

Discretion in Assigning Prospects 

A large city general agency that is 
hiring new men needs to have hun- 
dreds of cards of the first kind in order 
to keep these beginners employed. 
They are also used in case an old agent 
gets in a rut and needs new timber to 
work on. Frequently an experienced 
man loses ground by working on his 
own list of prospects and finds it ad- 
vantageous to go to the office list and 
get cards. 

In distributing the cards, discretion 
must be used. A high salaried, expe- 
rienced business or professional man is 
not assigned to a new agent or one 
lacking in ability to meet that type. 








CARD No. 1 
ST. NO. 
FIRM 
NAME 
HOME ADDRESS 
REMARKS 
AGENT 
BORN 
RATING 
BUSINESS 
CARD No. 2 
ADDRESS 
FIRM 
NAMB 
AGENT 
BUSINESS 
( RATING 
BORN 
MONTH 
DAY 
YEAR 
POSITION 
MARRIED 
DATE CALL 
EVER REJECTED? IF SO, NAME WHAT CO. 
INSURANCE CARRIED 
COMPANY 
AMOUNT 
PLAN 


DATE 


REMARKS 
Fill out and return promptly to general agent. Learn best hour for interview. Use other side 


for extra memo, 





The data secured from the directory or 
biagrophical books of “who’s who” 
usually to be found in every city, is 
sufficient for the first call. 

It is esential that new men be sup- 
plied with material to work on to keep 
them well employed. 


Information Should be Available 


From his first day in the business, 
the agent will accumulate information 
that will be of value to him if preserved 
in some form in which it will be avail- 
able—names of likely prospects, ages, 
birthdays, other insurance, dates when 
other policies will mature, fraternal in- 
surance carried, etc. Most agents have 
no clerks to take care of such matters 
and have to keep their own records. 
They will find that cards are much pref- 
erable to books for this purpose in 
nearly all instances. 

It is not necessary for the beginner 
to make an investment in specially 
printed cards. If he is in or near a city 
he can get, at almost any stationer’s, 
ruled index cards, 3x5 inches, in small 
quantities. If he can not get these con- 
veniently he can get his local printer to 
cut him a few out of bristol board. He 
can make his one card drawer out of a 
cigar box if he does not desire to buy 
one. It is best to have the cards of a 
standard size, like 3x5 inches, so that 
in future when he may buy cards spe- 
cially ruled he will not have to copy the 
old ones but can use old and new to- 
gether. 

Guide Cards and Indexing 


At a stationer’s guide cards can be 
purchased, either alphabetically, nu- 
merical or monthly, or even blank 
guides on which the owner can write 
whatever index he desires. Behind 
these guides, in the drawer or tray, the 
cards bearing information can be ar- 
ranged according to any classification 
the owner desires—alphabetically ac- 
cording to the names of prospects; 
monthly, according to the time he 
wants to call on them; according to lo- 
cation, either by sections of his own 
town or in surrounding towns and 
townships, if he works over a large ter- 
ritory. 

Cards Better Than Books 


One great advantage of cards over 
books is that the system can be changed 
without rewriting all the information. 
On the start an agent is likely to de- 
cide upon an alphabetical arrangement 
of prospects. This may be the best 
then, but when he gets more of them 
he may find an arrangement by dates 
of proposed calls better, and still later 
the geographical arrangement may be 
the best. Change from one system to 
another can be made merely by re-ar- 
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The Northwestern 
Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 


Each year larger than any in the previous 








NSURANCE 


1905 
1906 
1907 
1908 








Commenced Business 1858 


crease in The Northwestern’s new business dur- 
ing the past four years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


*  Itis capable of easy demonstration that The North- 
western is the best Company to insure in. 

See The Northwestern's policy contract with its 
Dividend Options, Paid-up and Endowment Options, 
Options of Settlement and the Premium Lean featare. 

Issues Partnership and Corporation Insurance. 

For farther information or an Agency, address 


MEN will note the significant in- 


Expenses Mortality Interest 
12.15 67 4.73 
11.76 59 4.72 
11.81 58 4.76 
10.76 59 4.84 


H. F. NORRIS, 
Superintendent of Agencies. 
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rangement of the cards and possibly 
procuring a new set of guide cards. 

It is not advisable to go to much ex- 
pense for a system at the start as ex- 
perience is almost sure to suggest im- 
provements over any plan that an agent 
can work out theoretically in advance. 

Indexing General Information 


Agents working away from general 
agency headquarters have to furnish 
themselves much of the information 
they use. Information is of little use 
unless available when wanted, and that 
of a miscellaneous character can be 
kept available only by some sort of in- 
dexing. If the agent keeps files of cer- 
tain insurance periodicals or keeps 
clippings from them on files, the infor- 
mation contained therein will be much 
more readily available if a topical index 
is kept on cards in a tray or drawer. 
Not much time should be used in keep- 
ing this too minutely complete, but 
under general heads like “dividends,” 
“fraternals” and the like an index 
which can be kept up with only a little 
care will make available information 
which would have been lost or would 
take half a day’s search among papers 
to find. 

Where judgment is required in work- 
ing any system is in having it complete 
enough to serve its purpose without be- 
ing so elaborate as to take up more 
than it is worth merely to run the sys- 
tem. A “system fiend” is in constant 
danger of taking time in gathering and 
indexing information that he should 
spend in soliciting, while the man who 
works without system wastes time 
hunting something he might easily have 
had readily available. 


ENOUGH REASON 

“I got the application all right,” said 
the agent as he came into the office. 

“How did you get it?” asked the gen- 
eral agent. 

“I told him what he wanted to know, 
and the other fellow couldn’t,” was the 
answer, and that told the gist of the 
story. 








‘ NAMES 
Though lovingly ’round certain names 
The flowers of memory twine 
The name that looks the best to me 
Is the name on the dotted line. 


It may not be of euphonious sound, 

But it’s music to me, by Heck, 

If the doctor says it’s owner’s all right, 
And it’s good on the end of a check. 


TERM INSURANCE 

The Northwestern Mutual offered a 
prize for the best 200-word argument 
against term insurance. It was won by 
R. H. Calkins of the St. Louis agency. 
He says: 

“Term insurance is undesirable from 
the standpoint of the company, the in- 
sured and the agent. For the company, 
because the history of life insurance in 
America has clearly demonstrated that 
a plan requiring an eventual increase of 
premium will surely result in dissatis- 
faction among members. Furthermore 
the sale of relatively large quantities 
of temporary insurance soon to go off 
the books will disturb the company’s 
Statistical showing. 

“For the insured, because protection 
for his expectancy will cost him more 
money. A prominent American com- 
pany in 1867 insured a man at age 26, 
for $10,000, ordinary life; in 1877 a man 
at 36, and in 1887 another at 46, for the 
Same amount, on the same plan. In 
1908, it appeared that the first man 
had received forty-one years of protec- 
tion for actually less outlay than the 
second man for thirty-one years, or the 
third man for twenty-one years of pro- 
tection of the same amount and kind. 
It is clear that ten years of term in- 
surance would have greatly increased 
the cost of protection to the first man. 

“For the agent, because, yielding to 
the temptation to write ‘easy’ business, 
his moral fibre weakens, and he be- 
comes less of a man, and less of an 
agent—injured morally, and financially. 

t the very best, he must insure his 
man twice, and, failing in this, he is 
recreant to his company, his client, and 
himself.” 








NINETY-DAY LOAN CLAUSE 
WHAT COMPANIES WILL ADOPT 
SAFETY PROVISION 





Comment from Some of Them on 
Proposition Advanced by the 
Presidents’ Association 





During the last two weeks, THE 
WESTERN UNDERWRITER published letters 
from some of the companies as to 
what position they will take on the 
ninety-day notice for application for 
policy loans as recommended by the 
Association of Life Insurance Presi- 
dents. Letters from other companies 
follow: 

Columbia Life & Trust, Ore—Our 
policies provide for loans at any time 
upon demand, and we do not contem- 
plate any change in our practice at the 
present time. Should companies gen- 
erally adopt the ninety-day clause, we 
probably will do so, also. 

Oregon Life—We do not con- 
template any change in our policies in 
regard to loans. We are not contem- 
plating any new feature in our policy 
contracts, 

Security Life, of Chicago.—Prior to 
Jan. 1, 1908, our policies contained the 
terms that a loan could be secured upon 
the anniversary date, or within thirty 
days thereafter, provided the premiums 
be paid for the current year. On ac- 
count of the standard provision laws 
taking effect on the above date in 
some of the states in which we 
are doing business, we gave the 
right to the insured to _ obtain 
loans at any time, but that “the 
company reserves the right to defer 
the granting of such 
months (but not later than the next 
anniversary date of the policy) after 
the application therefor.” The com- 
pany believes it is advisable to have a 
requirement in the policy, in case of 
necessity, so that it may distribute the 
periods for granting of loans and not 
be subject to call therefor at one time 
by all policyholders having available 
loan values upon their policies. The 
company is willing to, and does, grant 
loans upon request by the insured and 
has never exercised the terms concern- 
ing loans quoted above. We believe 
that no condition has existed as a prec- 
edent for the restriction in regard to 
loan, but since the welfare of the com- 
pany is the welfare of the policyholder, 
the company should be guarded against 
a precedent occurring. 

Pacific Mutual Life—Our company 
will not make use of the ninety-day 
loan clause for securing policy loans, 
as, while such a clause might be a 
good safeguard and all that, yet we 
consider its use impracticable. 

Security Mutual Life, Neb—In re- 
gard to the use of the ninety-day loan 
clause in policies, we have not come 
to any decision in regard to the matter. 
In fact, it has not been discussed by us, 
but I heartily agree with the Presi- 
dents’ Association in their view in re- 
gard to it. The loan clauses as used by 
most of the companies at the present 
time are a dangerous feature in the 
policy, and I think that when coming to 
print new polices, we will incorporate 
this clause in the policies. Personally, 
I do not approve of either loan or cash 
surrender values to a policy and I think 
it would be better for the business and 
better for the policyholders if they 
could be eliminated. It undoubtedly 
causes many people to lose the bene- 
fits of life insurance they probably 
would not lose if it were not for these 
clauses. 

State Mutual Life, Mass——The Mas- 
sachusetts insurance law of 1908 would 
not allow this company, or any other 
Massachusetts company, to make use of 
the ninety-day loan clause, even if such 
company were in favor of doing so. 
I am of the opinion that any conserva- 
tive life insurance executive officer rec- 
ognizes the ninety-day loan clause to 
be eminently desirable, furnishing, as 


loan for six 





it does, to the insurance company the 
same degree of safety for the preserva- 
tion of its resources in time of panic, 
which is recognized as necessary in a 
banking business. It is not our inten- 
tion to introduce into our 1910 policy 
contracts any material changes. 

The Manhattan Life—The Manhat- 
tan Life does not contemplate endors- 
ing on our 1910 policies a clause requir- 
ing ninety days’ notice in case a loan or 
cash surrender value is desired. In 
short, our policies for 1910 will be on 
exactly the same form as our present 
policies. 

Intermediate Life, Ind—Our policy 
contract, in its loan agreement, practi- 
cally provides a loan clause as advo- 
cated by the Life Presidents’ Associa- 
tion. These policies were gotten up in 





The Northern Life 


Insurance Company 
OF ILLINOIS 


HOPE THOMPSON, President 


Our Motto: 
Publicity and Accountability 


It has no schemes to interest agents 
or mislead the public. 

Good renewal manager contracts for 
a few competent insurance men. 


Home Office 1 
ROCK ISLAND, ILL. 





The Midland Mutual 


Life Insurance 


Company, of Columbus, Ohio, desire the services 
of three or four men experienced in Life Insur- 
ance field work, to appoint agents, instruct them 
and close business, traveling exclusively in the 


state of Ohio upon salary with expenses. 


Good 


men desiring permanent employment in the Ohio 
field will find no better opportunity than this. 


Address the Company. 





THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 


Own as the Sou 


is marked by the accomplishment of the State 


Mutual Life Insurance Company of Georgia. 
Forty Million Dollars of Insurance have been laced on the books 


of this Company the first 
tution. 


two years of its life as a _ reserve insti- 
Over a million and a quarter of assets have 


een accumulated 


in this period and the Company s income in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 





RELIANCE LIFE 


OF 


PITTSBURGH 


Policies that can’t be beat. 
Assets over two and one-half million. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa, Illinois and Alabama 





Come Out Here Where Incomes Are Large 


The Minnesota Mutual Life Insurance Company 
is opening up new territory in the Northwest where everything 
breathes prosperity, and is in a position to make an especially 
attractive contract with men of ability to take hold of this field 


and develop it. 


It is in a rich country where big money 


is made and everything is growing rapidly. 
You Will Miss a Golden Opportunity by Not Accepting at the Start 
the best offer ever made good producers. 
Address 


E. W. Randall, President 


St. Paul, Mina. 
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conformity with the late insurance stat- 
utes of Indiana, passed at the February 
session of the legislature. 

Indiana National Life—We are not 
now placing any qualifications of time 
on our loan clause in our policies. We 
have not been issuing any new form of 
policy recently, and do not know that 
we will. Personally, I have thought that 
it would be a good idea to have a sixty 
or ninety-day clause relative to the time 
the insured can secure a loan on his 
policy. 

Reliable Life, Ind—We have not 
reached any decision as to the ninety- 
day loan clause as advocated by the 
Life Presidents’ Association. We do 
not require any notice in our present 
policy forms, though we believe it 
would be unsafe to do any considerable 
volume of business without requiring a 
notice to obtain loans. Our former 
policies were subject to loan only upon 
the anniversary of the policy, and we 
have temporarily eliminated the clause 
requiring notice in order to keep 
abreast with the progressiveness of 
some companies. Though this was 
done, it was, and is, our intention to 
put a notice clause in the policy which 
will require at least ninety days and 
possibly six months’ notice. It would 
subject a company to the danger of a 
run, such as is had upon banks, were all 
of its business written on a basis requir- 
ing no notice to effect a loan, and would 
consequently jeopardize the company’s 
stability in times of panic or financial 
crisis, 

Empire Life fand Southern States 
Life of Atlanta—Neither the Empire 
Life nor the Southern States Life, with 
head offices in Atlanta, have as yet 
acted, nor have they yet decided ag 
er they will act or not. Personally, | 
(Samuel Barnett) am heartily in favor 
of the clause. In my “Life Insurance 
Accounting” just published, on page 
107 is found the following paragraph: 
“A guaranteed loan value tends to take 
away from the company that right of 
discretion which it cannot legally part 
with, as to how or when it will make 
loans.” This view may seem extreme, 
but I seriously doubt whether the 
courts would force a company to make 
a loan when to make the loan would 
jeopardize the interest of the company. 
In my opinion, guaranteed loan values 
are, to say the least, very unwise. The 
company should be left to its discretion 
as to whether it makes the loan or not. 
The ninety-day loan clause is a step in 
this direction, and I think in the right 
direction. 

Kansas City Life—I beg to advise 
that no definite or official action has 
been taken by the management of the 
Kansas City Life regarding the loan 
clause requiring the insured to give 
ninety days’ notice before the company 
could be compelled to make a loan on 
the policy. At the present time, all of 
our policies provide for demand loans. 

The Colonial Life, N. J.—I beg to ad- 
vise that a provision will be contained 
in our new policy contracts to be issued 
after Jan. 1, 1910, permitting us to defer 
payment of loans for ninety days. 
While it is not the intention of this 
company to avail itself of this option, 
save in time of necessity, and its expe- 
rience during the recent panic was 
rather favorable, we believe it to be in 
accord with conservatism that such a 
clause be inserted. 

The Prudential.—I have to state that 
this company has decided to put the 
ninety-day loan clause in its policies, 
beginning with Jan. 1, 1910, The ad- 
vantage urged in favor of this clause is 
the possibility in heading off an undue 
run upon a company in a time of great 
stringency in the money market. We 
feel, however, that this company will 
never have to take advantage of this 
safeguard. 

Provident Savings Life.—We have in- 
corporated the ninety-day loan clause 
in our policy forms, but we are grant- 
ing loans promptly upon execution of 
the loan agreement. 

The Lamar Life, Miss.—I will advise 
we have never considered any change 





in our policies and do not think we shall 
do so. We believe it would be a bad 
move for a young company to insert 
this clause. 

Occidental Life, Cal—This com- 
pany has as yet not taken the matter 
into consideration and will for the pres- 
ent continue issuing policies without 
the ninety-day restriction. As the pub- 
lic is becoming more familiar with the 
possibilities of the loan feature of in- 
surance policies and is making unneces- 
sary use of the privilege, I consider the 
insertion of the ninety-day clause by 
the large companies an advisable step, 
and believe that the time will come 
when the same will be used universally. 
We contemplate issuing no new forms 
of policies before next spring. 

Security Life & Annuity, N. C.— 
We have never seriously considered 
putting such a clause in our contracts, 
although I consider that it would be 
quite proper and advisable. I do not 
think that this company is likely to 
take the lead in making any such 
change. We propose to issue a new 
contract providing for a fixed quarterly 
income to the beneficiary for ten or 
twenty years, and a further payment 
at the end of that time equal to the 
sum of the installments already paid to 
the beneficiary. 

Pittsburgh Life & Trust.—There has 
been no change in the policies of the 
Pittsburgh Life & Trust, in so far as 
the loan privilege is concerned. The 
policies of this company have contained 
a provision that would give the com- 
pany the privilege of requiring ninety 
days for the securing of a loan, for 
some time. Of course, you understand 
that it is not necessary for any notice 
in order to secure a loan, as the com- 
pany makes all loans upon demand; 
however, as a protection to the policy- 
holders in case of unusual conditions 
existing, the company could avail itself 
of the ninety days’ notice. 

Baltimore Life.—Personally, I do not 
favor such a requirement, for very often 
the money is needed by the policy- 
holder, and if he is forced to wait 
ninety days in order to obtain it, in- 
stead of being a benefit to him, it may 
be a hindrance. On the other hand, 
the borrowing on a life policy is a bad 
feature, for it is anticipating results ac- 
cruing through the contract. It is 
using funds which are supposed to be, 
primarily, to provide for an entirely 
different purpose, namely for the bene- 
ficiary after the death of the insured. 
Loans should be discouraged wherever 
possible, solely for this reason. 

Girard Life—We have no intention 
of making any change in our present 
clause. You will notice that the com- 
pany has the right to defer the loan 
for thirty days from the date of the 
application for it. The company will 
not, however, exercise this right, ex- 
cept in case of emergency. When the 
company agrees to loan at any time 
after a stated period, usually two or 
three years, I think it wise and right for 
the company to protect itself with a 
condition similar to the one above men- 
tioned. I think that thirty days an- 
swers this purpose as well as ninety 
days, or a longer period of time would 
do. I do not think that such con- 
ditions should be carried so far as to 
become harsh. Of course, such points 
should be considered largely with the 
best interests of the company’s policy- 
holders as a whole in view, but the 
interest and welfare of each policy- 
holder is also entitled to consideration. 
I believe that a condition, giving the 
company the right to defer a loan on 
its policy for ninety days, or longer, 
is unnecessarily harsh, and will not 
meet with favor with the intelligent 
prospective applicant for insurance. I 
am opposed to any legislation on this 
subject. I think such matters should 
be left to the managements of the 
companies, and that they are entirely 
competent to safeguard their compa- 
nies’ interests. 





“The successful agent is like the 
modern preacher. He always termi- 
nates his talk with an application.” 





*S*COMPLETE PROTECTION POLICIES’”’ 
The Continental Life Insurance ond 
Investment Company, Sut Lake City, Utah 


Look up the pee inthe Insurance Publications. It has the 
advantages of both the conservative East and the profitable West. 


COLORADO, NEBRASKA, KANSAS, OKLAHOMA and 
TEXAS will be opened during January, 1910. Managers’ con- 
tracts are all that could be desired. 


WRITE THE COMPANY AND BE CONVINCED 


ROY M. MARSH, Gen. Supt. of Agencies 


THE COMPANY WITH A RECORD 


$27,000,000 OF BUSINESS 
In Less Than Five Years 


CITIZENS LIFE INSURANCE COMPANY 


Louisville, Kentucky 
W. H. CRECORY, President 


Commercial Life Insurance Company CHICAS 


HAROLD DYRENFORTH, President 
Incorporated under the Laws of the State of Illinois 




















Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesots 


The Very Name THE OHIO STATE LIFE 


Should appeal to Ohio people everywhere, because of the protection 
guarant under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. business 
getter will appreciate the advantages. 








To the agent contemplating a permanent connection, address 


THE COMPANY, - Columbus, Ohio 











The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 





Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 
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COMMENT FROM THE EAST 


PROMOTION SCHEMES ABOUND 
IN MANY OF THE STATES 








Big Figures in Life Insurance Who 
Have Gone Into Financial 
Brokerage 





FROM A STAFF CORRESPONDENT 


New York, Dec. 6—Life insurance 
promotion is by no means confined to 
the plague spots of the west and south. 
Over in Pennsylvania, from Pittsburg 
to Philadelphia, the wily stock manipu- 
lator is seeking out the gullible banker 
and the “leading citizen” with a little 
cash surplus, and giving him the oppor- 
tunity to make a fortune by an invest- 
ment in life insurance stocks at the 
right time. Pennsylvania is perhaps the 
most infested state in the union with 
regard to stock promotion schemes at 
the present time. The law under which 
most of the charters were granted per- 
mitted a company to organize on the 
assessment plan, give options on stock 
in a big stock company in process of 
organization with each policy, so many 
shares of stock with each $1,000 of in- 
surance, and later reinsure in the stock 
company. Rumor has it that a number 
of these companies are unable either to 
withdraw or go ahead as they have not 
only spent their promotion funds but 
the reserves on the business written in 
the assessment company with legal re- 
serve premiums, as well. 

* * x 


There appears to be quite a field for 
reinsurance in the life business at this 
time. The Munich Reinsurance and one 
or two other foreign companies have 
had contracts with quite a number of 
the American companies but in several 
cases their places are being taken by 
American companies. Many of the 
younger companies of the west and 
south have considerable of this busi- 
ness to place for the reason that they 
do not wish to carry large lines in the 
early years and yet like to give their 
agents the same facilities as the larger 
companies. One or two of the enter- 
prising eastern companies see an op- 
portunity to get some good business 
by making reinsurance contracts for ex- 
cess lines and are taking steps to that 
end. 

* * * 

The extent to which life insurance 
men are going into the brokerage busi- 
ness in New York is causing remark. 
If the list were published it would be 
quite a lengthy one. One of the most 
recent instances is that of Ed Riley, 
who, in his day, while not so spectacu- 
lar in his methods as the famous Dink- 
elspiel, was more effective. Many of 
the largest cases in the country have 
been written by either of the Riley 
brothers. Out in Peoria, Ill, there 
stands a permanent monument to one 
of the first “special contracts” ever de- 
signed. According to some, William H. 
Beers, as president of the New York 
Life, was the original special contract 
man. Riley dropped into Peoria ong 
day and asked an influential citizen 
whose office looked out upon an un- 
sightly piece of vacant property in the 
center of the town, how he would like 
to see an opera house erected on the 
lot and presented to the citizens of 

eoria, as a free gift, for nothing. 
“Who'll do it?” the leading citizen 
asked, “I will,” said Riley, “or rather, 
the New York Life will. If you will 
get me three millions of insurance here 
in Peoria we will donate 40 percent of 
the first year’s premium outright to- 
wards the opera house and the New 
York Life will loan the balance 
needed.” The project was carried out, 
President Beers sanctioning Riley’s 
Proposals and thus putting through one 
of the first “special contracts.” The 
Tomance of life insurance no longer 
holds good for Riley and he has joined 
the brokerage house of ex-President 
Young of the United States Mortgage 





& Trust Company, formerly one of the 
Mutual Life’s subsidiary organizations. 
* - . 

Reports from Pittsburg are that the 
Pittsburg Life & Trust and the Reli- 
ance Life, which were started about 
the same time, are both doing well. 
President Baldwin of the Pittsburg has 
shown remarkable executive capacity 
and he bids fair to build up one of the 
large companies of the country. In 
each case where the Pittsburg has taken 
over a company it may fairly be said 
that the policyholders have bettered by 
the change. The Pittsburg’s expense 
ratio compares favorably with that of 
the most conservative companies. Mr. 
Baldwin points to the fact that nearly 
all the large companies of today rein- 
sured other companies in their youth 
and does not consider that the Pitts- 
burg should be criticized for doing the 
same thing, especially as the reinsur- 
ance was manifestly a good thing for 
the companies taken over. The com- 
pany is extending its agency plant in 
the west. It will probably re-enter 
Texas, from which it withdrew some 
time ago. That state, by the way, is 
requiring that all companies which re- 
enter must pay taxes on the premiums 
collected while they were not in the 
state. Texas does not appear to be 
especially anxious to have the com- 
panies which withdrew come back and 
there is said to be still a good deal of 
feeling against the large eastern com- 
panies. 

The Reliance Life, after several years 
of rather hard hoeing, is gradually get- 
ting the field in shape through the ef- 
forts of General Manager R. T. Fur- 
man, an old New York Life man, and 
thoroughly capable. The Reliance is 
backed by some of the wealthiest men 
of Pittsburg and while it has spent con- 
siderable money for the business, it has 
secured, is still very strong financially, 
and during the past year or so has 
done a profitable business. Mr. Furman 
is securing a good class of men in the 
field, quite a number of old New York 
Life men having seen and grasped the 
opportunity to grow up with a young 
company having plenty of resources. 

» cs * 


Speaking of life insurance men who 
have become stock-brokers, George W. 
Perkins is, of course, the one great and 
shining example, though this may not 
be the most respectful way of referring 
to one of the brainest and most suc- 
cessful men in the financial world. We 
cannot but doff our hats to the sheer 
ability of this young man who is one 
of the financial powers of the world 
and on whom the mantle of J. Pierpont 
Morgan himself will, in all likelihood, 
some day rest. The quick, easy ag- 
gressiveness, the power to meet emer- 
gencies, the faculties of self-control and 
adaptability, for which the life insur- 
ance business is the best training, and 
which Mr. Perkins exemplifies to an 
unusual degree, are just the qualities 
which win success in the field of con- 
structive finance. It is little wonder 
that Mr. Perkins, as well as many lesser 
lights with life insurance training, have 
found a wider field in the brokerage 
business in New York. 

% * * 


H. C. Moore, of Cincinnati and Chi- 
cago, and now of South Dakota, where 
he has about completed the organiza- 
tion of a company, with a big capital 
and surplus, has as president Chas. L. 
Hyde, who is the Rockefeller of South 
Dakota. It is said to be not the least 
of this gentleman’s ambitions to make 
the name he bears one to conjure with 
once again, even as it was in the days 
gone by. The name of Hyde and Beers, 
to say nothing of others, will be carried 
down long after the old order which 
they represented has passed into his- 
tory. There will be always stories told 
of the colossal figures of other times 
and they will have the flavor of the ro- 
mance periods of the “days of ’49” and 
“befo’ de wah.” 

Perhaps President Hyde of South 
Dakota may create the part anew— 
who knows? If he does, there is also 


SUPERIOR POLICIES AT LOW RATES 


ISSUED BY THE 


Connecticut General Life Insurance Co. 


Assets ower $8,000,000 
WE HELP OUR AGENTS TO BE SUCCESSFUL 
Write for 


Write for. DR. H. C. CASTOR, Manager, 





153 LA SALLB STREET 
CHICAGO 





REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 











National Life Insurance Co. 
MONTPELIER, VERMONT. 


Four District Managers 
Wanted 








Established in 1850. Operating in 36 States. 





Josern A.DeBorr, - - - - 
Frep A. Howianp, - - 
James B. Estee, 


President. 
Vice President. 
- Sec. Vice President. 


Osman D.CtarK, - - - - Secretary. A young life company, organized under 
" — oe - - — the laws of Illinois, which was third in 

. B. BisBee, - Medical Director, i i inoi - 
ci@euem, «++... An point of production among Illinois com 


panies last year in this state, desires to 
contract with four reliable men of char- 
acter and ability to take charge of pro- 





This Company held January 1, 1909, and 
gained during the past decade: 


ductive districts in Illinois. Business 
ASSETS, 3 44,026,069.73 Gain, 173% || ability and character count for more than 
SURPLUS, $ 5,279,925.70 Gain, 174% || insurance experience. The company is 
INSURANCE, — $155,755,039.08 Gain, 93% || sound, safe and conservative, with a rec- 





ord for sane progressiveness. {Do you want 
a permanent position, where there is plenty 
of room to grow? If so, address 62-J, care 
The Western Underwriter. 


Absolute Security and Economy of 
Management. 

















ROBERT A. MEIER, JR. 


—_ ATTORNEY AT LAW 
onfidential 84 Adams Street 


CHICAGO 


Information 





Accurate Inspections on Applicants, Agents, Examiners, Investigations of 
Claims, Evidence Procured, Affidavits, Depositions, etc. 


ADJUSTMENTS AND SETTLEMENTS 


PERSONAL ATTENTION TO CONFIDENTIAL MATTERS ANYWHERE 
IN THE MIDDLE WEST 


My experience covers six years of confidential work for life companies through the 
Middle West. My files contain over 7,500 reports. Correspondence solicited. 
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The State Life Insurance Company 


INDIANAPOLIS, INDIANA 





Unequalled in Splendid Achievement—Management Economical—Growth 
Unparalleled—Security of Every Policy Guaranteed by Deposit With 
the State of Indiana. 


Assets, December 31, 1908, $7,378,853 
RECENT GAINS. 


Surplus, $860,562 


1906—$ 1,226,696 $74,309 
Admitted Assets ; 1907— 1,001,409 Surplus 27,775 
1908— 1,023,700 153,161 


Unusually Attractive Agency Contracts—-Liberal Commissions—Renewals on New 
Plan—Contracts Direct With Company. 








Address all Communications on Agency Matters to CHARLES F. COFFIN, Second 
Vice-President, 1231 State Life Building. 








vi 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








one in the east who is willing to step 
into the shoes of William H. Beers. I 
refer to James H. Perry, manager of 
agencies of the Philadelphia Life, who 
some twerity-five years ago was Mr. 
Beers’ personal and private and confi- 
dential office boy. If there is anyone 
who had a chance to get onto all the 
curves of the immortal William H., and 
who should be able to put them into up- 
to-date practice, it is Perry. Perry has 
the dancing blue eyes and roguish ways 
of your true Irish lad, but he says he 
is all-American, with the blood of two 
commodores of the navy in his veins. 
Anyway, he must have been a “peach” 
of an office boy for William H. Beers; 
and if he isn’t watched carefully he 
will turn the Beers’ trick again with the 
Philadelphia Life. After Perry left the 
home office in New York, he went over 
to Philadelphia with the agency of L. 
C. Vanuxem & Co., perhaps the biggest 
life insurance agency ever built up in 
this country, and gained life insurance 
field lore from the fountain head. May 
the names of Hyde and Perry again re- 
sound down the corridors of time. 


MODERN WOODMEN 


C. W. Hawes, head clerk of the Mod- 
ern Woodmen, in his biennial report, 
says: 

“It is inconceivable that our society 
shall in its future experiences demon- 
strate the possibility of reversing the 
laws of mortality. Taking into ac- 
count the safeguards thrown about ad- 
mission of members to our society, we 
may assume without violating any es- 
tablished principle or law that our 
future mortality will correspond very 
closely to that of other companies and 
societies. 

“Woodmen will die just the same as 
other men. If the members who die 
impose a loss upon the society and if 
we are honest with ourselves and our 
beneficiaries, we will not hestitate to 
make provisions for the payment at ma- 
turity, of every contract of insurance 
held 4 these members. The future of 
the M. W. A. is in the hands of its 
membership, as represented by the del- 
egates at the coming head camp.” 


CHOICE OF A COMPANY 


If the experience of the past is any 
criterion for the future, it may be said 
that the choice of a company with a 
reputation for liberality and broad- 
mindedness is more important to the 
prospective policyholder than a broad 
and liberal contract, but the combina- 
tion of the two is what he should aim 
for. 

Now that competition and insurance 
laws have brought so closely together 
the premium rates, guarantees and pol- 
icy conditions of the more prominent 
companies, it is probable that more and 
more attention will in future be di- 
rected to the attitude of various com- 
panies on the question of the rela- 
tionship between policyholder and com- 
pany.—The Pelican. 


THINGS WORTH KNOWING 

It is a help to an agent who wishes 
to build up a good record to find out 
the following things regarding pros- 
pective applicants: 

Their standing in the community. 

Their circumstances and conditions. 

Their personal history. 

Their personal friends and habits. 

Their family, and the number and 
ages of children (if any). 

Their business, income, and wealth. 

With full particulars on any or all of 
these points, the agent is in a position 
to present his proposition intelligently, 
and that, nine times out of ten, is half 
the battle won.—Hartford Bulletin. 














“It is true we sometimes stumble on 
good business accidentally. That is the 
kind of an accident we like to have 
happen. Such accidents, however, are 
not likely to occur unless we put our- 
selves in their way. It always pays to 
keep in touch with as many insurable 
people as possible.” 





SOME OF THE ESSENTIALS 
“WORK ROUTE IS THE ONLY 
ROYAL ROAD” 





Agents Fail to Make Good For Want 
of Determination and Well 
Directed Effort 





BY DANFORD M. BAKER, 
Second Vice-President Pacific Mutual 
Life 

Some things are necessary to success 
in any line of business. It is necessary 
to know one’s business thoroughly. A 
full knowledge of what one is trying to 
sell inspires confidence on the part o1 
the prospective purchaser. 

I believe the next most important re- 
quisites are honesty and diligence. The 
professional man who idles away more 
time than he works fails even to make 
a livelihood. To succeed it is neces- 
sary for him to work diligently early 
and late, always intensely in earnest, 
and always dealing fairly with his fel- 
lowmen. He must be noted for hon- 
esty, ability in his particular line, and 
possess unceasing energy and enthus- 
iasm. What business or professional 
man ever succeeded who only possessed 
a smattering knowledge of his busi- 
ness or profession, and besides worked 
in a half-hearted way? A good plan to 
follow is to post oneself about insur- 
ance in general, and the plans of his 
company in particular; then put his 
knowledge into actual practice. 

Advantage Over Professional Men 

Since an agent does not have to wait 
for people to come to him as is the 
case of “ors man, he can go 
to them. e can get all the practice 
he can attend to. There is no limit to 
the number of clients he can make for 
himself. He should solicit at lease 
seven hours each day. If he keeps this 
up awhile the business will drive him 
instead of his having to drive the busi- 
ness. He should not waste his time 
writing letters or keeping books; he can 
hire clerks to do this cheaper than he 
can afford to doit. Think of the doc- 
tor with lots of calls to make, people 
to see who actually need his advice and 
are willing to pay for it at from two to 
five dollars per call, wasting his time 
doing what he can have done for him 
from five to ten dollars per week! 

Only Road to Success 

The life insurance business, like every 
other business, is a hard business to 
succeed at without work. There is no 
royal road to success. The only safe 
road is the “work route,” and the men 
who are not having success are not 
working honestly, intelligently and in- 
dustriously. It should be remembered 
that the men who have gotten to the 
top in the several lines of business are 
those who have worked and struggled 
early and late, those who have burned 
the candle at both ends, so to speak, 
and that those who have taken up their 
work in an indifferent way have fallen 
by the wayside and are waiting and 
wondering why something does not 
turn up or something does not come 
their way, believing that their failure is 
due to ill luck or misfortune. 

Three Kinds of Agents 

A close study of the field and the 
agents proves the rule herein set forth. 
There are three classes of agents—suc- 
cessful agents, nearly-successful agents, 
and total failures. The first class has 
but few members, the second class has 
a large membership, and the third class 
is unlimited as to membership. The 
business is not to blame, it is due to 
the fact that few have the fixed deter- 
mination to succeed backed by an hon- 
est effort in the right direction. If 
every agent could but realize that every 
canvass is worth from two to five dol- 
lars, he would be like the professional 
man, who sees as many clients, or pa- 
tients, each day as he can. Every can- 
vass counts for profit. If they are 
figured up at the end of each month 
and each year, and the profits divided 





Look Up Our Record 


CONSERVATIVE YET PROGRESSIVE 


>) Everything the Agent Needs 


Annual Dividends and Non-Par Forms. 

Guaranteed Coupon Policies. Disability Riders. 

Liberal First-Year and Non- Forfeitable Renewal 
Commissions. 


MNDIANA, OHIO, MICHIGAN, PENNSYLVANIA 
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INSURANCE COMPANY OF AMERICA 


ROOKERY BUILDING, CHICAGO 





W. O. JOHNSON, President 





OPPORTUNITIES 


Address J. B. SELLS, 
FOR HUSTLERS 


Assistant to President 





Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 


Chicago. 
RAL LIFE 


W [CO caashrrrueten 
INSURANCE COMPANY 
Oshkosn, Wisconsin 
Capital Stock, $400,000 
ISSUES ONLY NON-PARTICIPATING POLICIES 


NO ESTIMATES A A KK EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address the Home Office. 


United States Annuity and Life Insurance Co. 


rine: WELLIAM T. SMITH, Secretary 














Home Office: Heyworth Buliding, Chicago 
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Annual Dividends. 
ee gy ee expenses limited by policy contract. 
Reserve deposited with State of Illinois. 
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For attractive comtract and territory, address’ 
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by the number of men interviewed it 
will be seen that it is only the actual 
amount of soliciting done that counts 
for profit, and that the time spent in 
the office and on the street has been 
= Consider the Industrial Agent 

A large percentage of the agents so- 
liciting industrial life insurance make a 
good living. A successful canvass in 
this branch of the business means the 
payment of a very small premium (from 
ten to twenty-five cents a week). Why 
do they succeed? Because under the 
management and strict discipline of the 
industrial companies the agents are 
compelled to work in a systematic way 
a certain number of hours each day; 
hot or cold, rain or shine, it makes no 
difference. It gets to be a habit. They 
work like the artisan and the clerk in 
the store or counting house. They soon 
learn that a certain amount of well di- 
rected effort brings satisfactory results. 





USING CLAIMS AS LEADS 

Some agents do not appreciate the 
value of using the payment of claims 
as an impetus for securing new busi- 
ness. The agent usually has much to 
do with dealing with the family at such 
a time. The relatives and friends are 
doubtless impressed with the results of 
a wise provision. It can be used as a 
strong object lesson not only to those 
immediately concerned but to members 
of the community that know of the 
case. 

Disasters are used by agents of other 
kinds of insurance companies to stim- 
ulate their trade. A violent wind storm 
leaving in its wake devastation means 
a demand for tornado insurance. A 
bad fire loss creates fire insurance. A 
serious accident shows the need of ac- 
cident indemnity. 

A death and the subsequent payment 
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KNOWING YOUR CONTRACT 
ESSENTIAL TO SUCCESSFUL 
SOLICITING 





Agent Should Be Thoroughly Familiar 
With the Possibilities of His 
Company’s Policies 





One of the first maxims of salesman- 
ship is, “Know your goods.” That 
many life insurance salesmen make no 
more of a success of their business is 
due in part to their failure to follow 
this maxim. Comparatively speaking, 
how few agents really know the policies 
they are trying to sell. They are 
thoroughly familiar with the general 
terms of the contracts—incontestable 
after one year, pay cash values at the 
end of the second year and thereafter, 
allow thirty-one days’ grace in pay- 
ment of premiums, have installment 
options and the like. This is good as 
far as it goes, but it does not go far 
enough. The agent must know ll 
these things in order to be fairly intelli- 
gent in his business, but they do not 
make any special appeal to the pros- 
pect. Every other agent who has ever 
approached him has given him a talk 
so similar that they all sound alike to 
him. He is not a life insurance man 
and does not appreciate apparently 
small, but really important, differences 
unless they are pointed out to him, and 
if the agent points them out he imme- 
diately begins to advertise some other 
man’s goods. 

Must Know Possibilities of Contracts 

Thorough knowledge of policy con- 
tracts implies not only familiarity with 
their terms, but with their possibilities. 
Probably the policies of a dozen other 
companies have the same possibilites, 


of a life insurance policy should be an | but if they are not presented to the 
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example to follow up and develop new 
business. Men continue paying pre- 
miums and seem to forget that in time 
the claim will be paid. 


GENERAL AGENTS’ TALENTS 

Superintendent of Agents E. R. Ward 
of the Hartford Life answers the ques- 
tion, “Why is a general agent employed 
as such?” as follows: 

1, Because the company was led to 
believe that he possessed more than 
ordinary ability as an organizer. 

_ 2, Because the company was led to 
believe that he possessed @xecutive 
ability. 

3. Because the company was led to 
believe that he would honestly use such 
ability in organizing the territory as- 
signed him and in managing the agency. 








_ Life insurance is a good thing, or it 
1s not. The consensus of opinion, the 
Zeitgeist, says it is not only a good 
thing, 


—Elbert Hubbard. 


prospect he knows nothing about them. 
Sales, in life insurance, depend less on 
the contracts or the companies than on 
the ability of the agent to present an 
attractive proposition. To do this he 
must know just what can be done with 
his company’s contracts and he must 
have enough imagination to devise a 
proposition which will appeal to his 
prospect. 
Average Prospect Not Interested 

It must be remembered that the aver- 
age man does not feel any serious want 
of life insurance. He is not pondering 
| over the subject and wishing that he 
| knew where to get a policy to cover 
certain contingencies, but if somebody 
else will do his thinking on this sub- 
ject for him, work out the plan he 
might have discovered for himself if 
| he had given the subject careful thought 
| and present this proposition in a clear, 
businesslike way he often will buy 
what he had no intention of buying. 

The average prospect of a life insur- 











but a necessity of modern times. | ance agent is much like the ordinary 


prospect of any other agent. People are 





Thousand Dollar Health and Accident Policy 

for a Dollar a month. It cannot be beat, 

but it can be sold. Agents wanted in Ohio, 
either part or whole time. Address, 


Columbia Life Insurance Co. 


OF CINCINNATI, OHIO 


W. C. Culkins, Vice-President and Genl. Mgr. 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FraNK CALDWELL, President. 














Life Insurance Agents will find our new Policies the 
most attractive contracts to sell now on the 
market. 

The Cleveland Life led all other 
companies in increase in Ohio 
for the year 1908. 











The 
Cleveland Life 
Insurance Company 


WM. H. HUNT, President. 
HOME OFFICE: 


CHAMBER OF COMMERCE. BUILDING, CLEVELAND, OHIO 
LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 
The Western Underwriter. 

Say, Mr. Agent! You’ve looked for the square deal 


company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 




















Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Modern in every respect. Ask to be shown. 


Home Office: SOUTH BEND, INDIANA 
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not waiting for the book agent or the 

magazine solicitor, but he comes, pre- 

sents a pleasing plan, creates a desire 

for his goods and makes the sale. 
Must Create a Desire 

To create in the prospect the desire 
for his goods is the salesman’s problem. 
“Don’t you want some life insurance?” 
or “I can insure your life for only $320 
a year” does not do this. But when the 
salesman has investigated the prospect’s 
conditions as he should and presents a 
plan to take care of his wife for life 
and his children until they reach a cer- 
tain age and reduces it all to figures 
showing annual income to each, he 
creates an interest. Get the man with 
money sufficiently interested and he will 
buy. A certain agency has sold con- 
siderable large business by working out 
special propositions. There was noth- 
ing about most of these that any intel- 
ligent agent could not work out for 
himself from the policy forms and the 
rate book, but agents generally do not 
do this. 

Make Up Ledger Account 

Here is another way of presenting a 
case which has resulted in many sales. 
The average man looks upon life insur- 
ance as an expense. If the compensat- 
ing credit which he is acquiring can be 
pointed out to him it helps overcome 
his objections. One way of doing this 
is by making up the debits and credits 
in the form of a ledger account, charg- 
ing the premiums paid each year and 
crediting the cash surrender values, 
and then showing the actual debit or 
credit. In case of a nonparticipating 
policy this can be done to a cent. 
Where the policy is participating the 
probable dividends may be ignored, 
thus practically guaranteeing that the 
ultimate cost will be no more than a 
certain amount and that it will be less 
than that, or the dividends may be fig- 
ured on the company’s present scale and 
thus show a smaller, but not certain, 
ultimate cost. 

Dilustration of Ledger Method 

The table on page vii from a North- 
western Mutual leaflet illustrates mak- 
ing a ledger account on a $100,000 20- 
year endowment policy at age 35, ig- 
noring probable dividends. 

One advantage in using either of the 
foregoing plans—working out a special 
proposition or making a ledger account 
on a proposed policy—lies in the fact 
that the prospect is impressed with the 
work the agent has done on his case. 
This amounts to considerable. To give 
a prospect printed literature which may 
express some of the same _ ideas, 
amounts to little or nothing. The pros- 
pect will generally throw it away sooner 
or later without reading it, but he will 
give more consideration to something 
an agent has evidently put in time and 
work on for his special case. 





REGULAR WORKING TIME 

It is too easy to find excuses why 
we should not go to work when we are 
on our own time, but the man who is 
going to make a living out of the sale 
of life insurance is going to have to 
put in his time at work just the same 
as men in other vocations, and it is 
the man who realizes this fact who 
turns up at the end of the month with 
a nice record back of him and a bal- 
ance in the bank, instead of a lot of 
reasons for the lack of business.—The 
Banner. 


AGENTS—ATTENTION! 

You can add greatly to your in- 
come by selling THE COLUMBUS 
MUTUAL LIFE INSURANCE 
COMPANY’S Life, Health and 
Accident Policies. 

Some good territory still open in 
Ohio. 

Correspondence confidential. 
Address, HEALTH & ACCIDENT DEPARTMENT 


The Columbus Mutual Life Ins. Co. 


COLUMBUS, OHIO 





Hints to the Salesman 


Winning the Battle—When you have 
exhausted every argument that presents 
itself in connection with the many 
splendid privileges and options and 
guarantees contained in the policy, and 
your prospect still refuses to sign the 
application, what do you do? Do you 
consider the case as hopeless? Not if 
you are the kind of salesman you 
should be. 

You are then only in the midst of 
your battle. You have come to the 
point where you must try to induce 
your prospect to canvass himself. Say 
something like this to him: “Mr. Blank, 
I fear that I have not made myself fully 
understood in presenting this proposi- 
tion. I know you would appreciate it 
if I had made it perfectly clear to you.” 
Your prospect very likely will assure 
you that he fully understands the propo- 
sition and this gives you an opening to 
adroitly ask him questions designed to 
bring out the fact as to whether or not 
he has followed your explanation and 
arguments. He canvasses_ himself. 

To knock the bottom out of what 
seems to be your last effort and to close 
the interview, your prospect is very apt 
to reply to your question with an at- 
tempt to explain any certain feature of 
the policy which you may have sug- 
gested in the question that invites this 
reply. He will want to be convincing. 
His mind, for the moment, becomes 
fixed upon the subject he endeavors to 
explain to you. Unconsciously he gets 
himself interested in the subject. He is 
talking your proposition. His mind and 
your mind therefore will meet on the 
desired subject, and once he views the 
proposition as you do and thinks of the 
matter as you do, the battle is won. 
ee application is yours—T. F. Ruh- 
and. 








* * * 


Attitudes—In practicing insurance 
salesmanship you will meet with many 
variations of attitude, but they may be 
broadly divided into two general 
groups—the opposing attitude and the 
friendly or favorable attitude. The pros- 
pect whose attitude is favorable will 
right soon become one of your policy- 
holders—you have merely to show him 
the superiority of your contract. The 
other, the opposing attitude, is what 
causes all the trouble, creates and holds 
your position, and makes salesmanship 
an art rather than a mere mechanical 
process—Continental Record. 





The infinite energy of logic spent in 
“showing up” your competitors should 
be directed toward boosting your own 
proposition. 


Stock Salesmen 
Wanted 


|] One Million Dollar Casualty 
and Life Insurance Company. 
i Biggest in the South. 











Home Office in Memphis. 

500 strong letters of Endorse- 
ment from Stockholders among 
leading Bankers, Manufacturer 
and Merchants. 

4] Write with references, present 
and past connections, to 








Great Southern Insurance 
Company 
Field Headquarters 
James Bidg., Chattanooga, Tenn. 


or 





Memphis Trust Bidg., Memphis, Tenn. 


contracts 
dividend ies WITH—a statement that includes in it nothing but money and loans 
atter being first mortgages on farms, 'WOULD—you want to investigate it? Would sun Ulnts weckin - & 


Address, OLD LINE BANKERS LIFE INSURANCE COMPANY 
LINCOLN, NEBRASKA 








Good Producers with Ability to Appoint and Assist Agents 
Can Secure Positions as Managers Under Liberal Contracts 


with The Germania Life Insurance Co., 
New York City. 
Assets $41,021,783.05. Surplus $5,815,065.71 


Write T. M. BALL, Inspector ef Agencies 
210-11 Johnston Building CINCINNATI, OHIO 


THE INTERNATIONAL’S LIFE BOND AGENTS CONTRACT 


WITH MONTHLY SALARY 





Something entirely NEW in the agency line, securing the agent's work with 
PERMANENT LIFE INCOME 


CALL ON OR WRITE 


THE INTERNATIONAL LIFE INSURANCE CO. 


JOS. A. WALSH, Manager Hartford Bidg., CHICAGO 
Fe 


A FOURTEEN MILLION DOLLAR COMPARY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 
Life Insurance for protection on a Modern Reserve Fund System. ttractive, 
plain policies with Disability Benefits that appeal to bankers and business men. 
Write both men and women on -— 18 to 55, on amounts from one to five thous- 
and dollars. Cost at age thirty, $10. 
on other ages. " 
If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 
contract and state territory desired. 


State managers wanted in Pa., Va., Ga., Tenn., Ky., S. Dak., Neb., Ark., Utah and Wash. Leading 
district managers wanted in Mich., ind., Wis., Ill.. lowa, Mo., Kan., Tex., Colo., Wyo. and N. Mex. 


Address HENRY PYLE, Sec’y and Mor. NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 





per thousand annually, proportionate amount 





The People’s Life Insurance Company 


of Chicago, Illinois, an Old Line Legal 
Reserve Company, is doing business in 
Illinois, Michigan and Nebraska. 


Managers Wanted—One for the 
southern district of Nebraska, embrac- 
ing territory south of the Platt River, 
with headquarters at Lincoln, Nebras- 
ka, and one for the northern section of 
Nebraska, with headquarters at Omaha. 


Men of financial responsibility, able 
and willing to give a substantial bond, 
can get an unusual contract for this 
territory. 


Apply direct to Home Office, 414 
Tacoma Building. 


Fremont Hoy, V. P. and Sec. Elon A. Nelson, Pres. 
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